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0O630p CRM

YTO TAKOE CRM?

Ab6peBunatypa CRM o3HauaeT Customer Relationships Management, T.e. ynpaBaeHue
B3aMMOOTHOLEHMAMU ¢ kaneHTamu. CRM — 370 cTpaTervs 6usHeca, HanpaBieHHas

Ha yBenuueHne npubbiIbHOCTU BU3HECA U MOBbILLIEHWE YAOBAETBOPEHHOCTU KINEHTOB.
CornacHo KAMeHTOOPUEHTUPOBAHHON CTpaTeru, LeHTpoM 613Heca ABASETCS KJMEHT,
BOKPYT NMOTpebHOCTeN KOTOPOro A0/XKHbI 6biTb CHOKYCMPOBaHbI BCE CUJIbI U MPOLLECCHI
koMnaHum. CRM-cuctema — 370 KOprnopaTMBHas MHPOPMALMOHHas cucTema, KoTopas
rnomMoraeT KOMMaHWsM peasn3oBaTb KAMEHTOOPUEHTUPOBAHHYHO CTpaTernto 3a cueT obbe-
AVHeHWs Bcel MHGOPMaLMK O KAMEHTax, aBTOMaTU3aLmMmn CBA3aHHbIX C KAneHTaMu busHec-
NpOLECcoB 1 NpeAoCTaBAeHNUs UHCTPYMEHTOB A/ aHan3a BCeX CBA3AHHbIX C KMEHTamMu
[laHHbIX, BK/OUas MapKEeTUHTOBYHO AeATeIbHOCTb, MPojakam 1 06Cy>KUBaHVe KAVEHTOB.

BosmoxkHocT CRM-cucTeM yCnoBHO AenfT Ha TpU KaTeropuu:

° OI'Iean,VIOHHbIe, KOTOpPbl€ NO3BONAKOT BECTU yl‘IéT CBAI3aHHOW C K/JVeHTaMu VIHq)OpMaLI.I/II/IZ

6a3y KAMEHTOB — PU3NYECKMX U/VUAW HOPUANYECKNX WL, KOHTaKTOB, UCTOPUN B3aUMO-
[eVCTBUA, LOKYMEHTOB.

« KonnabopaumoHHble, KOTOpble B paMkax paboTbl C KAMEHTOM obecneynBatoT B3aMMo-
JeiCTBMe Kak BHYTPU KOMMaHUM (MeX Ay pa3HbIMK ZenapTaMeHTaMu U noapasseneHuns-
MW), Tak 1 BHe ee (MeXAy KOMMaHWel 1 ee napTHepamu, NOCTaBLLMKaMU N APYTUMUN K-
eHTamu). KonnabopaumoHHas CRM-cuctema — 370 06befNHEHNE JaHHbIX U NMPOLLeCccos,
OHa ABAAeTCA <MHOOPMALMOHHBIM KOHBEEPOM>», C MOMOLLbHO KOTOPOro nHbopmaLms
CTAHOBUTCA JOCTYMHA BCEM 3aUHTEPeCOBaHHbIM YUYacTHMKaM B3aMMOAENCTBUSA C KINEH-
Tamy B paMKax CyLLeCTBYHLWMUX BU3HEC-NPOLEeCccoB.

« AHanUTHYecKmne, KOTopble He TOIbKO MO3BONAIT CTPOUTL CTaTUUECKYH OTHETHOCTb
MO MEPBUYHBIM @aHHbIM, HO U C/ly>XaT AN ryboKoro aHanvsa Bcel nHpopmaumu,
Hanpvmep, ANl MHOTOKPUTEPUabHON CerMeHTaLmnmn KAMeHTCKow 6asbl, AnddepeHLmn-
pOBaHWA CTpaTernii 06Cay>XKMBaHWA KAVEHTOB, MPOrHO3MPOBaHUA NMPOAAX 1 BbIpaboTku
Hanbonee 3pPeKTUBHbLIX MAPKETUHIOBbLIX MHULIMATUB.

KAKNM KOMMAHVAM HY>XXHA CRM-CUICTEMA?
B nto6oit uHAyCTpUK, Aaxe y caMblX HEOObLLNX OpraHU3aLuii eCTb KAMEHTbl — NoTpe-
6uUTeNn, C KOTOPbIMK HAZO BbICTPaMBaTb B3aUMOOTHOLLEHWSA U YNPaBAfTb NpoLeccaMm
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paboTbl C HUMW. B HEKOMMEpPUECKNX OpraHm3aLmax poJb NOTpebuTenel urparot
YYaCTHUKN UAN YJieHbl, B TOCYAAPCTBEHHbIX CTPYKTYpPax posib NOTPebUTeNs MOXET BbINo-
HATb HaceNeHne, KOMMepYeCckme KOMMaHUM AN Apyrne roccTpykTypsbl. NMo3TOMy MOXHO
CKa3aTb, UTO B TOM WM UHOM BUJE YNpaBaeHNe B3aUMOOTHOLLEHUAMU C KINEHTaMU
Heo6x0AMMO 060N KOMMAAHUM AN OpraHn3aLnm.

Llensimn nocTpoeHns KNMEHTOOPUEHTMPOBAHHOW CcTpaTernn n BHeagpeHns CRM-cucTemsl
4acTo ABNAKOTCA 3aBOEBaHME PbIHKA, YBEJIMUYEHWE NPUObIIbHOCTY, COKPaLLEeHME CTOMMOCTH
NPWBEYEHWS U YAEPXKaHWA KJIMEHTA, YMEHbLUEHWS CTOMMOCTU NPOAAXKM N 0BCYKMBaHNS,
CHUXEHME OTTOKA KANEHTOB, NOBbILEHME 3GPEKTUBHOCTU PaboTbl NEPCOHaNa, yMeHbLLe-
HWe onepaLMOHHbIX PacXOZLOB U Apyrue.

KTO ABJIAETCA MOJIb3OBATEJIEM CRM-CUCTEMDbI?

Tak kak CRM sBnisieTca cTpaTernyeckmmMm MHCTPYMEHTOM, TO KJIKOUEBLIMWU MNOTPebUTEN MM
aHanuTnueckon nHoopmaummn n3 CRM-cmucteMbl SBASHOTCA TOM-MeEHEeAXepbl KOMMAAHWN:
B WX 30HE OTBETCTBEHHOCTW M MOJHOMOUMAX HAXOAMTCSA CTPATErMs U TakKTMKa Pa3BUTUSA
opraHu3aLMm, KOTopble, B CBOIO OoYepesib, BO MHOTOM 3aBUCAT OT CUTYaL|MK Ha pPbiHKe.
JNInHeViHbIMK nonb3oBaTtenamu CRM-cuctem ABAAIOTCA BCe COTPYAHMKM, CBA3aHHble ¢ pabo-
TOV C KNMEHTAMW: MEHEeKepPbI MO NPOAaxkam, aHaIMTUKM U MapKeTONOr1, COTPYAHNKM
JenapTameHTa 06CNyXXMBaHUA KANEHTOB U UX pykoBoguTenun. Kpome Toro, noab3oBa-
TensMmm CRM-cucTembl ABAAIOTCA KANEHTbI U MapTHEPbl KOMMNaHUN — Beflb UMEHHO OHU
ABNANOTCA CyObeKTaMy ynpaBAeHUs B3aUMOOTHOLLEHNAMUN 1 BO MHOTOM OMpeAenstoT
PbIHOYHbIN NaHAWwadT.

SODEKT OT NCMNOJZIb30OBAHUA CRM

Kak noka3sbiBatoT aHaUTMYeCKMe AaHHble, KOMMaHUK, ncnonb3ytolne CRM-cucremsl,
MOTyT 0BUTLCA BECbMa 3HaUMUTE/IbHbIX pe3ynbTaToB. Cpeamn 1xX AOCTUKEHUI, HanpuMep:
* CHV>XKEHMe OMnepaLMOHHbIX 1 ynpaBieH4Yeckux 3aTpaT Ha 15—20%;

* SKOHOMMS OBOPOTHBIX CPeacTB Ha 3—5%;

* coKpalleHue Lukna peannsaumm npoaykummn Ha 25—30%;

* CHUXKEHWE KOMMepyYeckux 3aTpaT Ha 30—35%;

* YMeHblUeHMe febutopckon 3agomkeHHocTr Ha 10—15%.
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4TO TAKOE MICROSOFT DYNAMICS CRM?

Microsoft Dynamics® CRM — rubkoe 1 oCTynHoOe pelleHne 408 ynpaBieHns B3auMo-
OTHOLLEHUAMMU C KNNEeHTaMu, 06 beAUHAIOLLIEe MHCTPYMEHTbI A5 COTPYAHUKOB OTAE/10B
NpoAax, MapkeTuHra u 06CayxXmnBaHUa KAneHToB. CucTeMa NO3BOAAET COKPATUTb LMK
npoAaxu, caenatb ero bosee npejckasyembiM 1 yBeNUYUTb KOAUYECTBO YCMELLHO 3aKpbl-
TbiXx cgenok. Microsoft Dynamics CRM pabotaeT Tak, kak HEO6X0AMMO A/ BalLero busHeca
1 yA06HO BaLLMM COTPYAHMKAM.

OcHoBHble npenmyLiectsa Microsoft Dynamics CRM:

* nonHodyHKUMoHanbHoe CRM-pelleHwue, BKIOYatoLLee MOAYAN yrpaBAeHNs
MapKEeTVHIOM, NPoAaxamu 1 06CayXKBaHNEM KINEHTOB;

* 3HAKOMbI ¥ YA06HBIA NO/Ib30BaTENbCKNIN MHTEPDENAC;

* nosiHas nHTerpauus ¢ Microsoft Office, Bkntouas BO3MOXHOCTb paboThl
B Microsoft Outlook B aBTOHOMHOM pexunme;

* MOLLIHblE MHCTPYMEHTbI MOCTPOEHUA OTYETOB 1 aHaN3a AaHHbIX;

* MPOCTOTa M F’MBKOCTb CO3JaHNA, HACTPOWKM 1 yrpaBaeHns brsHec-npoLieccamu;

* KOHTPOJIb BbIMO/JHEHNSA NOCTaBNEHHbIX 3a4ay;

* HM3Kas COBOKYrMHas CTOMMOCTb BAaZeHMs 1 BbICTPbIN BO3BPAT MHBECTULUNA.

C Microsoft Dynamics CRM pabotaet 6osnee 1 MmH. nonb3oBaTeneli bonee yem
B 20 TbIC. KOMNaHW BO BceM Mupel.

3HAKOMCTBO C MICROSOFT DYNAMICS CRM

O3HaKkoMUTbCS € BO3MOXHOCTAMM Microsoft Dynamics CRM 1 noayumTb AONOAHUTENbHYHO
MHGOPMALMIO O MPOAYKTE MOXHO Ha cainte www.microsoft.com/rus/dynamics/crm.

Bbl Takke MoxeTe H6ecrnnaTHO onpoboBaTh CUCTEMY B PeXMME «TeCT-ApaliBa»:

rOTOBbIN MPUMEpP TOPrOBO-CEPBUCHOM KOMMAHMW — O3HAKOMUTE/IbHbIN JOCTYM B Teve-
Hue Tpex AHen (www.mscrmdemo.ru);

BaLl COBCTBEHHBIN IK3EMMNAP CUCTEMbI B PEXMME XOCTUHIa — MONHOLEHHas paboTa

B TeueHue 60 gHen (www.mscrmtrial.ru).

Y Ungopmayus akmyaneHa Ha koHey 2009 a.

2 Micmounuk: IDC Russia Enterprise Application Software 2008-2012 Forecast and 2007 Vendor Shares.

NCTOPUA MICROSOFT DYNAMICS CRM

MepBas Bepcus Microsoft Dynamics CRM — Microsoft CRM 1.0 — 6bina BbinyLieHa
B 2003 r. MouTtn cpa3y 3a Bepcueli 1.0 6bina BbinyleHa Bepcus 1.2, koTopas 6bina
JloKasn3oBaHa B TOM YMc/e U AN POCCUIACKOTO PbIHKA.

Microsoft Dynamics CRM 3.0 yeugena ceet B 2005 rogy. OHa oT/iMyanack oT npeablay-
el BEPCUMW HaAMUYMeM MOAYASA CepBUCa, 3HAUNTEIbHBIMU YNYULLEHVUAMUN B apXUTEKTY-
pe 1, 3a CYeT 3TOro, NOBbILUEHHOM FTMOKOCTBIO HACTPOMKIN Y UHTErpaLLmn.

B koHLe 2007 r. Bbilwia MexayHaposHas (@HrnossbluHas) Bepcus Microsoft Dynamics
CRM 4.0, koTopas 6blna npescTaBaeHa B Poccum Ha pycckom sa3bike B deBpane 2008 r.
HoBas Bepcusa oTiMyaeTca He TOIbKO HOBbIMU QYHKLMOHANbHBIMU BO3MOXHOCTAMMU.
3a cyYeT MCMO/Ib30BAHUA CaMbIX COBPEMEHHbIX TEXHONOTUI cnctema Microsoft
Dynamics CRM 4.0 gokasana, YTo OHa MOXeT 6bITb MNONE3Ha Kak MaibiM 1 CPEAHNM,
Tak 1 KPYMHbIX MeXAYHapOAHbIM KOMMNaHWAM. [OSBUANCE BO3MOXHOCTW apeHsbl CUC-
Tembl (KoHLUenuma Software + Services), paboTbl C HECKONBKUMW BaatOTaMU U A3blKamMu
NnoJIb30BaTeNIbCKOro HTEpdenca B pamKkax OfHOW YCTaHOBKM CUCTEMBI, @ TECTbl MPOU3-
BOAWTENbHOCTM Nokasanu, 4to Microsoft Dynamics CRM 4.0 Bbiep>KMBaeT Harpysky
50 TbiC. Of4HOBPEMEHHO paboTatoLLKX C CUCTEMOI Nonb3oBaTesiell, obpabaTbiBaeT
6a3bl AaHHbIX 06beMOM 6oee MUAIMapaa 3anvcen U NCNoab3yeT ceTeBble PeCypChbl

B CpPeAiHeM MouYTK B ABa pasa 3pPeKTUBHEE, YeM NpeablayLlas Bepcus.
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PbIHOYHbIE MO3MLIMIA MICROSOFT DYNAMICS CRM 4.0 C TOYKW 3PEHNA MUPOBbLIX AHAJTUTINKOB
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Microsoft Dynamics CRM 4.0 no3BosisieT KOMMaHWAM peluaTb BeCb CrekTp 3azad,
CBfI3aHHbIX C YrpaBAeHNEM B3aMMOOTHOLLEHUAMMU C KAUEHTaMU:

* cO3/aHre eAnHOM 6a3bl aHHbIX KANEHTOB U UCTOPUI B3aUMOAENCTBUSA C HUMMY;

* ynpasneHue brusHec-npoLieccamy;

* yNpaB/ieHVe MapKETUHIOBOW AeATeIbHOCTbIO, MPOAaXKaMu U 06CAYXKUBAHNEM KJANEHTOB;
* aHannTMYeckas obpaboTka MHPOPMaLMK, CO34aHNE OTUETOB.

K/TKOYEBBIE ®YHKLIMIOHAJIbHBIE BO3MOXHOCT CUNCTEMBI
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H MapKeTUHIroBoun AeATeIbHOCTbIO

IpdeKTuBHbIe
MapKeTUHroBble
KOMMYHUKaLMK

Bunonsenve.

* cerMeHTaLma notpebutenei

¢ NAaHNpPoOBaHWE N KOHTPOJ1b BbINOJNIHEHUNA MapPKETUHIOBbIX MepOI'IpI/IFITMVI 1N KamnaHum

* paboTa ¢ MapKeTVHrOBbIMU JaHHbIMM

* MapKeTUHroBas aHa/inTUKa U OTYETHOCTb

* CpeACTBa AN COBMECTHOW paboTbl OTAEI0B MapKeTUHra 1 NpoAax
* O6LLMIA AOCTYN K MAPKETUHIOBOMN MHGOpMaLun

‘ YnpasneHvie npogaxamu

3 Nossiuenue
sdpokmBNOCTH
nponax
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* ynpaBs/ieHne obpalleHnAMU 1 cAenKamum

* ynpaB/ieHne KOHTaKTaMu 1 KAVeHTaMu, BeAeHre UCTOPUK B3aUMOAeNnCTBIs
* ynpaB/aeHue 613Hec-TepprUToOpUaMM

* NIaHVPOBaHMWe 1 MPOrHO3NpPoBaHWe NPoAax, aHaanTMKa

* paboTa KaKk B pexvMe MOAKIYEHUs K CETU, TaK 1 B aBBTOHOMHOM pexume
* HOPMaLUsA O NPOAYKTaX, MPaNC-AMCTax, KOMMEPYECKMX NMPEAIOXKEeHNAX

Caenva

YnpasneHue
ob6cnyxxMBaHNEM KINEHTOB
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Yeroanene npos1e

* ynpas/eHne CepBUCHbIMU 0BpaLLeHVAMYM 1 3anpocamm

* BefleHVe KOHTaKTOB W KJIMEHTOB, UCTOPVN CEPBVCHOTO B3aUMOAENCTBUS
* ynpasaeHue NPoAyKTaMu 1 CEPBUCHBIMU KOHTPaKTamu

* ynpaBsieHve 6a3oi 3HaHWI

* NIaHVPOBaHWe pacnucaHns paboTbl

* ynpasaeHve pabourMu npoLeccamu 06CayKMBaHMS

* OTYETHOCTb U aHaNNTVKa MO 0BCYXKMBAHUIO KIMEHTOB



qDyHKL{UOHCIﬂbHOCI’nb U mexHoJsioeuu

MAPKETVHI: ®©OPMNPOBAHWE CIPOCA

CpeacTBa ans oTHopa 1 CerMeHTUPOBAHUA AaHHbIX, yNpaBAeHNUs MapKETUHTOBbIMM KaMMaHUAMU U BU3Hec-aHaAM3a
MO3BO/IAIOT MapKeTOIoram NoBbiLlaTh 3GPeKTUBHOCTb MapkeTUHra, GOPMMPOBaThb CMPOC 1 KOHTPONMPOBATL Pe3y/bTaThl
MapKeTUHIoBbIX MeponpuaTuii. Microsoft Dynamics CRM noasep>xvBaeT LiefbHbIN 1 BCECTOPOHHMI Habop MapKeTUHro-
BbIX GYHKLIMIA, MO3BOAAIOLWMX NyyLlie BUAETb MOTPEOHOCTN KANEHTOB U HanpaBaaTb Pecypcbl B Hanbonee nepcrekTUBHbIe
CermMeHTbl pblHKa.
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MPOAAXW: BbICTPOE 3AKJTKOYEHUE CAENOK

COTpyAHWKM OTAENa NPOAaXK NoNyYaT NOAHbIN 0630p KAneHTckol 6a3bl. Microsoft Dynamics CRM no3BoasieT cokpaTuTb npo-
JOIKNTENBHOCTD LIMKAA MPOAAXKMN 1 MOBbLICUTb BO3MOXHOCTb yCrnexa, TEM CaMbiM YBENNYMBAS YNCIO YCMELIHO 3aKPbIThbIX CAEOK.
UYtobbl MeHea Kepbl MO Npoaxkam Morin paboTatb 3ddeKTUBHEE U He OTBAEKaTbCA OT OCHOBHbIX 3a4ad, Microsoft Dynamics CRM
npeAocTaBaseT UM BbICTPbIV AOCTYN K AAHHBIM O 3aKa3umKax U UCTOPUM NPOAAK Kak Npu NOAKAKOUEHUN K CETU, TaK U B aBTOHOM-
HOM pexxurMe paboTbl. CpescTBa aBTOMaTM3aL MM MO3BONSKOT ONOBELLATL CYLLECTBYHOLLMX U NEPCNEKTUBHBIX KJNEHTOB O HOBbIX
NpoAyKTax v ycayrax.
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CEPBWNC: OTMEPATVIBHOE OBCNTYXXNBAHWE K/TVMEHTOB
- : Vimes nog pykol NOHYHO MHPOPMALMIO O KAMEHTaX, BKAOUas UCTOPUIO UX MOKYMOK 1 0BpaLLieHWiA, Bally COTPYAHUKM
cMoryT obecneunBaTtb ObICTPOE ¥ MOAHOLEHHOE 06CYXKMBaHMe, MOBbILLASA 3TUM NOAAbHOCTb KJIMEHTOB M CNOCO6CTBYA

[ FLEA i . .

- A e el pocTy goxogo.. Microsoft Dynamics CRM — 3To KOMM/IeKCHOe CepBUCHOEe pPeLLeHMe, IerkKo HacTpavBaeMoe 1 MpocToe
= b e ! et
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MNNATOGOPMA

Microsoft Dynamics CRM — rubkas naatdopma, kKotopas
pacTeT 1 MeHsieTcs BMecTe C Balmm busHecom. OHa no-
CTpO€eHa Ha HaZeXXHOM 1 3GHEKTUBHOM TEXHONOTMYECKOM
apxuUTeKType, KoTopas npeacTaB/iseT Cob0i HoBeMLWNI
cTaHAapT MHGOPMALMOHHBIX TEXHONOTUIA.

DTO NO3BOASET:

* CHU3UTb 3aTpaThl Ha MHGOPMALMOHHbIE TEXHOIOMK
3a CUeT ynpoLleHus Npoueayp pa3BepTbiBaHUS
1 COMPOBOXAEHWS, a Takxke 6onee 3dhdekTUBHOro
MCMo/Ib30BaHUA 060PyA0BaHNS;

* BblbpaTb Hanbonee NOAXOAALWMNIA CNocob pa3BepTbiBa-
HWS CUCTEMbI, BKKOYAs apeHay NPUNOXKeHUN;

* MOBbLICUTb YPOBEHb MaclITabupoBaHWs 1 BbICTPOAEN-
CTBME C NMOMOLLbIO TEXHOOTUIA KNacTepusaLmm, banaHca s — Lo R e
HarpysKku 1 LMPOKOMONOCHOTrO A0CTyna WET| fcfiopan NET) ws NET)
(Wide Area Network, WAN).

PacwmprRemi:i#
HHTErpHpoRas e NONLIGRATHNLCKAR
AFANEDHAA

CofiuiTHA JKpaHsLIX DT et

o [Exesl n SRE)
{ BavaSeriply

s

CHcTeMa BEI0NACHDCTH ™

Buasec-noriea
Cuctema Microsoft Dynamics CRM uHTerpmpoBaHa

C KJHOYEBBIMU MNPOAYKTaMU U TexHonornamu Microsoft,
BKtoyas Microsoft Office System 2007, Microsoft Office
SharePoint Server 2007, Microsoft Windows Vista®

N 4pYTUMW.

wHEIahodi-3aHNGg
suHeumedul vmoLdHg
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TPEBOBAHVIA K OBOPYAOBAHUIO N TTPOTPAMMHOMY OBECIEHEHNIO
OnucaHHble HUXe TpeboBaHMs K 060PYAOBaHUIO U MPOrPaMMHOMY obecrneyeHmnto
ABNAOTCH OBLUMMUN 1 BO MHOTOM 3aBUCAT OT C/leAyHoLnX pakTOpPOB:
* KOIMYECTBO W KOHUTypaLmm UCMONb3yeMbIX CEPBEPOB;
* B3aMMocBs3b Mexay Microsoft Dynamics CRM u Microsoft SQL Server,
a Takxxe Microsoft SQL Server Reporting Services;
* KOIMYEeCTBO NoJib3oBaTenein, pabotatowux ¢ Microsoft Dynamics CRM;
* nHTerpauus Microsoft Dynamics CRM ¢ Microsoft Exchange Server;
* BbICTPOAENCTBME CEPBEPOB, NPOMYCKHasA CMOCOOHOCTb NOKaNbHOM CETU U T.1.

[JetanbHaa nHpopmauma o passepTbiBaHun Microsoft Dynamics CRM goctynHa B pyko-
BOZCTBE Mo pa3sepTbiBaHMto (Microsoft Dynamics CRM Installation And Configuration

Guide), KOTOpoe MOXHO HalTh Ha caiite www.microsoft.com/downloads.

TPEBOBAHW/A K NMOJ/Ib3OBATEJ/IbCKOMY MPOTPAMMHOMY
OBECTEYEHWMHKO MICROSOFT DYNAMICS CRM

Monb3osaTenu pabotatot ¢ Microsoft Dynamics CRM uepes kaneHTckoe npuno-
XeHue, B kauecTBe KOTOPOro MoxeT BbicTynaTb Microsoft Internet Explorer nau
Microsoft Office Outlook. Microsoft Dynamics CRM obecneuvBaeT 6eCLLOBHYO
MHTerpaLuio cBoux GyHkUMiA ¢ npunoxernem Microsoft Office Outlook, Bkatouas
BO3MOXHOCTb PaboTbl € AaHHbIMU 1 GyHKLMAMK Microsoft Dynamics CRM

B aBTOHOMHOM pexuMe.

TPEBOBAHVIA K CEPBEPY MPUJIOXEHW MICROSOFT DYNAMICS CRM

Mpoueccop Dual Pentium (Xeon P4) 1,8 Iy,
OnepatusHasa namatb (RAM) 1Tb

XKecTtkuii anck 400 Mb cBo60AHOrO NpoCTpaHcTBa
CeTeBas kapTa 10/100 MéwuTt/c

OI'IepaLWIOHHaﬂ caicTemMa

Ecnn B kauecTBe KAMeHTa ncnosblyetcs Microsoft Internet Explorer,
TpebyeTca cnegytolee nporpaMmMHoe obecreyeHve:

» Windows XP Professional SP2, Windows Vista nan Windows 7;

« Internet Explorer 6 SP1, Internet Explorer 7 nnwu Internet Explorer 8.

Ecnun B kauecTBe kAneHTa ucnosnblyetcs Microsoft Office Outlook,
TpebyeTcsa cnesytollee nporpaMMHoe obecrievyeHme:
» Windows XP Professional SP2,
Windows XP Tablet PC Edition SP2,
Windows Vista nan Windows 7;
« Internet Explorer 6 SP1, Internet Explorer 7 nnwu Internet Explorer 8;
« Microsoft Office 2003 SP3 naun Microsoft Office System 2007 SP2;
» Windows Installer (MSI') 3.1;
* Indexing Service (cepBuC f0KEH BbITb YCTAHOB/IEH 1 3aMyLLEeH).
IMpumeyvanue: Tak kak Microsoft Dynamics CRM 9015 Microsoft Outlook — 32-pa3psdHoe npunoxeHue,

051 e20 3anycka e Windows XP Professional x64 Edition unu Windows Vista x64 edition mpebyemcs
3anycmume cucmemy Windows on Windows (WOW) system.

Dual Pentium (Xeon P4) 1,8 [Ty, nau Bbiwwe
2B vnn 6onee
400 MB cBO60AHOrO MpOCTpaHcTBa

Dual 10/100/1000 M6éut/c

Windows Server 2008, Standard, Enterprise, Datacenter nan Web Server; Windows Server 2003, Standard, Enterprise nnn Web Server; Windows Server 2003, Small Business R2;

obs3aTesibHOe YC0BME AN KOHOUTYPALUK OMNEPaLMOHHOM CUCTEMbI — YCTaHOBKA NOCNEAHEro naketa 06HOBAEHUI

Internet Information Services (l1S)

Microsoft Data Access Components (MDAC)
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Bepcus 6.0 (noctaBasietca ¢ Windows Server 2003) nav Bepcus 7.0 (noctasasietcs ¢ Windows Server 2008)

Bepcws 2.81 (noctaBasetcs ¢ Windows Server 2003) unv 6onee nosgHsas

Mpumeyanue: Microsoft Dynamics CRM Server He noddepxusaem Microsoft Windows Server 2000.



MacwmabuposaHue

OBC/TY>XXMBAHME BOJIbLLIOTO YAC/A MOJIb3OBATE/EN

[na KpynHbIX NpeanpuaTuin KpaHe BaxKHO, UTobbl CRM-cuctema Bcerga MrHOBEHHO OT3bl-
Baslacb Ha 3anpocbl COTPYAHMKOB HE3aBUCMMO OT YMCAa NOJb30BaTeslell — Aaxe BO Bpems
MUKOBbIX Harpy3oK.

Onepatopbl TenepOHHOrO LieHTpa AO/IKHbl MOMEHTalbHO NoyyYaTb MHPOPMaLUIO

0 3aKasuukax, YtTobbl BOBPEMS BbIMOHATb UX 3anpockl. Yem bbicTpee oTBevaeT

Ha 3anpocsl nonb3osatenent CRM-cuctema, Tem HbicTpee paboTatoT Bally COTPYAHUKM,

1 Tem adpdekTnBHEE QYHKLIMOHUPYET Balla cMCTeMa MpoAax.

Mpon3BOANTENIBHOCTL N MacwTabupyemocTb Microsoft Dynamics CRM cooTtBeTcTBYyHOT
TpeboBaHWAM KPYNHEALWMX NpeAnpuaTuid. s onTumMmsaumnm n KOHGUrypupoBaHus cuc-
TeMbl HEOHXOAUMbI TOILKO CTaHAAPTHbIE UHCTPYMEHTbI U TexHonoruu. Peleruns Microsoft
Dynamics CRM cerogHsa paboTatoT Ha NpeAnpuaTUAX C AeCATKaMMU TbiCAY MOJib30BaTeNeln.
TecTvpoBaHue npounssoautensHoct Microsoft Dynamics CRM nokasaso, Uto noteHuman
MacLITabupoBaHWs cucTeMbl NO3BONAET eli 3QPeKTUBHO paboTaTb Ha KPYMHENWnX npes-
npuaTmax, obcayxueas Ao 50 TbiC. O4HOBPEMEHHbIX MO/b30BaTeNell 1 OT3bIBasACh

MX 3aMpochbl 3a 40NN CeKyHAbl. lononHnTensHy0 MHGOPMaLMIo O pesyabraTax TecTMpoBa-
Hua Microsoft Dynamics CRM ¢ 60abWNM KOMYECTBOM MOJ/Ib30BaTeNEN Bbl MOXETE
HalTn B fokyMeHTe «Microsoft Dynamics CRM. MacwutabupoBaHue no uncay
nosb3oBaTeneri» n npecc-penmse «Microsoft Dynamics CRM nokasbiBaeT HOBbIN YPOBEHb
NPON3BOANTENBHOCTM» MO CCbIIKE
http://www.microsoft.com/rus/dynamics/news/partner/2009/06/intelcrm.mspx.

SODPEKTUBHOCTb PABOTHI B CETA

MpoAYKTUBHOE NCMOb30BaHME CETEBbIX MOLLYHOCTEN OCOBEHHO BaXKHO A/1s TepPUTOPU-
aNbHO pacrnpeseneHHbIX OpraHn3aL|Min, MOCKOIbKY NPOMyCcKHas CoCOBHOCTb MECTHbIX
KaHanoB CBA3M YacTo OblBaeT BeCbMa OrpaHUYeHHO. [11s TOro YTo6bl KANEHTbI 6blin
[OBO/IbHbI OMEePaTUBHOCTbLIO PaboThbl Balmnx coTpyaHMKoB, CRM-cuctema fokHa MOMEH-
TaNbHO OTBeYaTb Ha 3amnpochl MOJb30BaTeNEN, Aaxe eCNn OHW pa3bpocaHbl MO HECKOb-
KMM YacoBbIM rnosicam. Yem Bbllle CKOPOCTb AOCTYMNa K JaHHbIM, TEM MeHbLUe KANEHTbI
XAYT OTBETa OT orepartopa, U Tem 6osee OHU YAOBNETBOPEHbI BalLIMMU YCayramu.
Microsoft Dynamics CRM obecneunBaeT npeanpuaTUAM BbICOKYHO 3GPeKTUBHOCTb paboThl
KaK B IOKabHbIX, Tak U B rnobanbHbix ceTax. Pabouee mecto Microsoft Dynamics CRM
Nlerko HacTPOUTb TaK, UTOHbI OHO NOTPEBAANO MUHMMYM MPOMYCKHOM CMNOCOBHOCTU CeTu
1 He co3jaBano 3ajepxek B paboTe nosb3oBaTtesneil. [lOCTOAHHOEe NOBbILLEHVE NPON3BO-
AUTENIBHOCTY CeTeBbIX MPUNOXEHWI AN pacrnpeAeneHHbIX 1 rnobabHblX OpraHn3aLmi

ABNAETCA BaXKHOW YacTbto cTpaternu Microsoft. MHorve rnobasbHble opraHvsaumm
y>Ke BHEAPWAM U YCMelHO ncnoab3yroT Microsoft Dynamics CRM ¢ Thicsuamu nosib-
30BaTesiell B LLleHTPaNn30BaHHON CETEBOM apXUTeKTYype.

TecTnpoBaHue ceTeBon NpounssogmTenbHocTn Microsoft Dynamics CRM nokasasno,
YTO CMCTeMa ycreLwHo paboTaeT B ceTeBOW cpese Ntoboro Maclutaba. MoapobHbI
OTYeT O pe3y/bTaTax TeCTMPOBaHWSA Bbl HalAeTe B AokyMeHTe «Microsoft Dynamics
CRM. 2¢deKTUBHOCTb paboThbl B CETU».

PABOTA C BOJIbLUMMW OBBEMAMW AAHHbBIX

YeMm rnybxke aBTOMaTU3aLMA yipaBeHNs B3aMMOOTHOLLEHUAMY C KAVEHTaMU U YeMm
JeLlueBne cMCTeMbl XPaHeHWs nHPopMaLmMm, Tem 6onblue cTaHOBUTCA 06beM Ha3
AaHHbIX. CRM-cuctema coBpeMeHHOro NpeAnpuaTus AoskHa MaclutabrupoBsaTbes
40 ntoboro obbema H6a3bl JaHHbIX, COXPaHAs HEOBXOAUMbIV YPOBEHb NMPOU3BOAN-
TeNbHOCTW BO BPEMS MUKOBbIX Harpy3ok. ToNbKo cMcTeMa, yBepeHHO paboTatoLas
¢ 6onblUNMMU 0BbEMaMU AaHHbIX, MO3BONSET aHaAM3MPOBaTh NOBEeAEHME NoKyna-
Tenen, NCTOPMIO NMOKYMOK 1 06Cay>XKMBaHUA KaneHTOB. [1o nepBomMy TpeboBaHuWto
nonb3osatens CRM-cuctema ob6s3aHa MTHOBEHHO MPeAOCTaBAATb MOAHYIO KapTUHY
B3aVIMOOTHOLLEHWI C KMeHTOM — B 3ToM cyTb CRM-cTpatermumn Microsoft.

Cuctema Microsoft Dynamics CRM pabotaet Ha naatdopme Microsoft SQL Server,
Mo3TOMY ANl ee HaCTPOWMKM Ha MakKCUMasibHYH NPOU3BOAUTENIBHOCTL NOTPebytoTcs
TOJIbKO CTaHZAAPTHbIE UHCTPYMEHTbI. [laHHble O KAMeHTax He NPUAeTCa NepeHocuTb
B apXMB, 1 KapTUHa B3aMMOOTHOLLEHWI C KAneHTamu Bcerga byseT NoaHoOM.
Tectnposanume Microsoft Dynamics CRM Ha cooTBeTCTBME TpeboBaHMAM npeanpu-
ATWIM nokasano, uto Microsoft Dynamics CRM ycnelHo obcnysxuBaeT TenedOoHHbIN
LeHTp ¢ 6a3oi AaHHbIXx 06bemom 6onee muannapga sanucei. MoapobHbI oTyeT

0 pe3ynbTaTax TeCTMpOBaHUA Bbl HaigeTe B fokyMeHTe «Microsoft Dynamics CRM.
MacwTtabupyemocTb 6a3bl JaHHbIX».




ApeHoa (xocmuHe)

ApeHga nporpaMMHOro obecrneyeHunss — 37O BO3MOXHOCTb BbICTPO U 38 YMEPEHHYHO
nnaaty noay4unTb B NONb30BaHME HEObXOAMMble BalueMy 6usHecy NT-pelieHus aroboro
YPOBHS.

Kak aTo genaetcs? MporpaMMHOe obecrnevueHre ycTaHaBAMBaeTCA Ha CepBep NpoBaigepa,
KOTOPbI fBAseTcs napTHepoM Microsoft 1 okasbiBaeT Bam ycayru No HacTpoLike v no-
cnenyroLLen NoALEP>KKE CUCTEMbI B COOTBETCTBUM C BalMMM NOTpebHOCTAMU. [Monyuns
NOJIHOLEHHbIV JOCTYN KO BCEM GYHKLMAM HACTPOEHHOW A/ BaC CUCTEMbI, Bbl OMJlaynBae-
Te He MOJIHYH CTOMMOCTb NMPOrPamMMHOro obecrneyeHus, a nLlb CTOUMOCTb apeHabl.

I/IHTepec K apeHje nporpaMMHOro obecrneyeHuns cBsizaH C PAAOM 3KOHOMUYECKUX N TEXHO-
JIOTYeCKMX NpenmMmyLLecTB:

1. OnTumusaumsa pacxognos. MNpunobpeTas nporpaMMHoe obecrneyeHme KakK ycayry,
Bbl NMJ1aTUTE TONbKO 3a Te VT-peLueHus, KOTopble AeCTBUTENBHO UCMO/b3YeTe,
1 3a TO KOJIMYECTBO COTPYAHUKOB, KOTOPOE AeNCTBUTENbHO PaboTaeT C 3TUMK peLle-
HUAMW. BaM He NpuXoanTCA cpasy naaTuTb Takne KPynHble CyMMbl, Kak Npu 06blYHOM
npuobpeTeHnn NPorpaMmmMHoOro obecrneyeHms, — BMeCTO 3TOrO Bbl MAATUTE MOHEMHOTY,
noka nosb3syetecb NT-pelueHnem.

N

CHUXeHNe PUCKOB. Bbl MOXeTe onepaTMBHO MeHATb Habop 1 BepCUn UCMONb3yeMbIxX
nporpamm, NO3TOMy HeT NPUUYUH OMacaTbCs, YTO NpuobpeTeHHOoe 3a 60/bLLINe AeHbrr
NT-peleHve byseT 6e3 gena NblMTbCA Ha NoJKe. Balle AMLEH3MOHHOE NporpamMmMHoe
obecrneyeHve ycTaHOBEHO Ha COBPEMEHHOM ¥ MOLLHOM 060pyAOBaHUN CepBUC-
npoBaiifepa, KOTOpbIVi OTBEYAET 3a HAAEXHOCTb PAabOTbl PELLEHMS U ero MNoAAEePXKKY —
KpYr/ible CyTKM 1 6€3 BbIXOAHbIX.

3. MuHnmmsauma nueectmumi B UT. Bam He HY>KHO noKynaTb JoporocrosLiee
obopyAoBaHWe, NNaTUTb 3a NPUObpeTeHMEe NNLLEH3MI, YyCTaHaBAMBaTb U HacTpamBaTh
060pyZoBaHNe 1 NporpaMmmHoe obecneyeHune, HaHUMaTb VIT-cneymnanmcTa.

Ans apeHabl NT-pelueHmns y cepBurc-npoBaiigepa BaM TpebyeTcs TONbKO JOCTYN
B VIHTepHeT, a 0cBO6OAMBLUMECA CPEACTBA MOXKHO BJIOXWUTb B pa3BuTHe b1sHeca.
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. 9bPekTnBHOCTL MHBeCcTMLMI B UT. Bbl Bcerga MoxeTe BbibpaTb TO MporpaMMHoe

obecrneyeHve, KOTOpOe BaM HY>HO, AaXe ecn Bbl cobupaeTech MCMONb30BaTh

€ro To/IbKO OAMH MecsL,. Hanprmep, ecan Ball 6U3HeC UMeeT Ce30HHbIN XapakTep,
NeTOM 1 3MMOW Bbl MOXeTe MAaTUTb 3a MUHMMAaJIbHOe Yncao paboumnx mect Microsoft
Dynamics CRM B TenepoHHOM LieHTpe.

Pabota B ntobom MmecTe. Bbl MoxeTe nosib3oBatbea T-pelueHnamu Besge, rae ecb
poctyn Kk IHTepHeTty. KauecTBO ycnyru obecneurBaetcs NOCTOSHHON KBaIMPULIMPOBaH-
HOli MOAAEPXKKON cepBUC-NpoOBaiijepa.

Pa6ota ¢ nto6bIM NporpamMmmHbIM obecriedeHmeM. Bol MoxeTe NpoboBaTb HOBbIE
nporpammbl Tak 4acTo, kak noxenaete. Ytobbl HayaTb paboTaTb C HOBOM MPOrPaMMONn,
Jaxke ec/n 37O Takoe MOoLLHOoe pelleHue, kak Microsoft Dynamics CRM, He Hy>KHbl
MOLL|Hble CepBepbl, BbicOkOpa3suTasa VT-nHppacTpykTypa v WTaT cneynaimcTon —

Bbl MPOCTO OMJlauMBaeTe OANH MeCAL, apeHJbl.

Mosb3yACh yCayrol apeHAbl MPOrpaMMHOro obecrneyeHns, Bbl JOBepseTe yrnpaBieHme
1 noagepxky UT-cnctembl NpodpeccroHasbHOMY 1 HaZeXHOMY NMapTHEPY, MOJHOCTbHO
KOHLIEHTpUpPYyeTecb Ha CBOeM Gu3Hece.

Enarop,apﬂ BO3MOXHOCTN He an06peTaTb CNCTEMY, a B34Tb €e B apeHAy, Mbl ONTU-
MU3MpOBaanN HallW 3aTpaTbl Ha BHeAPEHUE. Bmecto pasoBoﬁ 60s1bLLION NOKYMNKN Mbl
BblMja4ynBaemMm q)MKCI/IpOBaHHbIe exXxemecadHble CyMMbl 3a NOJib30OBaHWe CUCTEMOM.
B 106011 MOMEHT Mbl MOXEM YBEINYUTb NN COKPaTUTb KONNYECTBO
NnoJsib30BaTeNeln CUCTEMbI.

AsnekcaHdp Kocmelipko,
Kkommepuyeckuli dupekmop ¢unuana,
«Medkom-MIT»




JluyeH3uposaHue

Bbl MoxeTe ncnosb3osatb Microsoft Dynamincs CRM 4.0 B AByX BapuaHTax:

* MO «0BbIYHOM» CXEMeE, KOTfa CUcTeMa ycTaHaBAMBaeTCs B VIT-MHGpacTpyKTypy BaLlein
KOMMaHWW, Ha Balln cepBepbl;

* M0 CXeMe apeHJbl, Korga cuctemMa ycTaHaBAMBAETCA Y CreLmanbHOM KOMNaHum —
npoBaizepa, a COTPYAHNKIN BalLel KOMMaHUM UMERDT AOCTYM K CUCTeME B pexnme 24x7.
Mpw kenaHn Bbl MOXETE MNEPENTU C OL4HOMN CXEMbI Ha APYTYHO U NErKO NepeHecTy CBOU
JaHHble N HaCTPOWKM CUCTEMBI.

JIMLLIEH3POBAHWME MO CXEME APEH/AbI

B cayuae AnLeH3npoBaHma Mo CXEME apeHZbl Bbl MEPUOAMYECKM OMlaumBaeTe 40CTyn

K CMCTeMe TOrO KOIMYECTBa MoJib30BaTeNei, KOTOPoe BaM HY>XXHO. Hanpumep, B nepuoa
BbICOKOTO CMPOCa Ha NPOAYKLMIO MOXHO YBEANUMTL KONMUYECTBO MEHEAXKEPOB MO Mpo-
[,a>XaM, a B MePUOL «3aTULLbs» — YMEHbLUUTb KOJIMUECTBO MOJIb30BaTeNeN 1 CHU3UTD
3aTparbl.

JMUEH3POBAHWE MPN YCTAHOBKE HA COBCTBEHHbIE PECYPChI

B cnyuae ycTaHOBKM Ha COBCTBEHHbIE pecypcbl BaM HEOBXOAMMO NPUOBPECTU cepBeEpPHbIe
N KAneHTckme (nonb3oBaTesbckme) nnueHsnn. KonmyectBo HeobXxoaMMbIX CepBEPHbIX N-
LLeH3u1I onpesenseTcs KONMYeCTBOM UCMO/Ib3YeMbIX A5 PaboTbl CEPBEPOB NMPUAOKEHWNI
Microsoft Dynamics CRM 4.0, a KOANYECTBO KANEHTCKNX ANLLEH3WIN — KOIMYECTBOM MOJIb-
30BaTenel U/MAn yCTpOMCTB (KOMMbIOTEPOB) B CETW, KOTOPbIE UMEIOT JOCTYN K CMCTEME.
Obpatnte BHUMaHMe, UTO YUMTbLIBAETCS He KOJIMYECTBO OAHOBPEMEHHbIX MOJb30BaTes e,
a KOIMYeCTBO BCeX MOJIb30BaTesIel U/MAn ycTponcTB. Hanprmep, ecan B KOMnaHum pabo-
TaloT NATb MEHEAXXEePOB NO MAPKETUHTY, MOCTOAHHO UCMOJIb3YHOLLNX CUCTEMY, U PYKOBOAM-
Teslb OTAENa MapKeTUHra, KOTOPbIY pa3 B AeHb aHain3npyeT paboTy oTAena, HeObXoAMMO
NPMOBPECTM LLECTb KNANEHTCKUX JULIEH3UIA.

PEAKLLN CEPBEPHbIX INLLEH3IA MICROSOFT DYNAMICS CRM

CepBepHble aunueHsun Microsoft Dynamics CRM 4.0 cyLecTBytoT B Tpex pesakLmax:

Workgroup, Professional u Enterprise. C GyHKLMOHaAbHON TOUKM 3PEHUSA 3TN TPU pesak-

LMW COBEPLUEHHO OAWHAKOBbI, HO KaxAas UMeeT 0CObeHHOCTU:

* Pepakumsa Workgroup nogsaepxviBaet paboTty He 6onee YeM NATU NoNb3OBaTeNEN,
KOTOpble y>Ke BXOAAT B LieHY CEPBEPHOM NLLEH3UMN.

* Pepakuus Professional He HaknaZblBaeT orpaHUYEHU Ha YMCAO NOb30BaTENEN.

KonnuecTBo nosb3oBatesiell onpeAensieTcs KOAMUYeCcTBOM KANEHTCKUX IULEH3NIA
(a Tak>Ke MOLLHOCTbIO CepBepPOB).

* Pepakums Enterprise Tak>ke He MMeeT OrpaHUYeHui No KOMYeCTBY Nob3oBaTeNeln.
Kpome Toro, pegakumsa Enterprise no3sonseT Ha 0O4HOM cepBepe AenaTb HECKOIbKO
He3aBUCKMMbIX YCTaHOBOK 3k3eMnasapoB Microsoft Dynamics CRM 4.0 ans ncnonb3oBaHus
pasHbIMY KOMMAHWUAMM AW NOAPa3AENEHNAMMN OLHOW KOMMAHUW (HanpyMep, OANH 3K-
3eMnNIAp UCNO/b3yeTCs AN YNpPaBAeHUsa MapKETUHIOM, NPOAaXkaMu 1 0BCayXKNBaHUEM
KJMEHTOB KOMMaHWK, @ BTOPON — A/f paboTbl BHYTPEHHero oTaena o6cayxmBaHms
COTPYAHMKOB KOMMaHMW), a Tak>ke no3BosseT 6onee rnbko ynpasasaTb Harpy3Kon
Ha cepBepbl MPUIOXKEHWU 3a CUET BbleNeHNs Tak Ha3blBaeMblX POJiei CEpBepOB.

JIMLEH3MSA HA NONb3OBATENA U INLIEH3MA HA YCTPOWCTBO C MOJIHLIM

1 OTPAHNYEHHbBIM AOCTYIOM

KaveHTckme nnueH3nn 4ensTcs Ha ABa TMMa: INLLEH3MA Ha NO/b30BaTeNs U NNLEH3MS

Ha yCTPOWCTBO.

« JluueH3ns Ha Noib3oBaTeNs NMO3BOJAET OL4HOMY U TOMY >Ke NoJib30BaTeNto paboTaTb
C CMCTEMO C I0BbIX YCTPOUCTB (KOMMbIOTEPOB), OyAb TO €ro NePCOHabHbINA HOYTOYK,
cMapThOoH man KomnbroTep B VIHTepHeT-kade.

* JILeH3ns Ha yCTPOMCTBO MO3BO/ISET NHOOOMY KOAUYECTBY MOJIb30BaTeNEN
nocnesoBaTe/IbHO paboTaTb C CUCTEMOW OLHOTO W TOrO e YCTPONCTBa
(koMnbtoTepa). Takas cxeMa MOXET NPUMEHATLCS, Hanpumep, B TeNedOHHbIX
LleHTpax c NoCMeHHOM paboToi nepcoHana.

[N COTPYAHMKOB, KOTOPbIE HE U3MEHSIOT, @ TO/IbKO MPOCMaTpUBaroT nHdopMaLmo

B CMCTEME, MOXHO MCMNONb30BaTh JAMLIEH3UN C JOCTYNOM TOJIbKO Ha YTEHME.

OTW INLLEH3MN MOTYT BbITb Kak Ha MO/Ib30BaTess, Tak U Ha YCTPOMCTBO. PasHble Tvnbl

KJIMEHTCKUX MLEH3MIA MOTYT UCMO/Ib30BaTbCsl COBMECTHO B OAHOW ycTaHoBKe Microsoft

Dynamics CRM.




JluyeH3uposaHue

AOCTYIN K MICROSOFT DYNAMICS CRM A1 BHELLHWX MOb30BATENEN

[N TOro uTo6bl K JaHHBIM CUCTEMbI MOFIN UMETb AOCTYM BHELUHME NOJIb30BaTeNM
(HanpvMep, 3aKa3uurKK, NapTHepPbI, MOCTaBLUKK), MprUobpeTaeTcs creumnanbHas AMLEH3NA
External Connector, koTopas Mo3BossieT UCno/ib30BaTh AaHHble Microsoft Dynamics sto060-
MY YMC/Y BHELLHWX MOJIb30BaTesIeil B paMKax OAHOIO BHELUHEro NpuioXeHus (Hanpumep,
VIHTepHeT-nopTana).

External Connector gns Microsoft Dynamics CRM He TpebyeT ycTaHOBKW AOMONHUTENb-
HbIX MPOrPaMMHbIX KOMMOHEHTOB 1 He NPeAoCTaBAAEeT ANLEH3NN Ha ApYrve NPOAYKTbI
Microsoft. Ecnv cueHapum BHewHero ucnosb3osaHus Microsoft Dynamics CRM nogpasy-
MeBaroT npuMeHeHue Microsoft SQL Server, Microsoft Office SharePoint nan ntoboro gpy-
roro nNpoAyKTa, IMLEH3NOHHbIE NPaBa Ha Hero HeobXxoAMMO NpUobpeTaTh OTAENbHO (3TO
Tak>Ke OTHOCUTCA U K CEPBEPHbIM, U K KIMEHTCKUM anueH3mamM Microsoft Dynamics CRM).
JinueHsnn External Connector Hesb3s ncnosb3osaThb ¢ pegakumein Microsoft Dynamics
CRM Workgroup. External Connector, kak 1 KAMeHTCKMEe ANLLEH31KN, MOXKET NpeAoCTaBATh
Kak MOJHbIA AOCTYM, Tak ¥ A4OCTYN TONbKO Ha YTeHne. Oba TMna NMLEH3MIA MOTYT UCMOb-
30BaTbCsl COBMECTHO B O4HON nHCcTannaumm Microsoft Dynamics CRM.

NALTHIAA Ha NONKIDAITTAR
€ MOAHBIM OCTYIOM

Mg HInn Ha YOTPORC TES
© MOASIS JOCTYTOM

’t

Meiger A 1B AONRIGRETEAR

C ADCTYyNOM TONLKD Ha YTEHKAE

MiiyEraien 1l FETPERCTRE

C ACCTYTIONA TOMESD Ha UTCHAC
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Monb3oBaTenu, KOTopble He MMELOT NpaBa ncnosb3osatb Microsoft Dynamics CRM 4.0
External Connector:
* BCe BHyTpeHHMWe Nonb30BaTeNn, BKAOUasa COTPYAHNKOB KOMMNaHUW;
* BHeLLHWe NoJib30BaTeNn, ABAAOLWMEC COTPYAHNKAMN KOMMaHNK;
* BHELLHWe NoJib30BaTe/Iv, UCMOoAb3yoLme KANeHT ana Microsoft Outlook
nnn Beb-knneHT Microsoft Dynamics CRM.

MYNIBTUTINTIEKCVIPOBAHINE

MonyyeHune foctyna K AgaHHbIM uan dyHkumnam Microsoft Dynamics CRM 13 gpyroro npu-
NIOXeHWs (Hanpumep, MPOCMOTP OTUeTa Mo NpoAaxam Uan peaakTMpoBaHve npanc-amcTa
Yepes KOPMopaTVBHbIN NOpTan, HTerpupoBaHHbIn ¢ Microsoft Dynamics CRM) Ha3biBaeT-
€ MynbTUnaekcrposaHmem. CTporo rosops, MyabTUNAeKCMPOBaHME — 3TO MCMO/b30Ba-
HVe NPorpamMmMHOro U/wau annapaTHoro obecneyeHuns, KOTOPoe YyMeHbLUIAeT KOJIMYECTBO
YCTPOWCTB AN NONb30BaTeNel, KOTOpble UMEIOT NPAMON JOCTYM K NporpaMMHoOMy obe-
cneueHunto. Taknm obpas3om, Bbl paboTaeTe ¢ aHHbIMU U dyHKLUMAaMKU Microsoft Dynamics
CRM, npu 3TOM He ABASACH NOAb30OBaTENEM CAMOM CUCTEMBI. [TpU MyNbTUNEKCUPOBAHUM
Hannune NULLIEH3WI Ha BCeX NoJib3oBaTeeit (YyCTPOMCTBa), UMetoLMX AOCTYN K AaHHbIM
nnn epyHkumam Microsoft Dynamics CRM, o6a3aTensHo. VckatoueHnem aBAStOTCA Cayyau,
korga gaHHble 13 CRM-cuctembl MpeAcTaBAAtOTCA B CTaTUYHOM popmMaTe 6e3 npamon
CBAA3M C CUCTEMOW, Hanpumep, B BuAe oTueTa B popmate PDF. [lna BHyTpeHHMX NO/ib30Ba-
Tenemn Hy>XHbl KNNEHTCKME NnLEeH3MK, And BHeluHnX — External Connector (ecau oHm

He ncnosb3ytoT Beb-kaneHT Microsoft Dynamics CRM unan kaneHT ans Microsoft Outlook)
VN KAVEHTCKME JINLEH3UN (€CAW KNNEHT MCNOJb3yeTCs).

AOMOJIHUTE/NIBHAA NH®OPMALLUA

Bonee nosHyto nHpopmaumio o amueHsmposaHun Microsoft Dynamics CRM Bbl MoxeTe
MOJIy4nTb Ha CTPaHWLLe MPOrpamMmM KOPrnopaTUBHOIO AnLieH3npoBaHus Microsoft
no agpecy www.microsoft.com/rus/licensing/volume nau y Hawmnx naptTHepos.
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RAYMOND JAMES-

FINANCIAL, INC.

Mpodunb komnaHum

OcHoBaHHas B 1962 rogy komnaHus Raimond
James Financial aBaseTcs kpynHon dupmon
MO OKa3aHMK MHBECTULIMOHHbIX YCAYT,

B KOTOpoW pabotatot 6osiee 5 000 dpuHaHco-
BbIX KOHCY/bTaHTOB. OpuChl KOMMaHWMK pac-
nonoxeHbl B CLLA, KaHage n apyrvx ctpaHax.

Otpacnb
NHBECTVLMOHHBIV MEHEAKMEHT
1 KOHCY/NbTUPOBaHWe

leorpadus
CLA, KaHaga, BennkobputaHus v ap.

KonnuectBo nonb3oBartenen

5000
Konunyecteo cotpyaHnkos

Bonee 5 000 www.rjf.com

RAIMOND JAMES FINANCIAL BHEAPAET CRM-CUACTEMY, UTOBbl 3OPEKTUBHEE
OPTAHN30BATb MPOLECC MPUMEHEHWNA NYYLWWNX BU3HEC-MPAKTUK

B komnaHuu Raimond James Financial pabomarom 60s1ee 5 meic. puHaHco8bIX KOHCY/1b-
maxHmos, 75% u3 Hux — no KoHmpakmy. Ymo6el npussiekame HogbIx U yOepxusame
Haubosiee nepcnekMuUBHbIX KUeHMO8, KOHCY/1bMmaHmel KOMNAHUU 00/1kHel 061a0ame
HasbIkamu nocmpoeHus 0020CPOYHbIX omHouwleHul. [Tosmomy eHedpeHue CRM-cucmemesi
€cmano HeobxodUMOCMbH. «B KOMNAaHUU UCN0/163080/10C6 OKOJI0 2 MbIC. pA3pO3HeHHbIX 6a3
O0aHHbIX Ha pasHopoOHeix niamgopmax, makux kak ACT!, Goldmine u Juncture CRM», —
20s8opum Low Telibop (Shawn Tabor), mexHuuyeckuli cneyuaaucm no CRM 8 Raimond
James Financial. «<Hawu KoHCy1bmaHmel He Mo2au ukcuposame ceoe 83aumodelicmsue

C KAUEHMAamu eOUHbIM cCNocoboM, a y Hac He 66110 BOZMOXHOCMU NOMOYb UM yHUDUYU-
posame uHgopmayuro». Ymobel docmuys smux yesell, KOMNAHUs pewusa eHedpumeo
Microsoft Dynamics CRM.

Cutyauus

B Raimond James Financial paboTatoT Kak MO/HOCTbIO 3aHATbIE COTPYAHUKM, TaK U He-
3aBUCUMbIe CMeLNanmncTbl-KOHTPaKTHUKIN. KaX bl GUHAHCOBBIV KOHCYNbTAHT MeeT
COBCTBEHHbIV NAaH paboTbl, KOTOPbIV BKIHOUAET 3a4aun Mo NPOrHO3MPOBAHMIO MPOAax,
MPUBNEYEHWNIO KJIVEHTOB U OKa3aHWHO KOHCANTUHTOBBIX YCAYT. B KOHCaNTUHroBom 6usHe-
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Ce oueHb BaXKHO HafaXMBaHWE N COXpaHeHne BU3HeC-KOHTaKTOB, MO3TOMY UCMO/Ib30BaHMeE
6a3 AaHHbIX 6b1710 06BIYHON NPaKTUKOW B KOMMNaHWUW. OgHako 6a3bl 4aHHbix Raimond James
Financial paboTtanu Ha pazHopogHbix naatdopmax Takmx, kak ACT!, Goldmine 1 Juncture CRM.
«Halm KOHCYNbTaHTbl He MO GUKCMPOBATb CBOE B3aMMOZENCTBUE C KANEHTAMU eANHBIM
cnocobom, — BcnomuHaeT LLoH Tenbop, TexHuyeckumii cneunannct no CRM B Raimond James
Financial. — Ay Hac He 6b110 BO3MOXHOCTM MOMOYb UM YHUDULMPOBATb MHPOPMaLUIO.
Kpome Toro, nmes Takoe KONMYeCTBO Pa3pPO3HEHHbIX CUCTEM, BbINIO CNOXKHO NPesOoCTaBUTb
KOHCY/IbTaHTaM AOCTYN K y4YLUUM BU3Hec-npakTukam».

Bce 370 nprBENO K TOMY, UTO MEHEZXKMEHT KOMMaHU1 NPUCTYNuA K nonckam Hosoi CRM-
nnatdopMbl, UTOObI PeLLnTb CToALLME Nepes KOMMaHWeRn 3ajaun, a TakxKe NpesocTaBmTb
He3aBUCKMMbIM KOHCY/IbTaHTaM JOCTaTOUHYHO TMOKOCTb, HEOHXOAMMYIO Ans UX PaboTbl.

PeweHne

Telibop kOOpAMHMPOBaN npoLecc noncka HoBoi CRM-cuctembl. «Mbl oTnpasuamn oduumans-
HbIA 3anpoc B 14 pa3anyHbix Gupm». MNocne 3Toro komMaHga no BHegpeHnto CRM-cuctemsl
cokpaTtuia Bblbop Ao AByx cucteM — SalesLogix n Microsoft Dynamics CRM. «Mbl npoBenn
onpoc 6onee 4 TbiC. ByayLMX NONb30BaATENEN CUCTEMBI, U MOAaBAAIOLEE BOBLIMHCTBO
BblCka3anoch 3a Microsoft Dynamics CRM, — ob6bscHseT Tenbop. — VIM noHpaBuiack BO3-
MOXHOCTb MHTErpaLmm CUCTEMbI C He3aMeHUMbIM B paboTe npunoxeHrem Microsoft Office
Outlook, a Tak>xe nerkuii B ocBoeHUN nHTepdeinc». Magkas MHTerpaLms npvwaacs No Bkycy
n NT-cneumannctam KoMnaHun. «TbiCAYM HALLMX HE3ABUCUMbIX KOHCY/IbTAHTOB, paboTatoLwmnx
no KOHTpakTy, 6narogaps Microsoft Dynamics CRM noayunan eguHyto pabouyto naatdpop-
MY, @ A1f HaC TakXe OYeHb BaXKHa BO3MOXHOCTb MakCMMaslbHO UCMO/Ib30BaTh NaaTGopmy
Microsoft .NET u apyrve naatdopmbl Microsoft, Takme kak Microsoft Office SharePoint», —
roopuT Tenbop.

V3HauanbHO komnaHua BHegpuna Microsoft Dynamics CRM 3.0, HO Tenepb nepexoauTt

Ha Microsoft Dynamics CRM 4.0. «<Mbl 6ygeM MCnoab30BaTb BO3IMOXHOCTb ANCTAaHLMOHHOTO
MCnosb30BaHWs og4HON nHcTaanaumm Microsoft Dynamics CRM 4.0, utobbl BONAOTUTL Hally
NHWLMaTKBY pa3BepTbiBaHWA CRM-cucTembl B pa3Hbix odurcax, — roBoput Telibop. —

DTO COKpPATUT pacxobl Ha 06opysOBaHNE N N36aBNT OT HEOOXOAMMOCTY BHEAPATL OANH

N TOT >Xe QYHKLMOHaN».

Ha cneaytoliem stane BHegpeHus crneumnannctsl no CRM pa3BepHYT MapKeTUHIOBbIA MOAYb.
«Mbl Byaem ncnosnb3oBaTh €ro, YUTobbl pa3BMBaTb COOTBETCTBYIOLLME MAaPKETUHIOBbIE aKTVB-
HOCTU A/15 OTAE/bHbIX MPOAYKTOB», — 3asnBaseT Tenbop.

Mogynb npogax B Microsoft Dynamics CRM 4.0 cTaHeT MHTerpasbHOM Y4acTbio 06LLero
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npovecca GUHAHCOBOTO KOHCYNLTUPOBAHUA. «ITO ByAeT IPPEKTUBHbIA MeXaHN3M,

npu NOMOLLM KOTOPOrO HalUW KOHCY/IbTaHTbl CMOTYT YNpPaBAsTb B3aMMOOTHOLLEHUAMM

C KIMEHTaMW, NOAAEPXKMBAs CBA3N C CYLLECTBYOLWUMW KANEHTAMMU U HaNaXnBas C HOBbI-
MW», — 0bbsiCHsET Tebop.

SpPeKkTMBHO peLuaTb NPobaeMbl KJIMEHTOB MOMOXET CEPBUCHBIN MOAYAb. «[lonb3oBaTenn
MoryT paboTtatb ¢ uHdopmaumein n3 Microsoft Dynamics CRM, uto 6onee NposyKTUBHO,
4YeM NaccUBHO XAaTb NCbMa MK TenedOHHOro 3BOHKa, — npeanonaraet Teinbop. —
370 CyLecTBEHHO 061erumnT NpoLLecc B3auMOoAeNCTBUA KOHCYIbTaHTa U KANeHTa».
Tenbop y>xe npotecTnpoBan paboumne npoueccsl Microsoft Dynamics CRM 4.0. «Cuctema
O4YeHb NMPOCTa B TEXHUYECKOM M1aHe, MO3TOMY COTPYAHMKN MOTYT Camu CO3/aBaTb

N M3MEHATb KapTOUKN KANEHTOB 6e3 MOMOLLIM NPOrpPaMMUCTOB. A MOTY C YBEePEHHOCTbIO
3aABUTb, YTO 3Ta cucTemMa bosiee NPOCTa B UCMONb30BaHUN U QYHKLMOHANbHA,

yeM rnpezblayLias BepCus».

Mpenmywectsa

 Microsoft Dynamics CRM npegnaraet GyHKLMOHaNbHOCTb U TMOKOCTb, KOTOPble MOMOratoT
onTUMU3MpoBaTh 3GHEKTUBHOCTb GUHAHCOBBIX KOHCYNLTAHTOB W YNYULLNTL B3aUMOOTHO-
LLIEHWS C KNMEHTaMML.

* Mogenb LieHTPasM30BaHHOrO XOCTUHIa CUCTEMbI MO3BO/IAET BHEAPUTb €€ B Pa3HbIX
oducax KOMMNaHUM C MUHUMasIbHbIMW KanuTaaoBlOXEHUSMMU U MPU COXPAHEHWUN
CyLLecTBYHOLLEN MHOPaACTPYKTYpbI.

» Co3gaHue 6a3bl NyyLumx BM3HeC-NPaKTUK CNOCOBCTBYET YayULIEHWUIO NPOAYKTUBHOCTY
KOHCY/NbTaHTOB. MeHeg Kepbl MOTYT cAenatb 4OCTYN K 6a3e aBTOMaTUYECKMM, YTO YCTPAHUT
aAMUHUCTPATUBHbIE Bapbepbl, @ KOHCY/IbTaHTbl BCEX YPOBHEN CMOTYT 3GHEKTUBHO MCMOb-
30BaTh ONbIT Ny4LLnx 6usHec-npakTnk. C Microsoft Dynamics CRM 4.0 gaxe ntoau,

He AB/AOLWME NPOrpaMMmCTaMu, CMOTYT JIerko co3AaBaTb 6M6MOTEKN BU3HEC-NPOLLECCOB,
KOTOPble MOXHO M3MeHATb B COOTBETCTBUM C BM3HEC-HY>KAaMW. DTO O3HaYaeT, YTO HOBUY-
K1 ByayT UMeTb AOCTYN K TEM Xe BU3HeC-NpakTuKam, YTo MCMONb3YHOT U OMbITHbIE KOH-
CyNbTaHTbl. Kpome Toro, pacnpoctpaHeHne 3TX MexaH3MOB CPesM BCEX KOHCYNbTAaHTOB
CMOXKET YNYULLNTb pe3y/ibTaTbl BCEW rpynmbl.

* Vicnonb3ys MOAYAN MapKeTUHIa U NPOAax, KOHCY/IbTaHTbl UMEIOT BO3MOXHOCTb
OTC/IEXKMBATb KOHTaKTbl C KAMEHTaMu 6e3 AnLHel adMUHUCTPaTUBHOW paboThbl. «Microsoft
Dynamics CRM nomMoxeT Ham 3HauWTeNIbHO YBEANYNTb YUNCAO KOHTAKTOB HaLLMX KOHCYNb-
TaHTOB C MX KJMEHTaMW, a Tak>Xe MO3BOAUT HaM 0baerymTb A0CTyn K BU3HeC-npakT1kam,
YTOObI YNYULLINTL MPOAYKTUBHOCTb HaLLMX CMELUanncToB», — roBoput Telibop.

NORTEL

Mpodunb kKomnaHmm Otpacib
OcHoBaHHas B 1895 rogy komnaHus TenekommyHMKaLMK
NORTEL npov3BoanT TeleKOMMYHWKALIMOH-
HOe 060py/A0BaHMe. leorpagus

KaHaza

KonnuectBo cotpyaHuKoB
30 000

www.nortel.com

KonwnyectBo nosnb3oBartenew
3500

C MOMOLWBK CRM-CUCTEMbI KOMMAHWA NORTEL CMOTI/A CYLLECTBEHHO
YBETINYUTb 3OPEKTUBHOCTb MPOAAX N LLEHTPAJIM3OBATb AOCTYI

K NTHOOPMALLA MO NPOAAXAM

Nortel sgnsemca audepom 8 mesekoMMyHUKAYUOHHOU ompacau. B Hogom meicayenemuu
KOMNAHUs CMOJIKHY/1dcb ¢ hpobemol beicmpo MeHsroujelics busHec-cpedsl. Ymobel pabo-
mame 6071ee NpoOyKMUBHO U NOBbILIAMb NPUDbIIL Ha 3MOM pbiHKe, Heobxoduma cuabHaA
komaHOa npodax. Kpome moeo, pykogodcmsy Nortel mpe6ogasnoce MakcumMaieHoO WUpPOKO
npedcmasume cgoli 6u3Hec nokynamessam 80 ecem Mupe. Ymobel yayduwiume 3¢pcpekmus-
Hocme npodax u cdesame pabomy ¢ KAUEHMAaMu MAakCuMasabHO NPO3payHol, KOMNAaHUA
Nortel cozdana Hosblil, omaaxeHHsil npoyecc npodax, eHedpue Microsoft Dynamics CRM,
peweHue 015 ynpasieHus 83auMOOMHOWeHUAMU ¢ KaueHmamu. K npoyeccy 8HeOpeHus
cucmemsl bolaa npugaedeHa ecsi komaHoa npodax Nortel, nosmomy eHedpeHue 66110 bbi-
CMpbIM U 04eHb ycnewHsiM. Kaxobili yac, komopeili komaHoa npodax Nortel mpamum

Ha seedeHue 0aHHbix 8 CRM-cucmemy, 8 pesysibmame 3koHoMum noymu 0ea yaca speme-
HU 0718 8bINOJIHEHUS Npodax. Y koMaHObl npodax nossusoce 6osee scHoe sudeHue,

kyOa Heobxodumo Hanpasums cgou ycunus. ComHu compyOHUKo8 KOMNaHuu no eceli
cmpaHe ucnose3yr uHgdopmayuro uz CRM-cucmemsi, Umobsbl npuHuMams 6osee 3¢-
dpekmugHble pelwieHUs NO pas/uYyHbLIM 80NPOCAM: OM MapkemuHaa 0o npoyecca npous-
godcmea, a pykogoOdcmao, 8 c8oto o4epeds, Moxem c/1e0Uums 3a CMamycom 86IN0JHEHUs
3a0ay no ynpaseHur 83aUMOOMHOWEHUSM C KAUeHMamu.
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Cutyauus

ABnsisicb rnaBovi rnobanbHOW OpraHn3aLLMm No NPOrHo3nMpoBaHuto B komnaHum Nortel,
[3H 3BaHc (Dan Evans) 3aHMMaeTcs cocTaBaeHneM NporHo3os npogax Aas Nortel. B kom-
naHuu 6onee 2 TbiC. COTPYAHNKOB 3aHMMaETCsA nNpogaxkamu, paboTtas Hag 30 Tbic. caenok
B 150 cTpaHax, MO3TOMy AaHHble MOCTyManun K IBaHCy B pa3Hblx popmaTax, BastoTax

1 Ha pa3HbIx f3blkax. KomaHaa IBaHca 6bl1a BbIHY>KAEHa KaX bl MecaL, TpaTUTb
HeCKObKO AHeW, YTOObl KOHCONMANPOBATbL BCE AaHHbIE.

CnycTs BCcero 9 Mecaues CUTyaLms pagnkanbHO n3MeHunack. baarogaps Hosort CRM-
cMcTemMe DBaHC MOXKET BCETO JIMLLb 3@ Yac MOMYYUTb KPaTKUA OTUET No BCel rMmobasbHON
BOPOHKe npogax. MeHezxepbl KOMMaHUKN MOAY4YatoT BCEOOBEMIOLLME U aKTyaslbHble
0630pbl BU3Heca. A y KOMaHAbl NPoAaX ocTaeTcs HoNblue BPeMeHU, YTOObI 3aHMMaThCA
HenocpeacTBeHHO caenkamu. Nortel cozgana 6asy nyylmnx NPoLLeCcCcoB U LLeHHOM
MHPOPMaLMW NO KAMEHTaM, YTO B ByAyLLEM MOMOXET PaclUMpUTb NPOAAXN U caenatb
OTHOLLEHMS C KANeHTaMun 6onee L0BepUTENbHbIMU.

Co3paaHue 6osee NPOAYKTUBHOWM cpejbl

Komnanus Nortel 6a3upyetcsa B TopoHTo, KaHaga, n sBasetca rnobanbHON TenekoMMyHM-
KaLMoHHOM koMnaHwuei. B koHLe 1990-x rr. Nortel yaanock ycnelHo npeogonets Mupo-
BOW KPU3MNC B TeIEKOMMYHWKALMOHHOK 061acTh, AOCTUTHYB BMOCAEACTBUM MPEXHNX
obbeMoB b6u3Heca.

«Coepa UT, TeneKkoMyHHMUKaLIMI 1 MacC-MeAmna U3MeHAeTCs, B pe3ysibTaTe Mbl UMeeM
6onee KOHKYPEHTHYO Cpesy BCero C HeCKONbKUMU KPYMHbIMU UrpokamMu, — obbACHAET
Mutep ®PunTep (Peter Finter), Buue-npesngeHt Nortel no mapkeTuHry. — KpynHble guc-
TPMOBIOTOPBI HECKONbKO CHU3WIN UHBECTULMK B UHPPACTPYKTYPY, B TO BpeMs Kak busHec
BK/1aZblBaeT CPeACTBA B TeIEKOMMYHUKALIMOHHbIE TEXHONOTUM, YTOBbI CTUMYMPOBATh
POCT. DTN M3MEHEHMNA Ha PbIHKE CKa3asncb Ha NPOAYKTMBHOCTM HalImMX npogax. Bmecto
TOro UTo6bl NPoAaBaTh KPYMHble pelleHns KPYMHbIM NpoBaijepam, Halln CreLuanuncTb
Mo npojaxam «roOHALOTCA» 3a MeNKUMU caenkamun. YTobbl He CHXaTb MpubbINN, Heobxo-
AnMo 6onblie npoAasaTb». ViIMes OTHOCUTENbHO MaieHbKyHO MO MepKam OTpacan KOMaHay
no npogaxam, Nortel Hy>kHo 6b110 caenaTb ee 6onee 3GHeKTUBHON.

OpHako MexaHW3Mbl Mpogax, a Takxxe cbopa v xpaHeHUs MHGOPMaLUK MO KANEHTaM,
6bIM pa3NnyHbl B Guamnanax komnaHum no sBcemy mupy. Kaxgas ctpaHa Bena CobCTBeH-
HY0 BOPOHKY MpoAax, Ncnosb3ysa pasHble CRM-cuctembl namn cBogHble TabanLibl.
PykoBogcTBY KOMMNaHMM 6bI10 TPYAHO MONYUNTL 06LWMIA 0630p BCEX MPOAaXK U OTCAeANTb,
Kakas YacTb 6U3Heca NPUXOANTCA Ha KPYMHbIX r106anbHbIX KAMEHTOB.
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CrneumanuncTbl Mo Npogaxam TpaTuiIM MHOTO BPEMEHU, COCTABIAA OTYETHI A1 BbICLLErO
MeHeZ>XMEHTa, TEM CaMbIM OTBJIEKasCb HEMOCPEACTBEHHO OT NMpoLiecca npogax. «Koraa
MeHeZz>Kepbl BCTPeYanvch C KPYMHbIM NMOTEHLMaIbHBIM KANEHTOM, UM Hy>Ha 6blna 1H-
bopmaums o Hem, — roBopuT OuHTEep. — MO3TOMY OHM 3anpaLuvBaNM y KOMaHZAbl NPoAaXx
OTYeTbl, COCTaBJIEHME KOTOPbIX 3aHMMaio MHOTO BPeMeHU. A MOCKO/IbKY MeToAbl cbopa
MHGopMaLmm BbIIM KpaliHe HEOAHOPOAHbI, HAAEXHOCTb MHPOPMaL UK Bbina HEBbICOKOM,
1 TpeboBanoCb MHOro paboTbl MO CBEPKE AaHHbIX».

YTtobbI NpOAOIXKaTL CBOE pa3BUTUE, KOMaHAe npogaxk Nortel Hago 6b110 chokycmpoBaThb
BHMMaHWe Ha Hanbosiee NepcrnekTUBHbLIX CAENKaX U MOBbICUTb 3GDEKTUBHOCTD. [ s 3TOr0
CN1Ie,0BasI0 OPraHN30BaTh eUHbIV I106a/IbHbIA MPOLIECC MPOAAX U BHEAPUTb LIEHTPau-
30BaHHYH CUCTEMY ynpaBaeHus npogaxamu. Co3saHne LieHTpaavM30BaHHOW H6a3bl AaHHbIX
TaK>Ke JONXKHO 6blN0 AaTb MeHeaKMeHTY Nortel BO3MOXHOCTb HEMOCPEACTBEHHO CeAUTb
3a MPOLLeCCOM NMPOAaX U MPUHMMAaTb NPaBU/bHbIE PeLLeHs, OCHOBbIBAsCh Ha akTyalbHOMN
N HafeXHOW MHPOopMaL .

Co3spaHne HOBOro npouecca NpoAax

«Mbl MOHMMaW, YTO OAHO NNLLUbL BHeApeHMe HOBON CRM-cucTembl B KOMMaHWK HE NpUHe-
ceT HeO6XOANMBIX HaM pe3ynbTaToB», — roBopuT ®uHTEp. M03TOMY KOMaHAa MapKeTMHra
BMecCTe C KOMaHA0M npogax paboTtann Haz Tem, YTOObl CO34aTb HOBbIN MeXaHWU3M Mpo-
fax. KomaHzbl paboTanu ¢ BHELLHEN KOHCaATUHIOBOW KOMMaHWeN, YTobbl B3ATb Ayylune
NpakTKK U3 APYrux opraHnsaunii 1 nHTerpupoBate ux B npakTuky Nortel. BHauane Nortel
npoTecTMpoBasa HOBbIA MEXaHW3M Ha CeMU KOMaHAax MpPoAax B TeUeHWe NATU MeCALEB,
a 3aTeM BBeJia ero B JeliCTBMNE BO BCeX OpuMcax KOMMaHmK, B KOTOPbIX paboTatoT 2 ThiC.
cneLnanncToB Mo nNpogaxam rno Bcemy Mupy.

OgHako komnaHua Nortel noHMMana, YTo Hy>XHO NoAAep>KaTb BBeAeHNe HOBOrO MeXaHu3-
Ma NpoJax C MOMOLLbIO BHeAPEHUA I06anbHOM CUCTEMBI, KOTOpas CTaHeT CBOero poja
€/lIMHbIM CBA3YIOLLMM 3BEHOM, efjMHOM H6a3oi faHHbIX. Mpun Bbibope 31O cuctembl Nortel
obpaTtuiacbk 3a COBETOM K KOMaHZe no npogaxam. KomaHaa us 14 npeacraButeneit otaena
npogax n MeHezXepbl 13 4 pernoHoB Bbibpaan Microsoft Dynamics CRM. «PeLueHwne

oT Microsoft 66110 eANHOAYLIHBIM BbIGOPOM, BO MHOrOM 6arozaps ero 3HakoMomy
NHTepdericy, — roBopuT dBaHc. — C camMoro Hayana HalvM rnoJb3oBaTtensm 66110 ya06HO
paboTaTtb C CMCTEMOMN».

Microsoft Dynamics CRM obecrieunBaet 6eCLLOBHYH MHTErPaLLMIo C 4PYrMMUN 3HaKO-
MbIMW noab3oBaTento npogyktamu Microsoft Office, Bkatouas Microsoft Office Outlook

n Microsoft Office Excel, uto cokpaliaeT Bpems Ha obyueHne COTPYAHWNKOB 1 BBEAEHMWE
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AaHHbIX. Microsoft Dynamics CRM Tak>ke UHTerpupyeTcs ¢ ApYrumu MpuaoXKeHUsaMH,
MO3TOMY CMeLMannCTbl MO NpoAaxam UMeoT AOCTYN C eAVHOW pabouyel naHem

KO BCEM HEOBXOAMMbIM MHCTPYMEHTaM.

3a yeTblpe MecsiLja A0 OKOHYaHNA BHeAPeHNa HOBOro MeXaHv3Ma nNpojak KoMnaHua
Nortel Hauana BHeapaTb Microsoft Dynamics CRM. MosHoe robanbHoe BHeApeHue
cucTeMbl Ana 6onee Yem 3,5 TbiC. Nonb3oBaTenen (2 ThiC. CNELManMCToOB Mo nNpojaxam,

1,5 TbiC. TeXHUYECKMX CNEeLManncToB, a Takxxe MeHeaxXMeHT) B 80 cTpaHax 3aHAN0 NULLb

9 mecsues.

«CuntaeTtcs, uto BHegpeHne CRM-cmcTeMbl — 37O y>Kac, — roBopuT dBaHC. — Mbl 3HaN,
4TO eC/IN Mbl MOMPOCUM CMeLVanncToB Nno npojaxam camvm pas3brpaTbcs B CUCTEME,
npuaetcs xaatb 3ddekTa goaroe Bpems». Ytobbl cpasdy rapaHTUpoBaTb 3GEKTUBHYHO SKC-
nayartaumio CMCTeMbl, KOMMaHWA MpoBeaa TPEHUHIU A8 KOMaHZbl Mpojax rno Bcemy mMupy.
«Mbl Tak>Xe co3zanv cTpaTervto nponaraHabl Ueu nepexosa Ha HOBYHO CUCTEMY, —
rosoput ®unHTEep. — Mbi ncnonb3osanun VIHTepHeT-KOHPepeHL N, MMCbMEHHbIE KOMMY-
HMKaL MK, CeMUHapbl 1 Apyrue crnocobbl, UToObl O6BACHUTL KOMaHZe NpPoAax, kak HoBas
CUCTEMa NMOMOXKET UM B BbINMOAHEHNMN UX 06A3aHHOCTEN 1 AOCTUXKEHUN PE3Y/IbTaToB».

Bbonbluasa HageXXHOCTb AaHHbIX

CotpyaHuku Nortel BcTpeTunn BHegpeHne HOBOro MexaHu3Ma npogax n CRM-cuctemsl

c BooAyLleBeHneM. «Halleli nepsas peakums bbina: ,Bot 310 Aal”, — genntcs Bnevatne-
Husmu LLoH ®nek (Sean Fleck), anpekTop no npogaxam ueHTpanbHoro opuca Nortel. —
Microsoft Dynamics CRM oueHb xopowo nHterpuposancsa ¢ Microsoft Office Outlook

n Microsoft Office Excel. Cneyumannctsl no npogaxam He Oy TUAN Pa3HULbl B UCMONb30-
BaHWW Pa3HbIX MeXaHW3MOB MPOAAX».

YT06bI Yy6EANTLCH, UTO KOMaHAa Npojax BHOCUT B CUCTEMY TOUHbIE AaHHble, IBaHC YeTKO
onpeAenna CBOK MO3MLMIO MO 3TOMY BOMPOCY. «Mbl cpa3y ACHO Aann NOHATb, YTO 3TO
Hall eAVIHCTBEHHbIV MeXaHW3M NPOoAax, U eCan CAeNKN He BHECEHbI B CUCTEMY, UX NMPOCTO
He cyllecTByeT», — roBopuT JBaHC. OH co3jan exeHeeNbHYH CMCTEMY OLLEHOK akKypaT-
HOCTK BHeceHuna nHpopmauun B CRM-cuctemy, n obHaposoBan ee Ans BCeh KOMaHAbI
npoaax. «Korga ntogn NOHNMALOT, Kak UX OLEHUBAKOT, OHW NPUKAaZbiBatoT 6onblUe YCUANN,
4TOb6bI JOBUTLCA pe3ynbTaToB, — OTMevaeT IBaHC. — Kpome Toro, cnenmanmcTsl no npo-
JaxkaM J0baT copeBHOBaHMA. VIcnonb3ya AaHHYHO cMCTEeMY OLeHOK, Mbl CMOTAN YAyYLLINTb
aKKypaTHOCTb BHeceHMs AaHHbIx B Hawy CRM-cuctemy ¢ 68 go 91% Bcero 3a Tpu Mecaua».

MoBbiweHne 3¢pPeKTUBHOCTU Npoaax

CeWyac cneumanucTbl MO NpogaxkaM MOryT erko HabtoaTh 3a BCEMU CBOMMU KMEHTaMM
1 3Tanamuv nposeaeHns caenok. [ns KaxAoro KAneHTa MOXHO BUAETb TEKYLLYHO NprbbIb,
o6LLy0 NPUBBIIL U MAaH NoNyYeHUs NPUbbIAN. «Tenepb Mbl TOYHO 3HAEM, YTO HaM HY>KHO
AN NPOBeAEHMA KaX oW CAenkn, — roBoput Pask. — Mbl MOXeEM NpocMaTpuBaTh No-
TeHUMaNbHble CAENKN 33 HEeAe/to AU MEeCAL, Mbl MOXeM NpocMaTprBaTh NepcrneKkTUBHbIE
CAeNKN>.

Y pykoBoauTenein otaen0B NpoAaxk N KOMaHzAbl Mo NPOrHO3MPOBaHUIO 6o/bLLe HeT He-
06X0ANMOCTH 3anpalunBaTb MHGOPMaLMIO y CNeLnaaMcToB No NPoAakam; OHM NPOCTO
nonb3ytotca Microsoft Dynamics CRM. «Llenas coTHA MeHeaKepoB Tenepb No/b3yeTcs
CRM-cucteMol BMECTO TOro, 4ToObl onpallnBaTth CNeLMaancToB nNo NpoAaxkam, — roBopuT
3BaHc. — TpaTa Yac Ha TO, YTO6bI BHECTU MHGOPMALIMIO B CUCTEMY, HaLLM NPOAABLLbl 3KOHO-
MAT AiBa Yaca ANf pPaboTbl C KNMEHTaMU AN MOATOTOBKE K CAeKam».

«Kak cneunannct no npogaxam, f 3KOHOMKO OT TPEX A0 LLeCTV YacoB, MOTOMY UYTO MHe

He Hajo czenaTb MHOXECTBO 3BOHKOB, YTOObI MONYUNTb HEOHXOAMMYO MHPOPMaLUIO.
Kpome TOro, i 3KOHOMJIIO Lienblil AeHb B HeZEeNt0, KOTOPbIV paHblue yXO4W Ha co3jaHune
oTueToB», — AobasaseT Oask.

MocTosAHHbIV 0630p BOPOHKM Npojax

Tenepb Nortel TOUHO 3HaeT, B KAKOM COCTOSIHUM HAaXOAMTCA Nt0bas U3 CAENOK U KaKOBbI Ha-
MepeHus toboro 13 kaveHToB. KoMaHAa IBaHCa Tenepb MOXET CO34aTb TOUHbIA MPOrHO3
no NpoAaxkam BCEero JIMLLb 3a Yac BMeCTO 2—4 fjHel, KOTOpble OHM TPaTWUAM Ha 3TO paHblLLUe.
«3a NPOLUEALUNI rof Mbl FOPa3zo yylle NMOHANN COCTOSHNE Hallel BOPOHKM Npojax,—
rOBOPUT DBaHC. — DTO OYEHb NMOMOraeT Npu NPUHATUN peLleHnid. Vimes 6onbLuyto Harnsa-
HOCTb V1 BO3MOXHOCTb KOHTPOA, Mbl MOXeM MPUHUMAaTb CTpaTernyeckme peLueHus,

npw 3TOM He ynyckas 13 B1MAa HWU OLHON BO3MOXHOCTM NPOAa>K, U yNpaBasaa BOPOHKON
NpoAax Ha exeHeaeNbHON N exXeMeCcAYHOM OCHOBE.
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CH2MHILL

Otpacnb
ApXUTEKTYpa 1 CTPOUTENLCTBO

Mpodunb komnanun

CH2M HILL (3HrnBya, Konopago, CLLUA) —
MWPOBOW INAEP B MPOEKTUPOBAHUW, CTPOU-
TEeNbCTBE W SKCM/yaTaLum CTPOUTENbHBIX
06BEKTOB A1 KOPMOPATUBHBIX U YaCTHbIX
3aka3unkoB. B komnaHum pabotarot 23 000
yesoBek B 12 noapaszeneHusx.

leorpagpus
CLIA

Konuuectso nonb3oBarenen

2500
KonunuecrBo corpyaHukoB

23 000 www.ch2mbhill.com

CH2M HILL ONTUMW3UNPYET NOKA3ATEJIN PA3BUTUNA BU3HECA

C NOMOLLbIO HOBOW CRM-CUCTEMBI

MHozouucneHHsle CRM-cucmembl u cucmemel cobcmaeHHoU paspabomku 0158 omce-
ueaHus coenok 8 CH2ZM HILL 8biaunuce 8 MHOXeCcmao pa3HoobpasHbix NpuaoxeHuUl
019 noddepxkku bu3sHec-npoyeccos. Imu paspo3HeHHsIe MexaHu3Mel Npugoouau K dy6au-
pOBAHUIO UHOpMAyuU, ee HeHadexHoOCMuU U HecocmosAameabHocMu, d, c1e008amesbHo,
He no3801A/1U ynpasisme cmpamezu4deckumu npuobpemeHuaMu u kaueHmamu. Me+eo-
KMeHM KOMNAHUU HaHs ucciedosamesnsckyto pupmy Gartner Consulting, ymobel o6cy-
dums nepcnekmussl sHedpeHus CRM-cucmemer u 8ei6pame nocmaswjuka. V13 uemeipex
B03MOXHbIX cUCmeM KoMumem no 8sibopy CRM-cucmemer 8 CH2M HILL sbibpan Microsoft
Dynamics CRM.

Cutyauus

Komnanuna CH2M HILL 3aHMMaeTca MHXUHUPUHIOBLIMUN 1 CTPOUTENbHBIMW YCAYraMu.

B komnaHun paboTatoT 23 TbiC. COTPYAHMKOB MO BceMy Mupy. OpraHunsauus Bkatouaet
12 nogpazgeneHunia, kaxoe 13 KOTopbix obnasaet pecypcamu, OPUeHTUPOBaHHbLIMM

Ha onpeeneHHbI Kpyr 3agay. B TeyeHre gonroro BpeMeHu nogpasjeneHuns BHegps-
NN pa3NnyHble MexaHW3Mbl U CUCTeMbI A1F ypaBaeHs npogaxamu, B Tu. SalesLogix,
Salesforce.com, a Tak>e nNpuaoXKeHNs cO6CTBEHHON pa3paboTku. Vicnonb3ys 3Tu pasHo-
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POAHble CUCTEMBI, BbIIO UPE3BbIYANHO CNOXHO CUCTEMATU3MPOBaTb MHPOPMALIMIO O BO3-
MOXHOCTAX npogax. OTCyTCTBOBafa LieHTpaan3oBaHHas KAMEHTCKas U KOHTakTHas basa,
yTO ellie Honee YCNOXKHANO KOOPAUHaLIMIO Nposa. TpeboBannck bosblune Tpyg03aTpaThl
ANA KOHCONMAALMK BCe MHPOopMaLMm O Npogaxax, YTobbl NpesoCTaBAATL €e PYKOBOACTBY
CH2M HILL, koTopoMy, B CBOIO 04epesb, 6bI10 CI0XKHO MPUHMMAaTb CBOEBPEMEHHbIE peLle-
HUNA.

«/Icnonb3ya pa3po3HeHHble cMcTeMbl, BbII0 TPYAHO MOBBLICUTL IPHEKTUBHOCTL NMPOAAK
HaLumx ycayr, — roBoput Tomac [oep (Thomas Doerr), MeHeZxxep Mo npoekTam B OTAeNe
KOpPMoOpaTVBHOrO MapkeTuHra n KommyHukaumnin B CH2M HILL. — Ham Heobxoammo 6b110
06beMHNTL BCe HaLLW NPOLLECChl M MeXaHU3Mbl B JMHOM cucTeme, YTobbl 0becneunTts cTpa-
TEernyeckyto COrnacoBaHHOCTb, HEOOXOAMUMYIO A1 MOBbILIEHNS 3GPEKTUBHOCTY NMPOAANK>.

Pewenwne

MeHegxmeHT CH2M HILL nmen onpegeneHHble KpUtepmmn 1 06LLYHO MAEHD TOTO, Kak AOMXKHA
pa3BMBaTbCA MHPPACTPYKTypa busHeca. Kpome Toro, pykoBoACTBO KOMMaHUM 06paTnaoch
3a KOHcy/bTauwmel k akcneptam no CRM-cuctemam komnaHum Gartner. /13 HavanbHoro
CMncKa BO3MOXHbIX MOAPAAUYNKOB ABOUM YAa0Ch MPeACTaBUTb MPoekTbl BHegpeHna CRM-
cnctembl B CH2M HILL. ®upma 3akntoumnna KOHTpakT ¢ 06eMMm KOMMAaHMAMU 1 co3jana
KOMaHAy ANs TeCTMpoBaHUA 06oux peLleHnin. «Mbl MOAPOBHO 03HAKOMMUANCHL C MPOAYKTaMU,
BHEC/IN HEKOTOPble U3MEHEHUSA B CUCTEMY W UHTErPUPOBaIUN PAZ NPUNOXEHUIN, — BCMIOMUHa-
et loep. — W Haw geTanbHbIli aHann3 npusen K TOMy, 4TO Mbl Bbibpann Microsoft Dynamics
CRM. Y 37O c1cTeMbl OKa3anacb camas Huskas obLyas CTOMMOCTb BAaZeHus, 1 3TO 6bi10
BaXHbIM aprymeHToMm ,3a". [pyrve npemmyuiectsa Microsoft Dynamics CRM — nerkoctb

B MCMO/b30BaHWUM U MHTerpaums ¢ Microsoft SharePoint, Microsoft Outlook 1 apyrumun npwm-
noxeHnamn. Bce 3To BMecTe ¢ BO3MOXHOCTbIO 60siee 3PpPeKTUBHO MCMONb30BaTh CyLLECTBY-
towwyro UT-nundpactpykTypy caenano Microsoft Dynamics CRM oueBugHbIM BbIGOpOM

AN1A Hallero KomuteTa».

Ewe oagHnm goBogom B noab3y Microsoft Dynamics CRM cTana BO3MOXHOCTb MacluTabu-
poBaHMA cucTeMbl Ha 12 nogpasgeneHunii KoMnaHuu. «Tak Kak Mbl ABAsiemMca robanbHoOM
opraHusaumen, ana Hac Bblna oueHb BaXkHa MacwTabupyemoctb Microsoft Dynamics CRM
4.0», — obbscHsaeT [oep.

YT06bI CO3AaTb CUCTEMY, KOTOPas cnocobHa oxBaTUTb BCe NpeAnpuatue, MeHeaxmeHT CH2M
HILL BbIGpan cnocob BHeApeHMs, MPU KOTOPOM peLLeHMEe MHTErpUpoBanock B VT-cTpykTypy
KoMnaHwuu. B nepByto ouepesb NepcoHan KoMMNaHWUn ByaeT NCMONb30BaTb MOAYNb MPOAAX.
[Jloep oTMeuaeT, UTo «ANA Pa3BUTUA Hallero busHeca BaXKHO 3PPEKTUBHOE OTCNEXMBaHNE
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1 ynpas/ieHWe KAoUeBbIMU KANEHTaMU. ITOMY TakKe crnocobcTByeT nHTerpauus Microsoft
Dynamics CRM ¢ Microsoft SharePoint. Cnuctema Tak opraHusyeT nHbopMaL Mo, YTO XOPOLLO
BWAHO, KTO OTBeYaeT 3a KaXKJoro KaneHTa».

Cuctema ynpaBaeHus NoTeHLMaNbHbIMU KaneHTamu B Microsoft Dynamics CRM aBnset-

cs HoBoW ans CH2M HILL. «<MexaHun3M, Npu KOTOPOM MOTEHLUMaNbHbIV KAUEHT NPOXOANT
onpegeneHHble CTajun B CUCTEME, YTODbI B pe3ybTaTe CTaTb XKU3HECMOCOOHbIM KOHTaK-
TOM, KJIMEHTOM WM BO3MOXHOCTbIO, XOPOLLO NMOMOraeT JOCTUYb Pe3yNbTaToB, — rOBOPUT
[Jloep. — Bo3moxHO, noTpebyeTca Bpems, UTobbl 3Ta UAea CTana NPUBbLIYHOM, HO ByaeT
HaMHOro sierye paboTtaTb NpU CTPYKTYPHOM MOAXOZAE, KOTOPbIN NpeAnaraeT cuctema.
CneaytoLM 3BeHOM B Lienu ABASETCA TO, Kak KOMMaHWs paboTaeT ¢ NoTeHLManbHbIMY
caenkamu. [loep pacckasbiBaeT: «Pa3BepTbiBaHVe CMCTEMbI MPOUCXOAMT NO BCeMy Mpeanpu-
ATMI0. Mbl UHTErprpyem Haluu npaBuaa BeAeHns busHeca 1 HacTparBaeM CUCTEMY, UTOObI
obecneunTs 0bLMe CTaHAAPTbI MO BCel KOMMaHuKU. Mbl cMoxeM AenaTb 6onee ToUHble
MPOrHo3bl MO Mpojaxam Ha OCHOBe MMetoLLLeCs NHPopMaLMmn 1 obecnevmBaTb NoayveHUs
LileHTpann3oBaHHbIX 0630poB. Bce 310 ByseT cnocobcTBOBaTL TOMY, UTOObLI CreLUanuncTb

no npoAaxaM MOMIN Ierko OTCAeXMBaTb NOTeHLMabHble caenku». Koraa cnctema byaert
MOJIHOCTBIO MHTErpUpoBaHa B bM3Hec-onepaLmmn KoMnaHuy, B Heln byayT paboTatb

2,5 TbiC. nonb30OBaTeNeN.

Mpenmywecrea

* PellileHne nomoraeT OCyLLeCTBEHWIO CTpaTermn passutna brnsHeca, yBennumsas 4nmcao
KJVEHTOB ¥ NoBbiwas 3pPeKTUBHOCTb MOTEHLMaNbHbIX CAENOK.

« bonbluas HarnAgHOCTL CNOCOBCTBYET yBeAnYeHnto 3ddekTBHOCTU. HoBOE pelueHne
3HaUUTENbHO yayYLlaeT CMOCOBHOCTb BU3HeC-NojpaseneHnin KOMNaHUM NpoaaBaThb ycay-
v pasvyHbIM KJAMEHTaM, a Takxe 6osee NpaBM/IbHO OLEHMBaTb NOTEHLMaN CAenkun. 31To

CBOAMT K MUHUMYMY NPpUHATUNE HeO0HOCHOBaAHHbIX pemean7| Mn3-3a OTCYyTCTBUA VIH(I)OpMaLI‘I/II/I.

* ndopmauma nomoxeT aHanmsnpoBaTtb 3GHEKTUBHOCTb BAOXKeHUA nHBecTULnii (ROI).
WNcnonb3ys Microsoft Dynamics CRM ans nporHo3npoBaHua NpoAax 1 3aTpat Ha pa3BuTue
6usHeca, MeHeaxxMeHT CH2M HILL gobbeTcs 60sbLueli NPO3PayHOCTH NPU OLIEHKE
NPUBBLINBHOCTU KANEHTOB. B npexHen cncteme 6b10 TPYAHO CO3/AaBaTb OTHETbI
06 30 DEKTUBHOCTN UHBECTULNIA.

 CTaHAapTM3POBaHHbIe MeXaHW3Mbl rapaHTUpPYtOT ByayLumin pocT. KomnaHua Hamepe-

Ha YCKOPWTb TeMMbl POCTa, MO3TOMY BBOAWT HOBble CTaHAaPTbl, MPOLIECChl 1 MEXaHU3MbI.
BHegpeHune Microsoft Dynamics CRM 4.0 No3BOANT MEHEAXKMEHTY KOMMaHWUW yBEANYNTb
npojaxu 1 oTgavy oT MapkeTuHra Bo Bcex 12 nogpasgeneHunsx.

» CuctemMa ncnosb3yeT yxe cylecTeytowyto NT-nHbpactpykTypy. Microsoft Dynamics
CRM 4.0 XOpoLUOo MHTErPUPYETCA C CYLLECTBYOLWMUMN B KOMMaHUW Npogyktamu: Microsoft
Office, Microsoft Outlook, Microsoft SharePoint. 3HakOMbI 1 MOHATHBIN HA UHTYUTUBHOM
YPOBHe vHTepdenc NO3BOANT COKPATUTb BPeMs Ha 0byUeHmne 1 yCKOpUTb afanTaumio
noJsb3oBaTenen.

www.afisha.ru

acoumiiia

BHEAPEHWE MICROSOFT DYNAMICS CRM B KOMMEPYECKOM BJ1IOKE
KOMMAHUN «A®ULLA» NMO3BOJINNO CHU3UTb PUCKU N YBEJTUYNTD
SPPEKTUBHOCTb BCEX STAMOB MPOLLECCA MPOAAX

O 3akasuuke

Komnanuns «Aduiua» — ofuH 13 NNAEePOB POCCUIACKOTO MeAna-pbliHKa — YacTb XOAAMHTa
«[Mpod-meamna». OCHOBHblE NPOEKTbI: XypHabl «Aduia», <Aduia-MUNP», «bonbLioi ropoa»,
«Aduwa-Epa», cepusa nyteBoanTenei, nHTepHet-noptan Afisha.ru, «Atenbe ,Adpuin’»
(co3paHve meana ana KAneHToB), «[MMKHWK ,Adunumn™ n ap.

Cutyauus

PelweHwne o pa3paboTke kopnopatneHoin CRM-cmcTeMbl pyKOBOACTBO KOMMaHUM «Aduiua»

NPVHANO B LIeNAX Co34aHna eAnHON MHGOPMaLMOHHOW NaatGopMbl Ans obecneyeHns

BbICOKOW 3P PeKTVBHOCTV BU3HEC-NPOLLeCCOB NPOAaK, a UMEHHO:

* MMHVMMUW3aLUWU PUCKOB KOMMaHUW OT NPOAAXN MeAra-BO3MOXHOCTENR U U3rOTOBAEHNA
peKknaMHbIX MPOEKTOB;

* MOBbILLEHWNA MPO3PaYHOCTN KOMMEPUYECKON AeATENbHOCTY;

* yHUUKaALMM CNPaBOYHOW MHPOPMaLK;

* KOHTPOAA AENCTBUI BCEX COTPYAHUKOB, BOBJEUEHHbIX B MPOAA>KM, OTIPY3KY M yUeT Npogax.

Bbi6op pelueHus

PeweHne Microsoft Dynamics CRM 6b110 BbiGpaHO B kKayecTBe NpOorpaMMHONM naaThopmbl
Ans koprnopaTtnsHoi CRM-cuctembl «AdULLIN», NOCKONbKY ONTUMaNbHO OTBEYAsIO BCEM
3aABNeHHbIM TPebOBaHMAM:
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* HaCTpoWika peLleHns nog ocobeHHOCTN PaboTbl KOMMaHUK; * BeJleHne CerMeHTMPOBAHHOTO CNcka BPEHAOB;

* yAO6Has UHTerpaLms ¢ KoprnopaTMBHON cnucTeMon ynpasaeHus Microsoft Dynamics AX; * BeJeHune rpadurKoB BbIXOAa NeYaTHbIX U3AaHWUI C yKasaHMeM CPOKOB MOAaun 3asBOK
* BO3MOXHOCTb MOHUTOPVHIa BbIMOJHEHWSA NAAHOB NPOAAX; Ha peksiamy;

* KOHTPOJIb 3PEKTUBHOIO MCMO/Ib30BaHNA aCCOPTUMEHTHOTO PAja U COBOAEHNA CPOKOB. * BeJleH1e eMHOro Npanc-IncTa € ykazaHWeM CTOMMOCTM BCEX BO3MOXHbIX GOpPMaToB

peKiaMbl, TMNMOB pa3MeLleHnA, reorpaq)vm BbIXO4a peKaaMbl 1 CcneynanbHbIX MPOEKTOB.
. YHpaBneHme npoja>aMun pekJiaMHbIX nnou.l,ap,eﬁ:

Wcnonbsosarue Microsoft Dynamics CRM ans «Aduiuv» — 3T0 04MH 13 crnocobos * COCTaB/IEHME W COTNacoBaHNe KOMMEPUYECKUX NPesNoXKeHWN;

NoAAep->XaHWA BbICOKMX TEMMOB POCTa KOMMaHUK Ha PbIHKe Mejuna- 1 n3gatenbc- * aBTOMaTMyeckas npoBepka KOMMepUeCK/X NpeAsoXeH Ha NpejMeT OTCyTCTBUA
kux ycnyr. Mockonbky «Aduiua» pa3BrBaeTCA 4OCTaTOYHO BbICTPO, pacluMpaAs Kak [BOMHOW Npogaxu OAHON 1 TOW e No3nLmy;

MaclwTabbl KOMNaHUK, Tak U HanpaBaeHUs busHeca, obecneyeHre KOMMePYECKOro * KOHTPO/Ib MCMOJIHEHWNSA CPOKOB Ha BCEX 3Tarnax npoLlecca npogax;

ycnexa TpebyeT cepbe3HOI NMoAAepXKN Ha YPOBHE TeXHONOTMYECKMX U yripaBaeHYec- * MHOroCTyrneHu4artas cMcTema pacuyeTa CKMAOK C y4eTOM BCEX MapaMeTpoB

KX peLueHui. Mbl 3apyunanch Takoi noaaep>kkon, Bbibpas Microsoft Dynamics CRM KOMMEepPYeCKOro npeaaoXXeHus;

B KauecTBe OCHOBbI ANA kopriopaTneHoi CRM, a komnanuto «<HOPBUT» — * aBTOMaTnyeckoe GOPMUPOBaHME 3aKa30B Ha pa3mMelleHmne peknambl 1 3afaHuni
Kak napTHepa no CRM-KoHcantuHry. Ha N3roToB/IEHNE MAKETOB U CMELNPOEKTOB;

* aBTOMAaTMUeCKoe 3aKpbiTVe 3aKa30B Ha OCHOBE AaHHbIX, UMMOPTUPYEMbIX U3 KOpropa-
TBHOW ERP-cnctembl (Microsoft Dynamics AX).
» DopMUpPOBaHME OTUETHBIX AAHHBIX:

Hamanes [paHosckas,
oupekmop no pazeumuro NPooax,

«Aduwa» * OTYeT MO 3aKa3aM, KOMMepPUYeCcKM NPeAsIOXKEHNAM 1 CAeNKaMm B paspese MeHe Xepos.,
6peH0B, KOHTPareHTOB, NeYaTHbIX U3AaHNI N PErVOHOB MX BbIXoAa, GopMaTy peknamsi

PeweHne * ynpaB/ieHne NpoeKTaMu No NPOU3BOACTBY pekaambl («Atenbe ,Aduin”»)
KoprnopatnsHas CRM-cuctema «AdpuLum» bbina cnpoekTrpoBaHa TakvM 06pas3om, YTo6bI 1 opraHusaummn dectmeanein ana ymtatenein «Aduiumn» («MUKHUK ,Adunwn’);
CBECTU K MUHUMYMY BEPOSTHOCTb OLUMOKN MeHekepa No npogaxam, 1 kak cnesctme — + 06paboTka KAMEHTCKUX ObpaLLeHnit;
COKpaTUTb pUCkU. B HacTosALee BpeMs BO/BLUMHCTBO per1aMeHToB paboTbl MakcMManibHO * COCTaBJIEHME 1 COrNacoBaHWe 3aaHunin Ha pa3paboTKy peKnambl/CMOHCOPCKOro NnakeTa;
aBTOMaTM3MPOBaHO, a AOCTYMN K KOMMEePUeCKon MHPopMaLUm CTPOro IMMUTUPOBaH * COCTaBJIEHMNE 1 COrNacoBaHNe KOMMePUYECKUX NPeANOoXeHNI Ha peannsaLnio NpoekTa;
Ha ypoBHe No31LuiA Npanc-aMCTOB, JOCTYMHbIX OpraHu3aLnii, KOHTaKTOB U CAENOK. * ynpaBsJsieHne 610>XeTOM NPOeKTa;
Monb3oBaTensMu koprnopaTveHo CRM-cucTembl KOMMaHUK ABAAIOTCA 0ko0 60 Noab30Ba- * MOHWUTOPUHI GaKTUYECKMX PAaCcXO0B W OLleHKa peHTabelbHOCTM NPOoeKTa;
Tenen, BkoYasa COTPYAHUKOB Cy>O6bl NpoAax, OTAeNa NoAAEP>KKN peKaaMHbIX MPOEKTOB * aBTOMaTMYeCKMin pacyeT CyMMapHON CTOMMOCTM KOMMEPYECKOTO NPeaoXeHUs;
1 pykoBoAcTBO «AduLum». brarogapsa nHterpauum CRM-cuctembl ¢ KOPNopaTUBHOM cucTe- * aBTOMaTMyeckas oTrpaBka KOMMEePUECKMX MPEASIOXKEHUA N rapaHTUHbIX NUCEM
Mol ynpaeneHus (Microsoft Dynamics AX) puHaHcoBas ciy>xba KoMnaHum Takxe nonyyuna K/VeHTam;
[AOCTYN K yNpaB/eHWo NpoLueccammn Npogax, pernameHTmposarHHbiMy B CRM. * aBTOMaTMyeckoe GOpPMMpPOBaHME 3aKa30B B PaMKax NpoeKTa Ha OCHOBE JaHHbIX
Cuctema obecneumBaeT cnegytrolne GyHKLMOHaNbHbIE BO3MOXHOCTMU: KOMMEePYeCKOro npeaaoxeHus;
* YnpaBaeHue KANEeHTCKON 6a30ii U CpaBoOYHOWN MHbOPMaLMen: * KOHTPOJIb UCMOJHEHWA NMPOEKTHbIX PaboT.

* XpaHeHune NMOJHOM I/IHq)OpMaLI.I/IVI O KOHTpareHTax, BkJko4asa peKnaMOp.aTeneVl,
PeKslaMHble areHTCTBa, NapTHEPOB N NOCTABLUWMKOB YCNYT;
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MpoekT BHeapeHus Microsoft Dynamics CRM B koMnaHuu «Aduiua» B nepyto
ouepespb MHTepeceH MacliTabom peann3oBaHHOro yHKLMOHana. BHeapeHne
CRM-crcTemMbl OXBaTUNO He TONbKO KOMMYHUKaLWUK C KAVEHTaMu1, HO 1 NPOu3-
BO/CTBO CreLnabHbIX MPOEKTOB, a TakxXe NpoBeAeHNe MepPOonpPUATUIA.
CospgaHue koprnopaTtnBHol CRM-cucTeMbl MO3BONNAO UHTErPUPOBaTh PaboTy
BCeX MoApasfeneHnin caybbl pojax v NponsBoACTBa pekaaMbl KOMMaHuK
Ha ypOBHe eAnHOW 6a3bl AaHHbIX M aBTOMATU3MPOBAHHbIX PeriaMeHTOB
6V13Hec-npoLeccos.

Bnadumup Bepmoepados,
KkoMMmepyeckuli dupekmop,
«HOPBUT»

Pe3synbrathbl

* [TonHaa aBTOMaTM3aumMa BCEro LmMkaa Npogax ot OTApaBku KOMMEPYECKOro npeaaoxeHuns
KJAVEHTY 0 GOPMUPOBaHMS BCEX OTTPY30UHBIX U BYXrantepcknx 4OKYMEHTOB B YYETHOM
cucTeMe Ha ocHoBe AaHHbix CRM-cuctembl.

* [ToBbILWEHNE NPO3PAUYHOCTN CUCTEMBI NPEeAOCTaBAEHNA CKMAOK 3a CYeT aBToOMaTm3aumm
MexaHW3Ma pacyeTa 1 NpoLeaypbl COrNacoBaHmA.

* [ToBbIlWEHNE OMepaTUBHOCTM PacyYeToB C KJWEHTaMW 3a CHET UHTerpaLmmn KopnopaTuBHbIX
CRM- 1 ERP-peLieHuin.

* MUHUMM3aLma «yenoBeyeckoro GakTopa» Ha BCex aTamnax npouecca npoAax.

MepcnekTuBbl

®yHKLUMOHaNbHbIE BO3MOXHOCTY KopriopatnBHo CRM-cuctembl komnaHum «Aduiua»
MOTYT 6bITb pacLUMpPeHbl 3a CHET aBTOMaTM3aL KN YpaBAEHNS MapPKETUHIOM,
ANCTPUBYLMER N MepUYeHAan3NHIOM, peasn3alnmn 4ONONHUTENbHbIX OTHETHbIX

dopm n nHTerpaumm Microsoft Dynamics CRM ¢ cuctemoit ynpaBaeHns KOHTEHTOM
KOpropaTvBHOro cata «AduLLn», TenePOHHbIM LEEHTPOM W aHaNNTUUYECKUM
nporpaMMHbIM obecreyeHnem.

Anbda-Kanutan

AJIb®A KATTUTA1 MOBBIWWAET 3PPEKTUBHOCTb PABOTbI C KJIMEHTAMIA

C NOMOLLbKO CRM-CUCTEMBI

PeweHue, co30aHHoe komnaHueli <AH/ [podxekm» oas «Anega-Kanuman» Ha 6aze
Microsoft Dynamics CRM, no3gosisiem ynpaessime pabomoli ¢ pO3HUYHbIMU KAUeHMamu,
azeHmckoli OessimesIbHOCMbH0, N0BLILIAMb BEPOSMHOCMb NPOOAX U 3hhekmusHO NpozHo-
3uposams 00x00bl. B pesyibmame peaiu3o8aHHO20 npoekma ynpasaarowas KOMNaHus
nosayy4uaa 01 docmuxxeHUs nocmasieHHbIX yeseli — abigoda kayecmaa npodykmos

u ycaye Ha Hoseili yposeHb U pocm akmueos nod ynpasaeHuem «Anegpa-Kanumain».

O 3akasuuke

«Anbda-Kanutan» aBaseTcs of4HUM 13 MMOHEPOB POCCUINCKOTO PbIHKA YNpPaBAeHWs akTu-
BaMV U MeeT MHOTOJIeTHUIM OMbIT yNpaBaeHUs nHeecTuumnammn. KomnaHuns opmeHTMpoBaHa
Ha NpejocTaBAeHNe KANEeHTaM KaueCTBEHHbIX MHBECTULIMOHHBIX MPOAYKTOB Ha YPOBHE
MupoBsbix Mngepos. YK «Anbda-Kanutan» — Begylias KOMNaHUA Ha pPbliHKe JOBEpPUTESb-
HOro ynpasaeHus, obecneynsatowas UHANBUAYaIbHbIV MOAXOZL K KAUEHTY.

Cutyauus

YK «Anbda-Kanutan» ocyliectBaseT 4eATe/bHOCTb Ha BbICOKOKOHKYPEHTHOM pbiHKe ¢u-
HaHCOBBbIX YCAYT, T4€ OAWH U3 CaMblX LIeHHbIX aKTVMBOB KOMMaHUN — 3TO KAneHTbl. OCHOBOW
6usHeca «Anbda-Kanvtan» aBaseTcs KAMEHTOOPMEHTUPOBAHHBIA NOAXOA. [ns pa3BuTus

1 noazepkun paspabortaHHon CRM-cTpaTermm pykoBoACTBO KOMMaHUN NPUHANO peLue-
HWe O CO3/aHNW aBTOMATU3MPOBAHHOM CUCTEMbI YMPABAEHWA OTHOLLEHWUAMU C KANEHTaMu
coBmecTHO ¢ «AH/l MpoaxxekT». HoBas CRM-cuctema npr3BaHa MOMOYb B peLleHUN Takmx
cTpaTernyeckmx 3agau, kak obecneyeHne Npo3payHoOCT BU3HeC-NPOLLECCOB, HEMpPEpPbIB-
HbIA POCT KayecTBa MPOAYKTOB U CEPBUCA, POCT aKTUBOB Nog ynpasaeHnem YK «Anbda-
Kanutan».
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[naBHbIMU NPUHLMNAMW Halleh paboTbl ABAAIOTCA: pe3yAbTaTUBHOCTb, NPodeccmoHa-
NIN3M, HaeXHOCTb U BbICOKU ypoBeHb cepBmca. CRM B Hallieln KoMnaHun oTpaxaet
TaKkyro MOZe/b B3aVMOAEWCTBYUS, B KOTOPON LieHTpoM ¢unocodummn busHeca aasetcs
KAveHT. Pewenune «AH/, MpoaxekT» Ha 6a3e Microsoft Dynamics CRM nossosset
«Anbda-Kanutan» pa3smBaTh KANEHTOPUEHTUPOBAHHYHO CTPATEINIO YCKOPEHHbLIMM
TemMnamu, YTo OCOBEHHO LIEHHO B COBPEMEHHbIX PbIHOYHbIX YCNOBUSX.

AnekcaHop CmeyeHko,
3amecmumene puHaHcosoz2o dupekmopa,
YK «Anegpa-Kanuman»

Pewenune

Crpaterus BHeapeHus CRM-cuctembl nogpasymeBana pasbreHune npoekTa Ha HebonbLuve
3Tanbl, GopMMpoBaHMe KOHKPETHbIX Lienel 3tana (KPI), oLeHKy AOCTUXEHWA Lienein 1 Kop-
pekTnpoBky. ObssaTenbHOl 3agaueit H6bina nHTerpauns CRM B obuiee AT npoctpaHcTBO
KOMMaHmn.

MpoekT no BHeapeHunto CRM B YK «Anbda-Kanutan» ctaptosan B mapte 2007 roga.

B pamkax npoekTa pa3paboTaHa apxmTekTypa peLleHus, jopaboTtaH nHTepdeiic Microsoft
Dynamics CRM, co3gaHa KoHconnanpoBaHHas 6asa AaHHbIX M 3HaUYNTENbHO pacLUMpPEHb
dyHKUMOHaNbHble BO3MOXHOCTU CRM-cuctembl.

Hosas CRM-cnctema no3sosseT noayyatb AeTalbHyHo aHaMTUYecKyo MHGOpMaLmio

0 Hanbonee NpubbINbHBIX KaHanax NPoAaXx 1 Hanbonee BOCTPebOBaHHbIX MPOAYKTaX,

YTO ABNAETCA KpaWHe BaXKHbIM B COBPEMEHHbIX YCOBUAX CBOMCTBOM, Hapaay C yMeHneM
NpaBWbHO OLeHMBATb 3aTpaTbl, aHa/IM3MPOBaTh pe3yabTaTtbl PaboTbl U MPUHMMATbL
6bICTPbIe, HO B3BELLEHHbIE peLleHNs.

PeweHune «AH/ MNpoa>xekT» NOMoOraet aHan3npoBaTb NePCneKTUBHbIE CAENKN, CTPOUTb
BOPOHKY MPOAax, NPOBOANUTL MaaH-pakTHbIN aHann3 Npogax, nosyyatb MHPOPMaLMO

0 GUHaHCOBBIX NMoKa3zaTensax B pexume on-line.

C BHegpeHvem CRM YK «Anbda-Kanutan» nonyumnna BO3MOXHOCTb OLLeHMBaTb paboTy
WNHBECTULMOHHbIX KOHCYNbTaHTOB, BblAeNATb Hanbonee 3GPEKTUBHbIX, 1, B COOTBETCTBUM
C MONYYEHHbIMW AaHHbIMW, MPUMEHATb UHAMBKAYaNbHbIE CXeMbl MOTMBaLUW. PelueHne
06 M3MEHEHUN NN COXPaHEHWM CXeMbl MOTMBALIMUN AN KaXKAOro COTPYAHMKa NPYHUMaeT-
€A NoCNe CpaBHEHWA YCTaHOBEHHbIX M1aHOBbLIX MOKa3aTeNei ¢ AOCTUTHYTbIMU pakTnye-
CKUMW pe3synbTaTamu.
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MpoekT oxBaTna BCe NoApasjeneHns komnaHum «Anbda-Kanutan», Bkatouas otgen map-
keTuHra. C nomoubro CRM-cncteMbl MeHeXepbl MO MapKeTUHIY MOryT CerMeHTMPOBaTh
KJMEHTCKY0 6a3y Mo pasanyHbIM KpUTepraM. AHaIN3MPOBaTb MapKETUHIOBbIE PAaCXO/bl
Ha KJIMEHTOB 1 COMOCTaBAATb C OXOAaMU, KOTOPbIe BblIN MOYUeHbl, MOMOratoT CO3jaH-
Hble B CRM-peLleHnn JONONHUTENbHbIE OTUeTbI. B cncTeme co3gaH AONOAHUTENbHbIN
dyHKLMOHaN, obecneynBatoLLMn MHANBUAYaNbHBIV MOAXOA K KaXXAOMY KAUEHTY

YK «Anbda-Kanutan». Hanpvmep, B CRM-pelueHnn B HaCTpoeHa crcTema HarmoMUHaHWi,
KoTOpas yBeJOMSET O 3HAUYMMOM COBLITUM AN NPa3jHVKe, U AaeT peKoMeHAaL K
OTHOCUTE/IbHO MojapKa AA KaXAoro KAneHTa.

Pesynbtathl

B pe3ynbrate BHegpeHus pelenuns «AH/ MpoaxxekT» Ha 6a3ze Microsoft Dynamics CRM

B YK «Anbda-Kanutan» cpopmmposaHa egnHas 6a3a faHHbIX O KJIMEHTax, KANeHTbl pac-
npezeneHbl NO CErMEHTaM ¥ NPOAYKTaM, KOMMaHUA 3HaeT CBOUX KANEHTOB U yrpaBaseT
B3aMMOOTHOLUEHUAMMU C HUMMW.

VIHBECTULIMOHHbIE KOHCY/IbTaHTbl PaboTatoT B COOTBETCTBMMN C YHUOMLIMPOBAHHbBIM NpoLiec-
com npogaxu. Co3aaHbl Bce HeOBXOAMMble MEXaHN3Mbl A1 NAaHVPOBaHUSA B3aUMOZEN-
CTBUA C KAMEHTOM. BHeapseTCs eAnHbI MeXaHU3M pacyeTa NpemMun 3a pesysbtaT (cuctema
MOTMBaLMUN).

OTzen MapKeTUHra Noay4na B pacnopsxeHune yaobHbI MHCTPYMEHT ANS CO34aHMA Mapke-
TUHIOBBIX CMUCKOB M ynopagoyeHuns paboTbl ¢ nogapkamu. baarogapsa sHegpeHnto CRM-
cucTeMbl CTPYKTYPUPOBaHa nporpaMmMa paboTbl Mo rpynmnam KJAVEeHTOB B 3aBUCMMOCTM

OT Pa3/INYHbIX aHaINTUK.

CepBucHble NogpasAesneHns MOTyT BECTU KaueCTBEHHYIO paboTy € MCTOPUAMM B3aUMOOT-
HOLLEHWI C KIMEHTOM W yUnTbIBaTb pe3yabTaTbl paboTbl MO NPeTeH3NAM.

O6beM gaHHbIX, NpegoctaBasembix CRM B apyrme cuctemsl, HacuntbiBaeT 300 3anuvcel,
06bem faHHbIx noaydyaembix CRM 13 apyrmux cuctem — 1 000 3anuvceld, a nepuognYHOCTb
obmeHa AaHHbIMY — 2 pa3a B CYTKM.
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MOCKOBCKUA BAHK

PEKOHCTPYKUUMN N pa3BuTus

EZIVIBPP

MOCKOBCKUI BAHK PEKOHCTPYKLIW 1 PA3BUTUA OPTAHU3YET PABOTY
COTPYAHWKOB B PAMKAX EAVHOIO MPOLECCA

B pe3ynemame peanusayuu UT-npoekma co30aHo peweHue 014 noddepxku U nosei-
weHus aghghekmusHOCMU NPoyecca 86l0aqu UNomeyHsix kpedumos, y4umelgarowjee
YHUKabHble ocobeHHocmu pabomel U onelm cneyuasucmos baHka. PewieHue no3gossiem
cmaHdapmu3suposame U KOHMpOUPo8amMe pabomy gcex nodpazoeneHull, 3aHUMAr0-
WUXxca unomeydHsiM KpedumosaHueM, 8K4Yas meppumopuaisHo yoaneHHsle. 3a civem
KomnaekcHol asmomamusayuu 6usHec-npoyeccos compyOHUKU omoeaa npodax ume-
oM B803MOXHOCMb bbicMpee peazupo8ame Ha 0bpaujeHus K1UueHmos, cneyuanucmel

no aHdeppalimuHey paccmampusarom e 08a pas3a 6osbuie kpedumHsix 0es, compyOHUKam
omoesa nodzomoeku u nposedeHus cesok mpebyemcs 8 08a pa3a MeHbule 8pemMeHU
0s1: no0zomoeku nakema 0okyMeHmMoe Ha coesiky. B kauecmee mexHosnozu4eckol 0CHO8bI
peanuzayuu MT-npoekma no co30aHuo asmomMamu3upo8aHHoli cucmemsi 6bi10 8bibpa-
Ho ompacnegoe peweHue «LM/l-cogpm: MinomeuHoe kpedumosaHue Ha 6aze Microsoft
Dynamics CRM».

O 3akasuuke

AKB «MBPP» (OAO) — yHMBepCanbHbIiA, JUHAMUYHO Pa3BUBAOLLMIACSA POCCUNCKMI BaHK
C COBPeMeHHbIMN 6aHKOBCKUMU TEXHONOTUAMY U ANBEPCUPULIMPOBAHHOMN KANEHTCKOM
6azoi.

Mo ntoram pabotbl 3a 2006 rog npunbbinb 6aHka yBennumnnacsk B 2,1 pasa (395,6 maH pyb.)
no cpasHeHuto ¢ 2005 rogom, nopTdenb KpeANTOB HaCceNEHMIO BbIPOC NOYTK B 6 pa3

(9 741 mnH pyb.), 06bEM NPUBIEUEHHbIX CPEACTB HaceneHns — B 2 pa3a (10 877 maH py6.).
MBPP akTMBHO pa3BMBaeT HarnpaBAeHWe UMOTEYHOrO KPeAMTOBaHMA, Npejnaras CBOUM
KAVEHTaM LWMPOKUIA BbIGOP MMOTEUHBIX MPOrpaMmM B pybasx n MHOCTpaHHOM BastoTe

Ha cpok g0 30 net. Creaya TeHAEHUMAM pbiHKa, HaHK MOCTOAHHO paclunpsaeT Habop
MMNOTeYHbIX MPOAYKTOB, MpeAsiaras CBOUM KANEHTaM BbIrOJHble YCOBUS KPeAUTOBaHNS.
B 2006 rogy MBPP nokasan pekopAHble TeMrbl pocTa 06beMOB BblAaHHbIX UMOTEYHbIX
KpeauToB, KoTopble HaHK yBesnumn B 72 pasa, ¢ 1,4 maH. go 105,3 maH. gonn.

Mo ntoram 2006 roga MBPP HarpaxaeH npemuen «OVIHAHCOBASA 3/INTA POCCAN»

B HOMUHaLMK <JTYULLWIA UMOTEYHbIV BAHK TOAA», a Takxe ABAS€TCA naypeaToM

HauunoHanbHoM npemun «®rHaHCoBbIM OMMM» B HOMUHALMM «PO3HWYHbIN BAHK»
kateropun «ANHAMNKA N SOPEKTUBHOCTb».

B aBrycte 2006 roga MEPP co3gan cneumnanvsnpoBaHHoe oTaeseHre — «/inoTeuHbln
LLeHTp», KOTOPOe 0BCY>KMBAET KakK YaCTHbIX KNNEHTOB, TaK U FOPUAMYECKUX WL, Npesna-
ras UX BHUMaHWO MOJIHbIV CrekTp 6aHKOBCKMX YCAYT, BKAKOUAs BCE BUAbI KPEAUTOBAHMS.
Ha koHew ntona 2007 roga po3HMYHas ceTb baHka BKAOUAET NaTHaALaTb Guananos

n 125 odpucos B 48 ropogax Poccmm.

Cutyauus

Kak BMAHO 13 pUHaHCOBBIX pe3ynbTaToB paboTsl 3a 2006 rog, gedtenbHocTb AKB «MBPP»
(OAO) xapakTepunsyeTca BbICOKMMM TEMMaMu poCTa, pPa3sBUTMEM HamnpasBaeHUA NMOTEYHOro
KpeAnTOBaHUA 1 YBeMYEHNeM O/ Ha JaHHOM PbIHKE.

B xone cBOeN AeaTeNbHOCTH MO UMOTEYHOMY KPeAUTOBaHUIO BaHK COTPYAHUYAET C Beay-
LWMMU POCCUNCKMMUN CTPOUTENBHBIMMU, CTPAXOBbIMU 1 OLLEHOUYHbLIMU KOMMaHUAMM.

Mpw paboTe ¢ 60AbLWIVM YNCAOM NAPTHEPOB, B TOM YMC/E PervoHaibHbIX, 6aHKy HEObXO-
AUMO yUMTbIBaTb MHAMBUAYaNbHbIE OCOBEHHOCTU PaboTbl C KaXblM U3 HUX, OPraHN30BbI-
BaTb JOKYMEHTOODOPOT NO MPUHATLIM Yy OpraHu3aLmm-napTHepa cTaHaapTam.

baHk akTMBHO MpoABUraeT CBOM YC/yru B permoHax, nocTynatesbHO pas3susas puimnanb-
Hyto ceTb. B HacTosLLee BpeMs OTKPbIThl Gunmnansl 6aHka B ropogax: CaHkT-lMetepbypr,
CbikTbiBKap, PoctoB-Ha-AoHy, KpacHoaap, EkatepuHbypr, KpacHospck, Tomck, CapaTos,
KpacHoropck, Yda, CraBponosb, HuxHuiA Hosropog, Boarorpag, Kemeposo, YensabuHck.
B pe3synbtate aHanu3a s3¢pPpekTMBHOCTY Br3HEC-NPOLIECCOB UMOTEYHOTO KPeAUTOBaHMS,
crneumanmcTbl 6aHKa BbIABUAN YUYaCcTKM C HeAOCTaTOUHbIM YPOBHEM aBTOMaTU3aLun. bbin
cZienaH BbIBOA, YTO AN18 obecrneyeHns NaaHoB No AMHaMUYHOMY Pa3BUTMIO HarpaBaeHWs
MMNOTEYHOro KPeAUTOBaHMSA, HEOBXOANMO BHeApeHNe efNHON NHPOPMALIMOHHON CUCTEMBI
paboTbl C KAneHTaMun BaHKa.

Bbibop pelueHuns

B xoze BbIbOpa cMCTeMbl A5 aBTOMATM3aL MM UMOTEYHOTO KPeAUTOBaHUSA CNeLnanmcTbl
H6aHKa 0coboe BHYMaHVe YAeNaaM TakMM KayecTBaM, Kak aflanTMBHOCTb U MOAAEP>KKa
MHOrOBapnaHTHOCTN BU3HEC-MPOLIECCOB, IErKOCTY Pa3BePTLIBAHUA U COMPOBOXAEHMA
CMCTEeMbl B PETMOHabHbIX MOAPA3AEIEHUAX, HaMUME CEPBUCHBIX BOSMOXHOCTEN, Mo-
3BOIAOLMX MUHVMU3UPOBATb PYTUHHbIE OMepaLny, a Takxke obecrieveHvie 6e3onacHon
MHOrOMOJ/Ib30BaTEIbCKON PaboThl.
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B pe3synbTraTte B KauecTBe TEXHOIOTMUYECKON OCHOBbI peaar3aLnm npoekTa no Co3faHuto
aBTOMAaTU3MPOBaHHON CUCTEMbI OblN0 BbIBpaHo oTpaciesoe pelleHne «LIMA-codT:
MnoTeuHoe kpeanToBaHue Ha 6a3e Microsoft Dynamics CRM».

BHespeHue B MBPP cucTembl No aBToMaTtv3auuy 613Hec-npoLLeccoB MNOTEYHOTO
KpeAWTOBaHWS, B MepBY0 ouepesb, A0KHO OblI0 MOBLICUTL KAaYeCTBO 06C/yKMBa-
HWA KNNEHTOB, COKPaTUTb BPEMEHHbIE U34eP>XKKN MPU PaCCMOTPEHUN KPEAUTHbIX
3asBOK M peasin3oBaTh MHGOPMALMOHHYH NOAAEPXKKY BU3HEC-NPOLECCOB.

Amumpuii Cmeikasnos,

Pykogodumesib npoekma,

Ha4aneHuk ynpasaeHus nnamgopmeHHbsix pewieHud,
AKBE «MBPP» (OAO)

PeweHune

Co3pgaHHoe B xoae coBMecTHoro npoekta AKb «MBPP» (OAQO) n LUM/A-codT pelueHne
aBTOMaTU3MpPyeT KAtoueBble BM3HeC-MPOLLECChI, CBA3AHHbIE C BblAayel N 0BCayK1BaHNEM
MNOTEeYHbIX KpeanToB. CUCTEMON NpesyCMOTPEH NMPOLLECCHbIN NoAXo4 K 06paboTke Kpe-
JAVTHOTO Aiena, 4To 03HavaeT aBTOMaTUYeCKYHo nepejayvy Aena 13 OLHOro NnoApaszeneHns
B ApYyroe B COOTBETCTBUM C YCTaHOBAEHHbIM BU3HEC-MPOLLeCCOM, aBTOMAaTUYeckoe pacrpe-
JeneHune fen no COTPyAHMKaM NopasiesieHns U KOHTPOb 3Tana o6paboTku, Ha KOTOPOM
HaxoAnTCs Aeno.

[ns 6bICTPON NpesBapUTeIbHON OLIEHKM 3aeMLLVKA peasn3oBaH MHOrOBapUaHTHbIN UMo-
TeUHbIl KanbkynsaTop. OH No3Bo/AeT BbICTPO NOAO6PaTb OAMH UAN HECKO/IbKO Hanbonee
NOAXOAAWMNX KPeANTHBIX MPOAYKTOB (HanpuMep, B pa3Hblx BaatoTax), paccumratb
BO3MOXHYH CTOMMOCTb MPUobpeTaemMoi HeABNXKUMOCTH, BO3MOXHYH CYMMY KpeaunTa

N CPOK KpeanTa B 3aBUCMMOCTU OT JOXOZO0B, COCTaBa CEMbM U APYrMX NapamMeTpoOB 3aeM-
wmka. Takxke aBTOMaTM3npPOBaHa NpoLesypa MHOrOBapWMaHTHOrO aHAeppanTuHra (oueHka
NnAaTeXxecnocobHOCTH) 3aeMLUnKa. AHAEPPANTUHT NMPOBOAUTCSA CPa3y Mo HECKONbKUM
KPeAVTHBIM NPOAYKTaM.

[loKyMeHTbI, pesocTaBAsieMble Ha KPeAUTHbIN KOMUTET, GOPMUPYHOTCSA CUCTEMOM aBTOMa-
TUYECKW, UTO AaeT BOJbLLYIO 3KOHOMMUIO BPEMEHN COTPYAHUKOB. [OMMMO 3TOrO peannso-
BaHa nakeTHaa neyatb nopsagka 20 AOKYMEHTOB MO CAe/Ke: AOroBOpbI, 3aKiajHble,

aKTbl U T.A4.
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CocTaB nakeTa GopMUpPYyeTCs B 3aBUCHMOCTUN OT BbIGPAHHOTO KPeAUTHOrO NpoayKTa

N yCnoBUiA caenku. Takasi BO3MOXHOCTb 3HaUUTE/IbHO COKpaLllaeT Bpems Ha MOArOTOBKY

CAenKu.

PelueHune nosBonser:

« ObecneunTsb BCe NoApaszeneHns 6aHka, BKatoUas permoHanbHble, e4nHON MHGopMaLm-
OHHOW 1 paboueli cpeson.

* BecTu efnHyt0 6a3y KpeAUTHbIX NporpamMm 6aHka, yUnTbIBaOLLYH PErMOHabHYH
cneunoduky. PervoHanbHble 0COBEHHOCTU KPeAUTHBIX MPOrpamMM HaXOAAT OTpaXkeHve
B paboTe KpejUTHOro KanbKyasaTopa, Npu NPOBeAEeHUN aHAeppalTuHra u npy GopmMmupo-
BaHWW JOKYMEHTOB.

 OpraHu3oBaTb paboTy COTPYAHUKOB B paMKax eAMHOro cTaHAapTHOro NpoLLecca,
He3aBMCVYMO OT UMCIEHHOCTY U OYHKLIMIA, BO3JIOXKEHHBIX Ha CreLuanncTos duavana
WAW ZOMONHUTENBHOTO oduca.

PervoHanbHble 0COBEHHOCTU KPEAUTHBIX MPOrpPaMM HaXOAAT OTpaxkeHve B paboTe KpeaunT-

HOTO KaJbKynaTopa, Npv NPOBEAEHUW aHAepPafThHIa 1 NPy GOPMUPOBAHUN AOKYMEHTOB.

BBeseHne (06HOBEHVE) HOBLIX GOPM AOKYMEHTOB UJIM OTYETOB MPOUCXOANT LLeHTpaanso-

BaHO, TakMM 06pa3oM JOCTUTaeTCA eMHOBPEMEHHbIN 1 BbICTPbIN Nepexos Ha paboTy

C HOBbIMU AOKYMEHTaMMU.

MpoeKT, peann3oBaHHbIN COBMECTHO ¢ koMmnaHuen LIMA-codt, obecneunn Hanpas-
JIleHNe NNOTeYHOro KpeanToBaHWs 3bbeKTUBHON MHPOPMALIMOHHON CPeson, MO3BO-
NALOLEN NOAAEPXKMBATL BbICOKME CTaHAAPTLI A4eATENbHOCTU NOApPa3AeneHnii 6aHka
No NPVBAEYEHWIO U 06CNYXKMBAHMIO KJIMEHTOB B Pa3/IMUHbIX PEFMOHAX HaLLen CTPaHbl.

Apkaduti 3amynosckudi,
Buye-npe3udeHm,
AKB «MBPP» (OAO)

Peann3oBaHO MHTErpaLYOHHOE B3aUMOAENCTBINE C CalTOM BaHKa U aBTOMaTU3NPOBaHHOM

6aHkoBckon cuctemoint (ABC):

* 3a5BKW, 3aM0/IHSeMble Ha caliTe MOTeHLMANbHbIMU KIVEHTaMW, aBTOMaTUYeCKn
MepeHoCATCs B CUCTEMY A5 MOCAeAyHOLLen 06paboTkn COTPYAHMKaMM OTAeNa NPOAAXK;

* HOBbIE KJIMEHTbI ¥ AOrOBOPbI (MapamMeTpbl BblAaHHbIX KPEAUTOB) aBTOMaTUUECKN
noctynatot B ABC.
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Mepes Haya oM 3KCMyaTaLMM CUCTEMbI ObIN MOATOTOB/IEHbI CrieLnanbHble yuebHble
nocobus n nposeseHo obyyeHne nonb3oBatenei. NMocobus paspaboTaHbl TakMMm obpa-
30M, YTO6bI NO/Ib30BATENM MO CAMOCTOATENbHO NMPOUTU CBOKO YacTb yUebHOro busHec-
npoLecca, a NoToM B xoze 06yUeHWs 3aKpenuTb CBOU HaBbIKW BAAAEHUS CUCTEMOW.

Mpu paspaboTke peLueHns 0coboe BHYMaHVe BbIo yaeneHo yaobcTy paboTbl Noab30Ba-
Tenen ¢ pasHbIM YPOBHEM MOATOTOBKM. Ha KaX oM Luare paboThbl No/b30BaTeNIM Npej-
naratoTcs NoACKasku, MOMOratoLLMe OCBOEHWIO U CYLLIECTBEHHO CHMXKAIOLLME BO3MOXHOCTb
BO3HUKHOBEHMS OLINBOK.

[nnTenbHoCTb peanvsaumm NpoekTa CoCTaBua LWEeCTb MecsLEeB, BKOUas ABa MecsLa
OMbITHO-NMPOMbILLEHHO 3KCMayaTauuu. lNepes BBOAOM B 3KCMyaTaLMo B CO34aHHYHO
MHOOPMALMOHHYHO CUCTEMY Oblv NepeHeceHbl BCe «MCTOpUYeckme» aaHHble, UTo obecrne-
YMI0 BO3MOXHOCTb GOPMMPOBATL OTHETHOCTL 3a BECb NepUos paboTsl baHka ¢ nnoTeu-
HbIMU KpeguTamu.

Pesynbrathbl

B pe3ynbrate peanvsaumm npoekTa CO34aHO peLleHne AnA NOAAEPXKKN U NOBbILIEHNA 3¢-
beKTMBHOCTM NpoLecca BblAaun UMOTEUYHbIX KPeANTOB, yUnNTbIBatOLLEee YHMKalbHble OCO-
6eHHOCTN paboTbl M OMbIT cCreLmanncToB baHka. PelleHre NO3BOASET CTaHAAPTU3NPOBATbL
N KOHTPO/IMPOBaTh PaboTy BCeX NoApa3AesieHnI, 3aHNMarOLLMXCA MOTEUYHbIM KpeauToBa-
HWeM, BKAOYas TeppUTOpmManbHo yaaneHHble, obecneunsaet 3bdeKTUBHYHO 1 6e30mnacHyro
MHOrOMo/Ib30BaTe/IbCKYo PaboTy.

PelwleHne obecneunBaeT NOBbILEHNE MPON3BOANTENBHOCTU TPYAA COTPYAHUKOB 3a cUeT
aBTOMaTM3aLUny 6oNbLUMHCTBA onepaLmin. COTPYAHUKM OTAeNa NPoAax HaMHOro 6bicTpee
HauMHatoT PaboTy C KAMEHTOM, 3aNONHUBLLMM aHKeTY Ha caliTe, T.K. OHa aBTOMaTU4eCKu
noctynaet B cuctemMy. C MOMOLLIbIO MMOTEYHOTO KasibKyasaTopa MeHeAXXepbl Mo npogaxam
MOTYT OnepaTMBHO NOZO6PaTb N MPEANOXKNTb 0BPaTUBLLEMYCSH NOTEHLNABHOMY KAUEHTY
OAVH WM HECKOJIbKO Hanbonee NoaXoAAWMNX ANf HETO KPeAUTHbIX NMPOAYKTOB.
ABTOMaTU3aLMA aHAepPaNTUHIa NO3BOAAET CNeLnanncTy paccMaTpuBaTh 3a eHb B /Ba
pa3a 60sibLle KPeAUTHBIX A€, YeM A0 UCNOo/b30BaHWA cucTeMbl. COTPYAHWKAM OTAena
NoAroTOBKM U MPOBEAEHWS CAENOK TPebyeTcs B jBa pa3a MeHbLUE BPEMEHN A8 NOArOTOB-
KW MakeTa JOKYMEHTOB Ha CAesKY.

MpoekT, peann3oBaHHbIN COBMECTHO ¢ komnaHuen LIMA-codt, obecneunn Hanpas-
JleHNe NNOTeYHOro KpeanToBaHusA 3GHEKTUBHON MHDOPMALIMOHHONM Cpeaow,
No3BONAIOLLEN NOALEPXKMBATL BbICOKWE CTaHAAPTLI A4eATENbHOCTU NOAPA3AeNeHNiA
BaHKa no npvBaeYeHnto U 06CNYXKNBAHMIO KIMEHTOB B Pa3/IMUHbIX PErvoHax
Hallen CTpaHbl.

Apkaduti 3amynosckul,
Buye-npe3udeHm,
AKE «MBPP» (OAO)

MepcnekTmBbl

B 6amkarilem byayluemM K cuctemMe niaaHUpyeTCs NOAKAOUNTL BCE AOMONHUTENbHbIE
0oUChI U pervioHasbHble Guinasbl, OKasbiBaOLLME YCAYTYM UMOTEUHOTO KPEAUTOBaHMS.
Ha BTOpOM 3Tan npoekTa 3anjaHMpoOBaHa MHTErpaLms CMCTeMbl C KOPNOPATUBHbLIM MOp-
TanoM Ha 6a3e Microsoft SharePoint Portal. B Microsoft SharePoint 6yayT xpaHuTbCs Bce
LOKYMEHTbI KpeauTHOro aocke. NMomumo atoro LIM/-codT npeactont aBTomatnanposatb
pedrHaHCMpPOBaHME UMOTEUHbIX KPEeAUTOB.

CRM-CUCTEMA MO3BOJINNA «WUTPUNX-M» COKPATUTb BPEMA OTBETA
MO KNTMEHTCKNM OBPALLLEEHUAM

O 3akasuunke

LUTPNX-M PocToB, LUTPMX-M Hoocnbupck, LUTPUX-M MeTtepbypr n LUTPUX-M KazaHb
ABnatoTCA dunmanamm komnaHum LUTPUX-M 1 3aHMMatoTca npogaskeli ToproBoro obopy-
[AOBaHWA, NMIATEXHbIX TEPMUHANOB U KOMMIEKCHBIX PeLLeHWiA Mo aBToMaTU3aL .
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Cutyauus

OfHVM 13 OCHOBHbIX NMPUHLMMOB AEATENbHOCTU GUINAIOB ABAAETCA UHAVBUAYA/bHBIA NOA-
XOZ, K KaXXZAOMY KJMEHTY, 3aK/t0UatoLLMACH B MPEAIOKEHUN OCOBbIX YCAOBUIA 3aKNHOUEHUA
[OroBOPOB, CKMAOK, y4eTa yCNOBUIA NocTaBoK. B chepe cepsuca cyliecTByeT NoTpebHOCTL

B leTa/IbHOM aHaNWTMKe KaK Mo KAUeHTaM (MCTopus obpaLlleHNn N B3aMMOOTHOLLEHWUIA C KN-
eHTaMu), Tak 1 No OTAEeNbHbIM TOBapaM U CTOUMOCTU UX 0BCayKuBaHus. Puananam NpuxoamnT-
€S CNPaBAATLCA C OTPOMHBIMU O6beMaMu AaHHbIX O KJMeHTax, mapTHepax, 3akasax, cAenkax

N T.4. Ana 3pPekTUBHOM AeATENbHOCTU B YCIIOBUAX XeCTOUalLLel KOHKYPeHLN HEOBXOANMO
BOBpPEMS MoJlyyaTb KapTUHY MPOUCXOAALLErO Ha OCHOBE MMEIOLLMXCS AaHHbIX U OnepaTuBHO
pearnpoBaTb Ha Kakme-1mbo nsmeHeHus B TpeboBaHMAX KANEHTa.

Halla koMnaHWsa OYeHb JOPOXXUT OTHOLLEHWAMU C KMEHTaMM1 U NOCTaBLLUKaMMU.
OCHOBHOW MPUHLMM Hallen paboTbl — KayecTBEeHHble YCAYr TOYHO B CPOK.

[N 3TOro HaM HEOBXOAUMO BbICTPO HAXOANTb HY XKHYH MHGOPMALIMIO O 3aKa3uuke,
TOYHO BbINO/IHATL 3aKa3bl, 3HaTb NPEANOYTEHNA KANEHTOB, UTOObI NpeAnaraTb

UM HY>XHBbIN TOBap, KOrga ectb B HeM noTpebHocTb. C paclumpeHnem 6asbl KANEHTOB
3TO CTAaHOBUTCA AenaTb caoXHee. Moatomy Microsoft Dynamics CRM —

3TO HEOBXOAUMBIN A/ HAC MHCTPYMEHT, YUNTbIBAOLLMIA HaLLl MOAXOA K AeATeNbHOCTU.

Ipuzoputi [lyokuH,
Kommepueckuti dupekmop,
«LITPUX-M KasaHe»

Bbibop pelueHns

Tak, OCHOBHbIMW 3aja4aMu NpOeKTa BHEAPEHNA CUCTEMbI YIPaBAEHWA B3aUMOOTHOLLe-

HUAMU ¢ kaneHTamu Microsoft Dynamics CRM B punmnanax LUTPUX-M sBasaunce:

* CO3/laHVe CBA3YHOLLEro 3BeHa A1 PaboTbl COTPYAHNKOB BCEX GUAMANOB KOMMaHUM
LUTPUNX-M;

* BO3MOXHOCTb GOPMUPOBaHNA eANHOIO MPeACTaBAEHNS O KaXA0M KANEHTe,
y4mnTbiBas BCHO MMELLYOCA O HeM nHGOoPMaLMIO;

* Be/leHVe CEPBUCHON NOAAEPXKKMN B €JMHON Ba3e AaHHbIX A8 BCeX OPUCOB;

* yAep>aHve 1 NoBbllLeHNe CTeNeHN yA0BIeTBOPEHHOCTN KJNEHTOB;

* oLieHKa 3P PeKTUBHOCTN MapKEeTUHIOBbIX akLiMii 3a CYET NPUBA3KM 3aKa3oB, CYETOB
1 onnaTbl MO 3TUM cYeTaM K onpeseneHHON MapKeTUHIOBOW aKLu.
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Ham TpeboBanach cuctema, KoTopas bbla yCrelHo BHeAPeHa B APYrnX TOProBbixX
KOMMaHUAX 1 MOr1a COOTBETCTBOBATh HALIMM NOTPEBHOCTAM Ha JIt0bbIX dTanax
Hallero pa3BuTus — 6bITb MacluTabupyeMoid. baarogaps cotTpyaHuYecTBy

¢ KOHcybTaHTaMu Soft Master BHegpeHue Microsoft Dynamics CRM npowuno

B CXKaTble CPOKM 1 6e3 OTBJIEUEHNSA COTPYAHWNKOB OT OCHOBHOW AeATEIbHOCTU.

Cepeeli 3ukopa,
ucnosIHUMeslbHbIl dupekmop,
«LITPUX-M Memepbype»

Bb110 pelleHo BHeApPATL CUCTEMY, KOTOPas akkyMy/mpoBana B cebe BeCb OMbIT 1 3KCMep-
Tn3y AedtenbHocTn LUTPUX-M. MocTaBLmnkom pelleHmns bbina BblbpaHa KOHCaATVHIoBas
koMnaHus Soft Master, pa3paboTurk oTpacaeBbIX PeLLUEHWI, B TOM YMCae U A8 TOProBbIX
koMnaHwui. OTpacieBble peLleHns 3aperncTpmMpoBaHbl KomnaHuen Microsoft.

OCHOBHOVI/ LieNibto aBTOMaTM3aLmMm CTano noBsbllleHne 3pGeKTUBHOCTM paboTbl pervioHab-
HbIX PUAMANOB C UCMO/Ib30OBaHMEM eAVHOW Ha3bl 3HaHWIA, BKArOYUALOLLIEN KAWEHTOB, Nap-
THEPOB, NMPOAYKTOBOW JINHENKW, a Takxe 0bLLei AoKYMeHTaLMn 1 pernaMmeHToB rno paboTe
C 3aMpocamu 1 CEPBUCHbIX OBpaLLEHWIA.

Cuctema Microsoft Dynamics CRM no3BosieT peannsoBatb UHAMBUAYaNbHbIV MOAXOA
K KaX>KAOMY KAMEHTY — 0cobble YCI0BMA 3aKNHOUEHWS JOrOBOPA, CKUAKK, yUeT
ycnoBuii noctaBok. COTpyAHVKM, MPOAS 03HaKOMUTEIbHOE 0ByUYeHne, NpakTUYecku
Cpasy e Havyanun pabotaTb B cucteme 6aarogaps 3HaKOMOMY U MPOCTOMY UHTepdeircy.

Bsayecnas lNonos,
dupekmop,
«LLITPUX-M Hosocubupck»

Pewenune

MpoeKT BHeApEeHNs OTPacNeBOro peLleHns Aas TOProsbiX KOMMaHUi Ha 6ase Microsoft
Dynamics CRM 3.0 6b11 ocyLlecTBAEH B pamMKax aBToMaTU3aLumn Bcex Guananos KoMmnaHmum
LUTPUNX-M.
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Ncnonb3ys oTpaboTaHHYt0 METOAONOTNIO BHEAPEHWUS, creumanmcTel Soft Master ocy-
LLeCTBUIN NPOEKT BHEAPEHWS OTPACIeBOro pelleHns 418 TOProBbIX KOMMNaHWi Ha base
Microsoft Dynamics CRM 3.0 Bo Bcex ¢punmnanax komnanuu LUTPUIX-M B kopoTkume cpoku
6e3 oTpbIBa COTPYAHNKOB OT OCHOBHOW AeATesbHOCTU. Ha ceroAHALHMI JeHb aBToMa-
TW3MPOBaHbl KOMMEPUYECKME N TEXHUYECKME JenapTamMeHTbl, Cly>K6bl CONPOBOXAEHUS

1 OTAENbl NPOoAaXx KaxAoro ¢punnana. boina nposeseHa MHTerpaLMs POCCUINCKOM yUYETHOM
CUCTEMbI C CUCTEMOW YNpPaBieHUA B3aMMOOTHOLIEHUAMU C KaneHTamu Microsoft
Dynamics CRM. Takvm 06pa3om, naaHoBble MPogaxu GUnNanos BEAYTCA U YUUTbIBAOTCS
B CRM-cucteme, a paktmyeckme — B y4eTHOM cucTeme.

Ob6yueHune nosb3oBaTenel pabote C CUCTEMOWN MPOBOANAOCH C MOMOLLbHO BbICOKOKBAIN-
dULMpPOBaHHbIX creLnanncToB komnanum Soft Master. 1o No3BoAMAO NOBLICUTL UHTEPEC
K paboTe c cncTemMoi 1 obecrneumnsio BbICOKYH CKOPOCTb aanTaLmm noab3oBatenen

k Microsoft Dynamics CRM. Cuctema MOTMBaLMK bblna U3MEHEHa 1 HacTpOeHa MoJ HoBble
yCn0BUs paboThl, 6bian BbipaboTaHbl 06BEKTUBHbIE OLLEHOUHbIE NMapaMeTpsl.

Pe3synbratbl

B pesynbrate BHeapeHUa Bo Bcex unmanax komnanum LUTPUX-M oTpacnesoro pelueHus

4715 TOProBbIX KOMMaHWi Ha 6a3e Microsoft Dynamics CRM 3.0 6blan 4OCTUMHYTbI Cieayto-

e pesysbraTbl:

* BHeJpeHue onpeseneHHbIX pernaMmeHToB U CTaHAapTOB, MPUHATbLIX B FOJIOBHOW KOMMa-
HUM «LLUTPUNX-M»;

* GopmMypoBaHMe eanHON 6asbl AaHHbIX KAMEHTOB A Pa3IMYHbIX MPOrpaMM NOANbHOCTY;

* CBOEBPEMEHHOE pa3pelleHne KOHPANKTHBIX CUTYaLIMI U CEPBUCHBIX ObpaLLeHnI;

* yNpoLLeHre naaHnpoBaHna paboTbl COTPYAHNKOB;

* NJaHUPOBaHMe BCTPeY, 3BOHKOB W NMPOYNX B3aMMOAENCTBII MEHEXKEPOB C KANEHTaMM
1 KOAneramu;

* COKpallleHVe BpeMeHu OTBeTa Mo KANEHTCKUM ObpalleHMaM 3a CHeT HaCTPOMKK MeXa-
Hu13Ma cbopa 1 06paboTKM BXOAALLMX 3BOHKOB M 06paLLeHNn KINEHTOB.

NTorom paboTbl, NpoBeseHHO BbICOKOKBaAMPULIMPOBAHHBIMM CrieLnannctamMmm KoMnaHmum

Soft Master, cTana BO3MOXHOCTb AOCTYyMa K eMHOI 6a3e AaHHbIX 1 3HAHWUIA. YN1ydLwnanch

yCn0BUA TPyAa, Tak Kak Bce PyTUHHbIe MpoLecchl Oblav aBToMaTM3MpoBaHbl. CneLnanmnctsl

MO MapKETUHIY NONYUMNIN BO3SMOXHOCTb GOPMMPOBAaTh e4MHOE NpeACcTaBaeHMNe MO Kax-

AOMY KJMEHTY C MOMOLLIbIO UMeroLLeinca 0 HeM MHPOPMaLMK, MOABUAACh BOSMOXHOCTb

ynopaz0o4eHNa MapkeTUHIOBOMN AeATEbHOCTA C MOMOLLIbIO MHTENEKTYasIbHbIX CPEACTB

OopraHusaLmm CrncKoB.

Mpu NoMoLLM yrpaBaeHUs aHANUTUUECKUMMN MHCTPYMEHTaMM CTaNo BO3MOXHbIM OpraHu-
30BblBaTb MapKETMHIOBbIE KammaHuy. B CBA3K O BCeM 3TUM MOBbLICW/ICS YPOBEHb YA0BAET-
BOpeHus KauneHTa. bbina paspabotaHa abcoNtOTHO HOBasi YCOBEPLUEHCTBOBaHHAsA C1UCTEMa
MOTUBALMM 4/15 MAPTHEPOB, YTO MO3BOJIMIO BbIBECTU HA KAUECTBEHHO HOBbIV YPOBEHb
MOZATOTOBKY ¥ MPOBEAEHNE BCEBO3MOXHbIX MapPKETUHIOBbIX KaMMaHUiA U MepOmnpUsTUiA.
HemanoBaxHbIM GakTOM sIBUAACH Takke BO3SMOXKHOCTb MOCTPOEHMst 06bEeKTUBHOM cucTe-
Mbl MOTVBALMN COTPYAHMKOB. [esTeNbHOCTb MeHeAXepOoB CTana abCotoTHO NPOo3payHoN
411 PyKOBOACTBa GMINANO0B: BCErAa HaiuLo MHGOPMaLMs O KOAWYeCTBe 3a4ad, Haxoas-
LLMXCS Y TOTO AW MHOTO COTPYAHMKA, BCEX 3Tanax paboT, MPOM3BOANMBIX C KAMEHTaMW.

Halwa koMnaHwa nosyumna yao6HbIi v tMBKUIA MHCTPYMEHT, MO3BOIAOLLMIA BHOCUTD
HEOBXOAMMbIE M3MEHEHWA BO BCe BU3HEC-MPOLLecChl, OTHOCALWMeCs K 061acTu
B3aMMOZAENCTBUSA C KaneHTamMu. C MOMOLLbHO CUCTEMbI COTPYAHUKM KOMMAHMM

6e3 Tpyza NoJyYaroT AOCTYM K 3HAHWUAM, HAKOMJIEHHbBIM B pe3y/ibTate paboTsl

C KAMeHTamu.

Oseez bypkos,
dupekmop,
«LITPUX-M Pocmos»

NOMOCTPOUTESb

rPYMMNA KOMMNAHUA

«JOMOCTPOWUTE/1b» MOBbILLWAET JOBEPUE CBONX KJIMNEHTOB

Komnarus Softline Solutions ocyujecmsuna eHedpeHue peweHus Microsoft Dynamics CRM
8 KpyNHOM UHBECMUYUOHHO-CMpPpOoUumMeibHOM x0n10uHae — 2pynne KoMnaHuti «/jomo-
cmpoumene». Mimerowas 6osee yem mpudyamunemuuli oneim K «Jomocmpoumesne»
ce200Hs f8/15emca 00HUM U3 1udepos Ha peiHKe cmpoumesiscmaa keapmup 8 [Todmocko-
soe. [laumensHocme npoekma sHedpeHus Microsoft Dynamics CRM cocmasuna mpu

€ Nos108UHOU MecAya, 8 meyeHue KOMopsix bblIU ABMOMamMu3upo8aHsl NPOYeccsl NPooax
U MapkemuHeaa, ynpasieHus ezaumodelicmeuem ¢ KaueHmMamu, e0eHus aHaaumuku.
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O 3akasuunke

pynna KoMnaHuii «loMoCTpouTeNb» BbINMOJHAET GYHKLUM MHBECTOPA, JeBesonepa,
3aKa3uuka, 3aCTPOMLLMKa U TeHNOAPAAYMKAE Ha PbIHKE KaueCTBEHHBIX U AOCTYMHbIX KBap-
T1p MockoBckoli obaacTu. KomnaHus pacnonaraet MOLHOW NPOW3BOACTBEHHOM 6a3oii:

B ee COCTaB BXOAAT KPYMHble CTPOUTENbHbIE KOMOUHaTLl MockoBckor obnactu (LLenkos-
CKWI, InekTpocTanbckuii n Opexoso-3yesckuii ICK) ¢ cymmapHO Npovn3BOACTBEHHOWM
MoLLHOCTbIO 450 ThiC. M? B FOZ, cocTaBAastoLer nopsaka 43% ot obuero obbema npounsBo-
Anmoli B MOCKOBCKOM 061aCTW MPOAYKLIMN.

Cutyauus

KomMnaHnus «/loMmocTponTesib» CUMTaeT CBOUM KHOUEBLIM MPUOPUTETOM 06CAYKMBaHME

N YAOBNIETBOPEHHOCTb 3aKa3umnKOoB. [JN5 MOBbILLEHWS CTaHAapTa KavecTBa 06CcayXnBaHms

KJIMEHTOB PYKOBO/ACTBOM KOMMaHWUW Bbliv MOCTaBAEHbl CleAyroLive 3a4aum:

* cO3aHMe eanHOM 6a3bl AaHHbIX KANEHTOB, O6beANHEHME BCEN KNNEHTCKOM
MHGOPMaLMM B LEHTPAAN30BaHHOM XPaHUNLLE;

* aBTOMaTM3aLms npoLecca Npoga>Ku — OT NEPBOro KOHTaKTa A0 BbIMNOJHEHWS LOrOBOPa;

* aBTOMaTM3aLms paboTbl KJIMEHTCKOTO MapPKETUHTa;

* UHTerpauus ¢ ViHTepHeT-caiToM KOMMNaHuu;

* aBTOMaTMU3aLMs PyTMHHbIX onepauui;

* COKpaLleHne CPOKOB pearmpoBaHuns Ha 3anpockl KANEHTOB;

* KOHCONMAMPOBAHHAsA aHaAUTUKA.

Bbi6op pelueHuns

[lna peleHns noctaBaeHHbIX 3agay pykoogcto K «/lomocTponTens» Bolbpano cuctemy
Microsoft Dynamics CRM. Peannsauusa npoekTa BHeAPEHNs peLleHns bblia ocyLlecTBaeHa
cneumanmctamm komnanumm Softline Solutions, nmetoweit ctatyc Microsoft Gold Certified
Partner. OgHUM 13 BaxKHeNWKx GakTOpOB B BbIbOpe KOMMNaHWM-UHTerpaTopa cbirpan onbiT
komnaHwum Softline Solutions B aBToOMaTV3aLmm NpeanpUATUA Pa3NnUHbIX OTpacaei pbiHKa,
B TOM YMC/Ie U B CEKTOPE HEABUXUMOCTH.
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MbI CTPEMUMCS K MOBbILLEHWIO KayecTBa Ha BCex 3Tarnax BeAeHUs npoekTa: HauvHas

€ pa3paboTku 1 3akaHuMBas paboToli ¢ noTpebutenem. Ha nocneaHem — no BpemeHy,
HO He MO BaXHOCTW — 3Tarle paboTbl Mbl BbIOPanu Lienblil pas 3pGEKTUBHbBIX UHCTPY-
MEHTOB, OJHWM 13 KOTOpPbIX ABAseTCA cnuctema CRM. [naBHbIM ee nperMyLLecTBOM

Mbl CUMTaeM BO3MOXHOCTb BHEAPEHNS PELUEHNSA MO KOHKPETHbIe 3a4aun — ONTUMU-
3auua 6U3HeC-NpoLLeccoB, Co3jaHne UCTOPUV B3aMOOTHOLLEHUI C KANeHTamu

1 MOBbILLEHVE YPOBHSA PaboTbl C HUMK, BbICBOBOXKAEHME TPYAOBbIX PECYPCOB,
ynpolleHne LleHoobpa3oBaHus, NoslyYeHne KauecTBeHHOW aHaauTuKu 1 6onee
yeTkoe MOHUMaHUe LieseBol ayautopun. Mbl Haeemcs, YTO C MOMOLLbIO Hallero
napTHepa B 3TOM npoekTe — koMnaHuu Softline Solutions — Mbl fo6bemcs

peLleHns NoCTaBAEHHbIX 3a4ay.

Oneea lNyceea,
pykosodumesie omoesna MapkemuHead,
K «Jomocmpoumesne»

Pewenune

AnutenbHoCTb NpoekTa BHegpeHus pelueHns Microsoft Dynamics CRM coctaBuna

TPV C NONOBMHOW MecsALa. B pamkax npoekTa cneumannctel koMmnaHum Softline Solutions
NPUMEHUNN PAJ COBCTBEHHBIX Pa3paboToK, KOTOPble NPeAOCTaBUAN AOMOJHUTENbHbIE
npevMylLLecTBa B paboTe ¢ KNMEHTOM: Nog6op BapnaHTOB, 6POHUPOBaHME, OTCAEXMBaHNE
cTaTyca, «WaxmaTka» No KBapTMpaM, NCTOPUA LieH, KaJbKyaaTop PacCpoUKu.

B xoae paboTbl Haj NpoekToM Bbinn pa3paboTaHbl v BHeAPEeHbl AONONHUTENbHbIe
NPWAOXKeHWS, NO3BOJIAOLLME NOAYYaTb akTyanbHYH0 MHGOPMALIMIO Ha BCeX 3Tanax
NPOBeAEeHNs CAE/KM, OLLeHVBaTh TeKYLLEe COCTOAHWE NPOAAX, COCTAaBAATL MOJHYHO
KapTUHY 06bekTa. 3a CYeT 3TOro yAanoCh 3HAUNTENBHO PaCLLUNPUTL pabounii
WNHCTPYMEHTaPUI HaLLUX 3KCMepPTOB, @ 3HaUYUT, MONYUNUTb AOMNONHUTEIbHOE
NpevMyLLecTBO B paboTe C KAMeHTaMu.

Oneea lyceea,
pyKosodumesib omoesnia MapkemuHead,
K «JJomocmpoumene»




KnuerHmer Microsoft Dynamics CRM

B pamkax npoekTa BHeAPEHUA COTPYAHUKM FPYMbl KOMMaHWA «JOMOCTPOUTENb» MPOLLIN
0byueHwne pabote ¢ Microsoft Dynamics CRM, 4to no3sosnio obecneymTb BbICOKYHO CKO-
pOCTb afanTaLuv nosb3osatesel k cucteme. C nomolLybio pelenns Microsoft Dynamics
CRM cneuwnannctamm komnaHmm Softline Solutions aBTomatnsmposaHo 20 paboumnx mecT.

Pe3synbratbl

B pe3ynbrate npoekTa BHegpeHus peleHus Microsoft Dynamics CRM B MK «lomo-
cTpouTeNb» BbINN JOCTUTHYThI CAEAYIOLWMe pe3y/bTaThl: CO34aHa eanHan 6as3a faHHbIX

0 KJVeHTax, aBTOMaT13MpOBaHbl MPOLLECChbl MPOAAX Y OTAEN MapKeTUHra, Npov3BeseHa
WHTerpauusa c Beb-caliToM KomnaHum, obecreyeHo B3avMOAENCTBME MEXAY OTAeNaMK,
aBTOMaTM3MPOBaHbl PYTUHHbIE OnepaLum.

C BHegpeHnemM cnctembl Microsoft Dynamics CRM coTpyaHMKM KoMnaHumn «[lomoctpou-
TesIb» NOJYYNIN BO3MOXHOCTb MTHOBEHHO pearvpoBaTh Ha NOCTynatoLmne 3anpocsl,
KaK CyLLeCTBYOLLMX, TaK U MOTEHLMANbHbIX KNMEHTOB, 6aarofaps nHTerpaumum ¢ Beb-
CaNTOM KOMMAHMUK, @ Tak>Ke CO34aHNI0 eANHOM 6a3bl JaHHbIX O KJMEeHTax U 06bekTax.
ABTOMaTM3aLMA nNpoLecca Npogax, paboTbl OTAeNa MapKeTWHIa 1 B3aMMOAENCTBIA
MeXAy oTAenamun NpesocTaBmUAN BO3MOXKHOCTb CIKOHOMUTbL BPEMS, YTO NMO3BOAMO
COTPYAHMKAM He TOJIbKO KaYeCTBEHHO 1 OMepaTMBHO MOBbICUTb MPOAAXKW, HO U NMPeyMHO-
XUTb fJOBEpUE NOTPebuTenei.

B xoge npoekTa BHeapeHus Microsoft Dynamics CRM mbl cTpemuanch caenatb paboty
COTPYAHMKOB KOMMaHUu «[loMOCTpOUTENb>» YA0OHON 1 CaXKeHHOM, 3HaUMTENbHO
COKpaTUTb PyTUHHbIe onepauun. Kpome Toro, paj AONOAHUTENbHBIX KOMMOHEHTOB,
pa3paboTaHHbIX cnelunannctamm komnanum Softline Solutions, npegoctaBuaun Bos-
MOXHOCTb CZie1aTb NpoLecc Npojaxw 6osee Npo3payHbIX Ha BCex 3Tanax B3anMo-
AeicTBMA ¢ knneHToM. BHeaperne CRM-cuctemsl byaeTt cnocobcTBoBaTh CO3A4aHUIO
AONrOBPEMEHHbIX 1 MPUObINbHbBIX OTHOLLEHWUIA C KAMEHTaMU B rpyrnne KOMMnaHui
«[loMOCTpOoUTeNIb», POCTY 1 MOBBILLIEHWNIO JOXOAHOCTU MX BM3Heca.

Makcum Hukonaes,
pyKogodumesib NPoeKmMos,
Softline Solutions

Ha fgaHHbIN MOMEHT B KauecTBe pacluMpeHus npoekTa niaHupyeTcs nHterpauus Microsoft
Dynamics CRM ¢ yueTHOW CUCTEMOI KOMMaHUM.

Nilfisk
Advance

setting standards

C NOMOLLbKO CRM-CUCTEMbI HUT®OUCK-34BAHC CO34AET OCHOBY

AnAa PA3BATUA N POCTA BU3HECA

B pe3ynemame sHedpeHus cucmemsi Microsoft Dynamics CRM 8 komnaHuu «Hunguck-
208aHc» bblIU NOSTHOCMbBIO yNOpAG0YeHb!I U asmoMamu3upos8aHsl Kao4yegsle HanpasJie-
HuA deamenbHocmu: co30aH eOUHbIl, Y4emKo ceaMeHMUpOBAHHBbIU peecmp KOHMAaKmMoa
K/UeHmMo8; HasaaxeHa peaucmpayus e deticmautli compydHukos, pabomarouwjux ¢ Kau-
eHmMamu 8 cucmeme. PeasusoeaHa 803MOXHOCMb NOCMAHOBKU 3a0ay cneyuaaucmam
omdesia npodax Yepes cucmemy U OMCAEXUBAHUSA UX 8bINOJIHEHUS, A8MOMamu3upos8aH
npoyecc 8bicmasieHus KoMMep4yeckux npedsoxeHull u yeHoobpaszosaHue. Pykogodcmeo
KOMNA@HUU NoJly4usio 803MOXHOCMb 06 beKMUBHO OUyeHUB8ame 0esmeslbHOCMb ComMpyo-
Hukoe no pabome ¢ K1UeHMamu — cucmema no3gossem 2ubko gpopmuposame omyem-
HOCMb NO KJ/I04Ye8bIM NOKA3amessam.

O 3aka3suuke

«Hunpuck-3aBaHCc» — rnobasnbHbIN NPON3BOAUTENb U NOCTaBLLMK NPOdECCUOHANIBHOTO
ybopOoUHOro 060pyA0BaHNA N TEXHONOTUUYECKMX PELLEHNI C JOUEPHUMU KOMMaHUAMM

B 50 cTpaHax Mupa. Komnanuun npuHagnexat 6peHabl Nilfisk, Advance, Nilfisk-ALTO, CFM,
WAP, Kent, Euroclean, Clark, American Sanders, American Lincoln, DEN-SIN, Gerni, Scanio,
KEW&Ecologica.

OcHoBaHHasa B [laHnmn B 1906 rogy, KOMNaHWA Ha NPOTAXEHWN BeKa 3aHUMaEeT IMANPYHO-
LiMe No3MLMK Ha pbiHKe NpodeccroHanbHoro ybopoyuHoro obopyaoBaHus. Ha cerog-
HAWHWIA AeHb «Hunduck-3a8aHc» Bnageet 16 cobcTBeHHbIMU 3aBogamMu B EBpone

n CLUA, B Hein paboTatoT 4 000 coTpyaHukoB. flogoBo 060poT KoMnaHuu — 730 MJH. eBpoO.
«Hundpuck-3aBaHC» ABNRETCA aKLMOHEPHbIM 0OLLECTBOM, BXOAALMUM B XonguHr NKT —
OAVH 13 KpynHenwnx B CkaHAnHaBMU. Poccuniickoe npescTaBuTeNbCTBO XONANHTa BeAeT
CBOIO feAaTenbHOCTb B MockBe, CaHkT-lNeTepbypre, EkatepuHbypre, YensbuHcke, TroMeHM.
B page Apyrux KpynHbIX ropoAoB UHTepeckl «Hundpuck-3aBaHc» NpeacTaBaseT ceTb aBTO-
pV30BaHHbIX AUNEPOB.
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Cutyauus

KnuneHTsbl «<Hunduck-34BaHc» — Begylume MeXAyHapogHble TOCTUHWUYHBIE U PO3HUYHbIE
ceTu, BU3HEC-LIEHTPbI, TOCYAAPCTBEHHbIE YUPEXAEHNS, MPOdECCUOHabHbIE KIUHWUHIOBbIE
KOMMaHUy — pacrnosioXeHbl Mo Bcer Poccum, 1 X UMCNO HenpepbIBHO pacTeT. YTobb!
6bITb HAVXeE K KNMEHTaM 1 0becneunBaTb O4MHAKOBO BbICOKWIA YPOBEHb CEPBUCA Ha BCEX
3Tanax COTpyAHUYECTBa, KOMMaHWS MPUHANA PELLUEHWE PAaCLUMPATL CBOE MPUCYTCTBUE

B permoHax Poccum. B fononHeHne K MOCKOBCKOMY W CaHKT-neTepbyprckomy oducy 6blam
OTKPbITbl MpeAcTaBUTeNbCTBa B EkatepunHbypre, YensbuHcke, TroMeHw.

BmecTe ¢ TeM, XpaHeHWe AaHHbIX B KOMMaHWUK NO-MPeXXHeMY OCYLLeCTBAANOCh C MOMOLLbHO
pa3po3HeHHbIx NpuaoxeHnin Microsoft Office (Microsoft Excel, Microsoft Outlook), cucTe-
Mbl «1C:Byxrantepus». B pesynstate KOMMNaHUs UCMbITbIBaAa TPYAHOCTU C KOHCONUAALMEN
AaHHbIX MO BCEM MOApPa3AeNeHUsAM 1 NpejcTaBuTeNbCTBaM. He BbI10 Tak>ke BO3MOXHOCTY
NONYUYUTb BbICTPLIA ZOCTYN K MHGOPMaLMK O KAMEHTaxX U 3aKasax — Kak 13 opuca,

TaK U AUCTaHLMOHHO.

KomnaHus owyTuna noTpebHOCTb B MHCTPYMEHTe, KOTOPbIV NMO3BOAUA Bbl CrieLanmctam
1 PYKOBOACTBY «HUNPMCK-I4BaHC» onepaTMBHO 1 3GPeKTUBHO paboTaTh C KANEHTaMK,
NJAaHMpPOBaTb 1 NMPOrHO3MPOBaTh MNOCTaBKK, YNPaBAATb NPOAaXkaMu, co3jaBas Kak Teky-
MM, TaK U MOTEHLMANbHBIM KJIMEHTaM Haubosiee NpuB/eKaTesbHble YCI0BUA 418 COTPYA-
HMYecTBa.

CTpemuTe/IbHble U3MEHEHMS Ha PbIHKE Y aKTUBHOE Pa3BUTME KOMMaHWN MOBAEK M

3a coboli NOTPeBHOCTb B COBPEMEHHOM MHHOPMALIMOHHONM cucTemMe, KoTopas no3Boaunia

6bl HaM yBennUnTb 3GdeKTUBHOCTL B 061aCT Npogax. Mpu paboTte ¢ KAMeHTaMu Mbl Aenaem
yrnop Ha cTporoe cob/tofeHve CPOKOB MOCTABOK, KaYeCTBEHHOE 1 OnepaTuBHOE CEPBUCHOE
o6cay>xuBaHme 1 0byueHre nepcoHana 3akasuvka. O6ecrneunts YeTKOE BbIMONHEHME STUX
6V3HEC-MPOLLECCOB MOXHO TOJIbKO MPW MOMOLLM COOTBETCTBYHOLWMUX AT-UHCTPYMEHTOB.

Ose2 OguapeHko,
ucnosIHUMesbHsIl dupekmop,
«Hunguck-30saHc»

TeM BpemMeHeM B rofIOBHOM odpuce KOMMNaHun B laHnu 66110 NPUHATO peLleHne O BHeApe-
HMW MacluTabHol goporocTosLiert ERP-cuctemMbl. Ho npex e yem npuctynutb K Takomy
BHeZPEHWIO, PYKOBOZACTBO POCCUMINCKOrO NpeacTaBuTenbCTa «Huapuck-3aBaHc» pewmno
nonpobosatb 6o1ee MoObUNbHOE 1 3PPeKTUBHOE MO LieHe peLueHne. B komnaHmm bbin
06BbABNEH TeHAep Ha BHegpeHne CRM-cuctembl.
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Pewwenune

B pe3ynbTate aHanv3a npeAcTaBAEHHbIX Ha PblHKE peLleHnii Bbibop Bbla cAenaH B nosb-
3y cuctembl Microsoft Dynamics CRM. MapTHepoM Mo BHeAPEHWIO BbICTYNWAa KOMMaHMs
Manzana Group, crneLmanv3vpytoLasca Ha BHeAPEHUN peLlueHnii Ha 6ase Microsoft
Dynamics n obnagatolas ctatycom Microsoft Gold Certified Partner. AprymeHtom

B NOJIb3y BbIOOpa MCMONHUTENS CTana KBanudukaLma cneynannctos Manzana Group,
obnagatowyx 10-neTHUM ONbITOM BHeApeHWs pelueHnin Microsoft Dynamics B koMnaHmsx
pa3/IMYHbIX OTpac/iel 1 uMeroLwmnx 60bLLIOe KOAMYEeCTBO GUANANOB B Pa3HbIX CTpaHax
Mupa. Takoi onbIT No3BoAseT kKoMnaHun Manzana Group MCNO/b30BaTb OMOJHUTENbHbIE
KOMMOHEHTbI, paclumpsatoLme Bo3amMoxHocTn CRM-cnctembl.

MNepes BHeApeHUeCcKkon koMaHAo Manzana Group 6blia NocTaBneHa CI0XHas 3ajava:
coxpaHuTb 6e3 U3MeHeHWI AeCTBYOLME B KOMMaHUN BU3HeC-npoLecc! 1 NpoLeaypbl

1 afanTmpoBaTb CUCTEMY MOJ HUX.

Mpouecc Npojax B Hallen KOMMaHUU COMpPSAXEH C MaCCON HHOAHCOB, NO3BOAOLLMX
KOMMaHUM 6bITb 4OCTaTOYHO rMBKOW B MpoLiecce KOHKYPEHTHONV 6opbbbl. B 370N cBA3M
Mbl HE TOTOBbI 6bIIN MEHATL YCTAaHOBMBLUMECS Y HAaC BU3HeC-NpoLecchl, JoKasaBLune
CBOIO 3O HEKTUBHOCTL. [103TOMY Ham Hy>KeH 6bin MapTHeEP MO BHEAPEHMIO, KOTOPbIN
rotoB 6611 TMHKO MOACTPOUTHLCA MOZ Halwm TpeboBaHus 1 npeanoxnts CRM-pelueHme,
MOJIHOCTbIO COOTBETCTBYIOLLEE HalMM Br3Hec-npoLieccam.

Ose2 OguyapeHko,
ucnosiHUMeseHsIlb dupekmop,
«Hungpuck-308aHc»

BHeapeHue

MpoekT no BHeapeHuto Microsoft Dynamics CRM npogonxancs 3,5 mecsua.

B pamkax npoekTa 6bla MONHOCTLIO BHEAPEH MOAYAb «YNpaBaeHne npojaxamu» 1 ya-
CTMYHO peann3oBaHbl QYHKLMN MOAYAS «YNpaBaeHNe MapKeTUHIOM». B pe3ynbtate B KOM-
naHUy BblIV MONHOCTBLIO YNOPAA0OUYEHbI M aBTOMATU3MPOBaHbI KAOUeBble HanpaBaeHs
JeATeNIbHOCTI: Bbl1 CO3aH €UHBbIN, YETKO CErMEHTUPOBAHHbIV PEECTP KOHTAKTOB KJMEH-
TOB; HaflaXKeHa perncTpaLms B CUCTeMe AeACTBUIN COTPYAHNKOB, paboTatoLmnx C KANEeHTaMm
B cMCTeMe — BCTpev, 3aay, AeNoBbix nnuceM. PeannsoBaHa BO3MOXHOCTb NMOCTAHOBKM
3ajlay crneumannctam otaena npojax Yepes cUcTeMy U OTCAEXMBAHWUA X BbINONHEHWS,
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aBTOMaTU3NpPOBaH Npouecc BbiICTaBJIEHNA KOMMepPYeCKNX I'IPEAJ'IO)KEHI/Iﬁ n LI,EHOO6pa3OBa-
HUe. PyKOBOACTBO KOMNaHW1 Noay4ynno BO3SMOXHOCTb 06BbEKTMBHO oLueHuBaTb AeATelib-
HOCTb COTPYAHWKOB NO pa60Te C KNIMeHTaMM — c1MCTeMa No3BoAseT rmbko qJOpMI/IpOBaTb
OTYETHOCTb MO KNK4YeEBbIM MOKa3aTenam.

Pe3synbrathbl

Co3paaHbl: OCHOBa AR Pa3BUTUA U pocTa BM3Heca, TUpaXxMpyemas Mogenb busHec-
NPOLLeCCOB, MHCTPYMEHT YNpaBaeHUst KOMMaHWer, ONTUMU3MPOBaH NpPoLLecc paboThl

C OMNTOBBLIMW W C PO3HMYHbBIMUW KJAVWEHTaMK, C NocTaBLymKkamu. lNpoBeaeHa onTMMum3aLma
yrpaBieHUs aCCOPTUMEHTOM: CO3/aH eAMHbIN KnaccuPmUkaTop TOBaPHbIX rpymmn

Mo TOBapHbIM HaMpaB/ieHWAM U MOCTaBLLMKaM, B KOTOPOM YUYMTbIBAOTCA NOTpebutenbckme
CBOWNCTBa TOBapa, ero 06beMHO-BeCOBble KAaTEropun. Y KOMMAaHW1 NosiBUAaCb BO3IMOX-
HOCTb MOAYyYaTh eXeAHEBHbIV NiaH-GaKTHbIN aHann3 Kaxaoro LeHTpa GrUHaHCoBOM
OTBETCTBEHHOCTW MO ABUXXEHWUIO JEHEXHbIX CPEACTB, BrOZXKETaM JOXOA0B U PacXoi0B,
BUAETb KOHCONMANPOBAHHbBIA 6anaHc NpeAnpuaTUsA B peXXMMe peasbHOro BpEMEHMU.
Tenepb KOMMNaHWsA rOTOBa K OTKPbITUIO OYepeAHOro HOBOrO Mara3uHa B 1r06oe Bpems,
Tak Kak ero nojkatoyeHune K cucteMe 3ameT He 6osee of4HOro AHs. MoAHOCTbHO
BbIMOJIHEHbI 33a4mM MO 0becrneyYeHnro JOCTOBEPHOCTM MHGOPMALIMM U MPEeOCTaBAEHNIO
yrpaBieHYeCcKom OTYETHOCTY; MUHUMM3NPOBaHbI Clydan OLIMOOK MOBTOPHOIO BOAa
JaHHbIX, obecreyeHbl HeObXo4MMOE 3aKa3umnky BbICTPOAENCTBME M MacCLLTabUpPyemMoCTb
cucTeMbl.

MepcnekTnBbI

PasBuTtre «Hundpuck-3a8aHC» akTMBHO NPOAO/KAETCA, U KOMMaHUA He cobrpaeTcs

OCTaHaB/IMBaTbCA Ha AOCTUTHYTOM U B NiaHe aBToMaTu3auum brsHec-npoLieccos

N MHTerpaLum CyLLLeCTBYOLLUX KOPMOpaTUBHbIX CUCTeM. Tak, B N1aHax KOMMaHUum —

AanbHenwee pa3sutne CRM-pelueHus, Bkatovas:

* aBTOMaTV3aLM0 MapKeTUHIa B YacTu BHOZ>KETUPOBaHMWS 1 OTCNEXVBaHWA
3bdEKTUBHOCTU KaMMaHWI 1 akLni;

* MCMOJIb30BaHMeE CUCTEMbI A8 CTUMYAVPOBAHNA NPOAAX 3a CHET NPaBUAbHOMN
CermMeHTaLumn KJINEHTOB, NCCe0BaHNA TeHAEHLMIA PbIHKa,

* nHTerpauma Microsoft Dynamics CRM ¢ cyLiecTBytoLen y4eTHOW CUCTEMO;

* BHeJpeHue CepPBUCHOW CUCTEMbI 0BCTYXMBaHWA 060pyAOBaHMS.
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COJIHEeYHbIE
NPOAYKTbl

«COJTHEYHbIE MPOAYKTbl» YBEJIMYMBAKOT AOJTHO PbIHKA

C NOMOLWbHKO CRM-CUNCTEMBI

PeweHue, cozdaHHoe komnaHuel «AH/] [podxekm» 8 mopzogom dome «CosiHeYHble
lpodykmei» Ha 6a3e Microsoft Dynamics CRM, nomozaem pa3susame pe2uoHaabHyH
napmHepckytro ceme. Hogas cucmema nosgosisem omcexusame UHAHCo8bIe nokasame-
J1U cOesIoK, KOHMPOUPOBAMb 8bINOJHEHUE YCMAHOB8/eHHO020 NJaHa npodax, cobupame,
obpabameisame u 3anyckame 8 pabomy 3aseku kaueHmos Ha dopabomky u Moouguka-
yuro npodykmos. B pesynemame sHedpeHus CRM-cucmemer T[] «CosnHeyHele [1podykmel»
noayyun uHcmpymeHm 018 00CMuUXeHUA nocmassieHHblx yeaell No 8b6IN0JIHEHU0 NAaHa
npodax u 3asoesaHuto 6oasweli dosu B2B-peiHka.

O 3aka3uuke

«ConHeuHble MPOAYKTbI» — 3TO KPYMHENLLNIN B POCCUN XONANHT MO MPOU3BOACTBY
MalOHe30B 1 COYCOB, BYTUIMPOBAHHOIO Mac/a, NMPOMBILLIEHHbIX XXMPOB U MaprapuHoOB

W MOACONHEYHOTO Macaa A5 MPOMbILLIEHHbIX NepepaboTumKoB. B cocTtaB xonanHra
BXOAAT LIECTb MPOU3BOACTBEHHBIX NpeanpuaTnii: OAO «MOCKOBCKMIA XXMPOBO KOMBU-
HaT», OAO «KnpoBoit kombuHat» r. CapatoB, OAO «HoBOCHOMPCKINI XUPOBOIN KOMBM-
HaT», ATkapckmii M33, 3A0 «3neBaTopxonamHr», 3A0 «AHTapHOe», a Takke TOProBbIi A0M
«CoNHeYHble NPOAYKTbI».

Cutyauus

XKecTkas KOHKYpeHLMA Ha MaclIoXXMPOBOM PbIHKE AMKTYeT CBOU NpaBuia BeAeHns bu1s-
Heca. lna 3aBoeBaHUA 60NbLUeR A0M PbIHKA U Pa3BUTUA OTKPbITbIX MapTHEPCKUX OTHO-
WeHwui ¢ B2B-knneHTamum TpebytoTcs HOBble MeXaHW3Mbl U TMbKne MHCTPYMEeHTbI paboTbl.
VIMeHHO NO3TOMY PyKOBOZACTBO TOProBoro goma «CosiHeUHble NPOAYKTbI» MPUHANO
peleHne o BHegpeHun CRM-cucremsi.




MbI CTPEMUMCS CTPOUTL BU3HEC, KOTOPbIN 3HAET HY>KAbl CBOEro NOTpebuTens
N YA0BNETBOPSET NX BbICTPO, KauecTBeHHO U 3pdekTnBHO. CoBpeMeHHas
MHPOPMaLMOHHaA cMCTeMa Ha NPeAnpPUATUM — 3TO akTyasbHOe TpeboBaHue
415 ycnewHoro BeaeHus gen. Pewenune «AH/ MpoaxxekT» Ha 6a3e Microsoft
Dynamics CRM nomMorno Ham co3gath BCe YCN0BUA AN Pa3BUTUSA
B3aVMMOBbITOHbIX OTHOLIEHWUI C HAWMMW KANEHTAMMU, @ 3HAUUT —

Ans Bcero 6usHeca.

Tumodbeti aenos,
2eHepasibHebIl dupekmop,
T/l «ConHeyHele [Tpodykmel»

PeweHne

MpoekT oxBaTnA NoApasgeneHns komnaHum B Mockse, Hosocnbupcke n Capatose.

K CRM-cucteme nogktoueHbl COTPYAHMKM OTAEN0B ynpaBaeHus npogaxamm B2B,
MapKeTWHra, fenapTaMeHTa KauecTBa, C1y>KObl TOTUCTUKM, FOPUANYECKON CNYXKObI.

B Microsoft Dynamics CRM oTpaxeHa eAviHas A5 BCEX MOAPA3AENEHN, B TOM uncie
pernoHasnbHblX, MeTogonorna npogax. C nomoLbio pewweHna «AH/, MNMpogxekT» co-
TpYAHVKM T/ «ConHeuHble MPOAYKTbI» MNOJYUMNAM BO3MOXHOCTb ONepaTMBHO paboTaTtb

¢ npanic-anctamu, GopMmMpoBaThb MHAMBUAYaNbHbIE LIEHOBbIE MPEAJIOXKEHUA U YCI0BUS
paboTbl Ha KaXAOoW cAesike, a TakKe OTCAeXMBaTh GUHAHCOBbIE NMOKa3aTen 3aKNH0UEHHbIX
CAENOK N KOHTPOANPOBATb BbIMONHEHME YCTAaHOB/IEHHOTO MaHa No 06beMy nNpoAax.
Hoeasa CRM-cuctema aBTOMaT13npoOBana BbIMOJHEHNE TaKMX PYTVHHbIX OonepaLuii,

Kak co3flaHve U KOPPEeKTUPOBKa NPanc-aMcToB, opMUpOBaHME NaaHOB paboTbl 1 3aABOK
Ha OTrpy3Ky Ana oTgena noructuku. Minterpaunsa Microsoft Dynamics CRM ¢ Microsoft
Dynamics AX no3sosvaa MeHeAxepam Mo npojaxam BUAeTb CTaTyC MCMOJIHEHNSA 3aABKN
Ha OTrpy3Ky B peXKMme peasbHOro BpeMeHM!.

OTpen MapkeTuHra obecrneyeH BO3MOXHOCTbIO aBTOMAaTUYECKN FOTOBUTb MapKeTUHIOBble
CMMCKM U CMINCKM PacChIKK, a Takke cobupaThb 3aaBKMU KANEHTOB Ha AopaboTky 1 Mo-
ANPUKALMIO MPOAYKTOB, 3aMnyckaTb UX B paboTy 1 KOHTPONMPOBaTb UCMONHEHNE. Takum
06pa3om, HM OAHO MOXeNaHne KJMeHTa He ocTaeTca 6e3 BHUMaHWA 1 TIaTeNbHo obpa-
6aTbiBaeTCs, ANA Yero paspaboTtaH cneumanbHbl anroputm. OH npeAnonaraeT COBMeCT-
Hyt0 paboTy HaZ 3afaBKOM KJMEeHTa COTPYAHMKOB AenapTaMeHTOB MapKeT1Hra, KOHTPoAA
KayecTBa, Pa3BUTUA, a TaKXKe TeXHOOroB.
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HaCTpOGHHbIP’I 6I/I3HEC-I'IpOLI,ECC no pa60Te C NpeTeH3nAMM No3BOJIN HE TOJIbKO Kaye-
CTBEHHO 1 CBOEBPEMEHHO 06pa6aTbIBaTb nocrtynakrouwme npeTteHsnmn, Ho oueHmnBaTb NnoTe-
pv KOMNaHnn N NpUHMMaTb COOTBETCTBYHOLWNE MEpPbI A1 CHUXXEHNA Koanm4ecTBa I'IOAO6-
HbIX 3aABOK. COBAaHHbIIz 6V|3Hec-npou,ecc OxBaTblBaeT BCE 3Tarlbl pa6OTbI C I'IpeTEHBVIeI‘;I
OT perncrpauunn I'IPETeHBI/IOHHOVI 3aABKW, MOCTAaHOBKU 3aja4yn OTBETCTBEHHOMY COTPYAHWN-
Ky AO KOHTPOAA COCTOAHMNA BbIMONTHEHUA.

Pe3ynbrathbl

B pe3ynbraTe BbINONHEHWS NPOeKTa TOProBbll oM «COoAHeYHbIe NPOAYKTbI» MOAYUN
WNHCTPYMEHT N5 JOCTUXKEHWA NOCTaBAEHHbIX Lieeli MO BbIMOJAHEHMIO MaaHa Nposa

1 3aBOeBaHWIo 6onbluei fJoun pbiHKa. PeweHne «AH/, MpoaxxekT» Ha 6a3e Microsoft
Dynamics CRM no3Boana0 «COeANHUTb» TePPUTOPMaNbHO pacrnpeseneHHblie oduchl,

a Tak>Ke co34ano HeobXoAMMble YCNOBUA A8 MOCTPOEHUs Br3Heca, KOTOPbIN B3anMOBbI-
rofileH BCeM, KTO B HEM y4acTByeT — aKLiMOHepaM, MapTHePam v COTPYAHMKaM.




Kak npuobpecmu

O3HakoMbTeCh C CyLLeCTBYHOLWMMK peLleHnaMu Ha naatdopme Microsoft Dynamics CRM.
MonpobyiTe NpeaBapuTeibHO BbIGPaTh Te PELLIEHUs, KOTOPbIe MOAXOAAT MO ONUCaHMIO
ANA pelleHuns 3aad, akTyanbHbIX 418 Bac, 1 TeX NapTHepoOB, KOTOPble UX pa3paboTanu.
Monyuunte nHPopMaLMio 0 NapTHepax, paboTatoLLmx ¢ NpeAnpUATUAMK BaLLel oTpacau
VAN UMEIOLLMX OMbIT peLleHns bu3Hec-3a4ay, aHaNorMyHbIX BallyM, Mo TenepoHy MOCKOB-
ckoro oduca Microsoft 8 (495) 967-85-85 nau 3anonHve Gopmy Ha calite
www.microsoft.com/rus/dynamics/feedback.

HauvHas obueHune ¢ napTHepamu Microsoft, byabTe roToBbl OTBETWTH Ha BOMPOCHI,
Heob6XOANMbIe 4151 MEPBUYHON OLIEHKM MPOAOIKNTENBHOCTA U CTOMMOCTH NpoeKTa:
» KakoBbl Lenn npoekTa (Hanpumep: «CHUXXeHWe CTOMMOCTY MPUBEYEeHNA
knneHTa Ha 30% B TeyeHne 6 MecALEB OT MOMEHTA 3amnycka CUCTeMbI
B 3KCMyaTaumnto»)?
* Kakune 6rsHec-pyHKLUM 1 BU3HEC-MPOLECChl 4ONXKHbI ObITb aBTOMAaTU3UPOBaHbI
B XOZie npoekTa?
» KakoBbl 0XXMAaemble CPOKM BbIMOJIHEHNA NpoeKTa?
» KTo cTaHeT katoueBbIMU NONb30BaTENAMM BHEAPEHHOTO peLleHna?
» CKoNbKo BCero nonb3oBaTtenei byset paboTtaTb C CUCTEMOW, KaKOBbI X POAN?
» Ha kakux f3blkax roBopsT No/sb30BaTe v CUCTEMBbI?
» CKONbKO KOMMaHWU 6yayT aBTOMaTU3NPOBaHbI B XOZ4€e NPOEKTa,
Kakune 3T0 KOMMaHun?

3a nocnegHue 20 net nosnb3osatensmum Microsoft Dynamics cTanum COTHM TbiCAY Npeanpus-
TV, 1 NnapTHepamu Microsoft 6bla HakonaeH OrPOMHbIV OMbIT BHEAPEHUS MHPOPMALIMOH-
HbIX CUCTEM A5 peLUeHNa camblX pasHbIx busHec-3azau.

Mbl yBEepeHbl B TOM, YTO BbI6paHHbI Bamy NapTHep ByAeT NONHOMPaBHbLIM Y4YacTHUKOM
pa3paboTku Ballel bu3Hec-cTpaTernn B Mepuoy NpoeKTa, v co3jaHHoe busHec-peLleHne
CTaHeT BalUUM Paboyunm MHCTPYMEHTOM Ha rogbi!




/4—“ Microsoft Dynamics CRM 40




Microsoft

© 2010 Kopnopauus Microsoft (Microsoft Corporation). Bce npaBa 3awuiyeHbl.
JAlaHHbIV NPOCNEKT HOCUT UCK/IIOUUTE/IbHO MH(OPMaLMOHHBIN XapaKTep.
KOPMOPALUA MICROSOFT HE AAET B HEM HUKAKUX TAPAHTUI, HU AIBHbIX, HU NMOAPA3YMEBAEMbIX.
Bnagenbuem ToBapHbix 3HakoB Microsoft, Microsoft Dynamics, Outlook, Windows Mobile, norotunoe Microsoft, Microsoft Dynamics,
3apermcTpMpoBaHHbIX Ha TeppuTtopun CLUA n/unm apyrux cTpaH, U BaagenbuemM aBTOPCKUX NpaB Ha UX Au3aii ca uus Microsoft.

Pnog
H MPOUMX KC i M NpoAyKTOB, y A B fOKY Te, MOTYT ABAATLCA TOBap cBOMX B




