" Incentive Offers

Renée Andres
Partner Channel Marketing Manager

B® Microsoft . ]




Incentive Offer Ubersicht een Incertives |

Managed und Unmanaged Partner MRI Partner

0]

2X

$10K

Earn up to

$100K

Earn up to Earn up to

Regular
incentive

Office 365 CRM Online EMS SQL
Win New Customers! Attach CRMOL and Win! Attach EMS and Win! Double the incentive and Win!
.. * Neu und Bestandeskunden
Neukundenvertrige Neu und Bestandeskunden Neu und Bestandeskunden - SMB Kundensegement

* Registrierung auf dem Kampagnenportal bis zum 01.06.2016 Keine Registrierung

« Partner muss in den Microsoft Systemen als Partner of Record (POR) aufgefiihrt sein erforderlich

Auszahlung per 30. Oktober in USD Auszahlung 50% als Coop
100% Cashback und 50% als Rebate

Angebotslaufzeit vom 1. Februar bis 30 Juni 2016 — keine Weiterfiihrung des Angebots — Starten Sie also noch heute!



https://www.microsoft.com/emea/mos/SMBSprint.aspx

Office 365 — Gewinnen Sie neue Kunden!

Teilnahmebedingungen:
Ea rn U p tO $ 1 0 k Ausschliesslich Neukundenvertrage auf Office 365 (neuer tenant) incentiveberechtigt
das Incentive beginnt mit dem 4. abgeschlossenen Vertrag.

e * Min. 5 seats pro Kunde. Max 50 seats Auszahlung pro Kunde.

Earnings

E5 « Min $250 und max $10,000 Auszahlung pro Partner
” $50 N | |

Jseat * Endkunde muss das Produkt aktiviert haben und aktiv nutzten:
E3
Office 365 BP a) 0365 aktiviert auf Gerat des Kunden
Office 365 ProPlus $30 b) 50% der gekauften seats zeigen active usage auf min. einem 0365 workload
Office 365 Business /seat
E1/E2 * berechtigt sind CSP und Open Lizenzen
Exc.hange Online  Ausschliesslich Resellers. No distributors or other partner types.
(B)ff'.ce 362 cal $15 - alle Kundenvertrage miissen zum Zeitpunkt der Auszahlungsberechnung aktuell in den
K:Jsmess seme /seat Microsoft Systemen sein

bereits rabattierte oder kostenlose Produkte sind von
dem Incentive ausgeschlossen.

» Terms & Coditions
» Frequently Asked questions



https://assets.microsoft.com/en-us/Office-365-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/en-us/FY16H2-O365-Sprint-to-the-Finish-Offer-FAQs.docx

CRM Online — Attach and Win!

Teilnahmebedingungen:

Incentiveberechtigt sind Bestandes und Neukunden.

Farn up to Y OOk]

We help you grow your CRM Online business!

 Auszahlung von $120 pro seat.
* Min 5 seats pro Kunde. Max 10 seats pro Kunde.

« Min of $250 und max $100,000 Auszahlung pro Partner.

Incremental

SKU Earnings  Software muss innerhalb von 60 Tagen nach Kauf auf Gerate installiert sein
* berechtigt sind CSP und Open Lizenzen
CRM Online Professional $120
/seat * Auschliesslich Resellers. No distributors or other partner types.
CRM Online Professional $120 * alle Kundenvertrage mussen zum Zeitpunkt der Auszahlungsberechnung aktuell in den

Add-On to 0365 /seat

Microsoft Systemen sein.

« Basic und d Essential Produkte exkludiert.
* bereits rabattierte oder kostenlose Produkte sind von

dem Incentive ausgeschlossen.

» Terms & Coditions

* Frequently Asked questions



https://assets.microsoft.com/en-us/CRM-OL-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/en-us/FY16H2-CRM-Online-Sprint-to-the-Finish-Offer-FAQs.docx

Enterprise Mobility Suite — Attach and Win!

Earn up to $10k]

Teilnahmebedingungen:

Incentiveberechtigt sind Bestandes und Neukunden.

Auszahlung von $15 pro seat.

* Min 5 seats pro Kunde. Max 50 seats pro Kunde.

Incremental .
SKU Earnings * Min of $250 und max $10,000 Auszahlung pro Partner.
Enterprise Mobility Suite (EMS) « Software muss innerhalb von 60 Tagen nach Kauf auf einem Gerét installiert sein
EMS AddOnOpen . . .
P  berechtigt sind nur CSP und Open Lizenzen
EMS from SA
EMS From SA G $1 5 * Nur fir Managed partners die im Managed Resellers Incentive Program
/seat teilnehmen. No distributors or other partner types.
EMS Full
EMS G * alle Kundenvertrage mussen zum Zeitpunkt der Auszahlungsberechnung aktuell in den
Microsoft Systemen sein.
EMS Open
EMS USL G

EMS-K SKU nicht incentiveberechtigt

bereits rabattierte oder kostenlose Produkte sind von
dem Incentive ausgeschlossen

Terms & Coditions

* Frequently Asked questions



https://assets.microsoft.com/en-us/EMS-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/en-us/FY16H2-EMS-Sprint-to-the-Finish-Offer-FAQs.docx

SQL 2x Cl - Double your incentives and Win!

Double your,

Incentives

2x )

Increase SQL Server sales and reduce SQL
2005 Installed base.

Annuity SKU s | e |
SQL Premium 7% 2X 14%
SQL Standard 7% 2X 14%
SQL CAL 7% 2X 14%
Non-Annuity SKU Curr.ent Incremental To’fal

Earnings Earnings Earnings
SQL Premium 2% 2X 4%
SQL Standard 2% 2X 4%
SQL CAL 2% 2X 4%

*Please see for details.

MRI Partner erhalten die doppelte Incentivierung auf SQL Umsatze:
» auf bestehende 7% bei Annuity Vertragen zusatzliche 7% = 14%

» auf bestehende 2% bei non-Annunity zusatzliche 2% = 4%

Teilnahmebedingungen
» dieses Angebot gilt ausschliesslich fiir SMB Kunden
» die Ausschittung erfolgt ab dem ersten Dollar Umsatz

» Es ist keine Registrierung erforderlich

» es gelten die Bestimmungen des Managed Reseller Incentive Programs



To Partner Offer Overviews and Email OFTs/aka.ms/partnerincentives
https://assets.microsoft.com/en-us/FY16H2-O365-Sprint-to-the-Finish-Offer-FAQs.docx

= Microsoft

© 2016 Microsoft Corporation. All rights reserved.

SMB Sprint to the Finish Resources

» Office 365 Terms and Conditions
« EMS Terms and Conditions

e CRM Online Terms and Conditions

* Cloud Services Dashboard — Active Usage Guidance

* Cloud Services Dashboard — Full User Guide

» All Partner Cloud Offers PPT

» MPN cloud offers landing page
» Regqistration portal for Office 365, CRM Online, and EMS

e Step-by-Step Guidance Digital Partner of Record



https://assets.microsoft.com/Office-365-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/CRM-OL-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/CRM-OL-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/Cloud-Services-Dashboard-for-Partners-Instructions.pptx
https://assets.microsoft.com/Partner-Online-Services-Dashboard-User-Guide.pdf
https://assets.microsoft.com/SMB-FY16-H2-Sprint-to-the-Finish.pptx
https://partner.microsoft.com/en-US/solutions/SMB
https://www.microsoft.com/emea/mos/SMBSprint.aspx
https://assets.microsoft.com/en-us/customer-guide-to-attaching-a-digital-partner-of-record-for-o365-crmol-intune-and-ems-oct-2015-v3

MPN und
Irainings

Yannic Ganguillet
MPN Marketing & Partner Learning

o= Microsoft



Your Success is the Key to Entry

Unlock the benefits of partnership as your Cloud business grows
We offer competencies for Microsoft Office 365, Microsoft Azure and Microsoft Dynamics CRM that partners can qualify
for through proven cloud performance.

] Office 365

Microsoft Azure

.J_“ Microsoft
Dynamics CRM

Enterprise
Mobility Suite

Cloud Productivity

Small and Midmarket Cloud

Solutions Pass Technical

Exams

Grow your Cloud

Business
Cloud
Customer Relationship
Management
Customer References
& Satisfaction

Enterprise Mobility
Management

Enter at Silver level at
no cost

Unlimited cloud support

Additional software
licenses and Azure credits
for development and test
environments

Partner incentives and
access to special offers

Guaranteed account
management at the Gold
level

Priority placement in
Pinpoint customer
marketplace




Setting Partners Up for Success

Earn additional benefits and support by reaching these performance requirements:

] Office 365

Microsoft Azure

,J_“ Microsoft
Dynamics CRM

Enterprise
Mobility Suite

Cloud Productivity

2,000 active entitlements across any Office 365 workload
(1,000 active entitlements in developing markets)

Enter at Silver level at
no cost

Small and Midmarket Cloud
Solutions

Cloud
Customer Relationship
Management

Enterprise Mobility
Management

40 seats sold with at least 4 new customers in last 12 months

$15K Azure Consumption within the previous 12 months
($10K Emerging Markets)

150 assigned seats (75 seats in developing markets) in the
last 12 months

500 active users




Get Credit for Your Cloud Sales

Hey, Deployment Partners!

Make sure you are the Digital Partner of Record for your
customers cloud subscriptions.

This critical step ensures that your cloud deployment
efforts qualify you for Incentives and MPN Cloud

Competencies.

You can find all the information you need to get you and
your customers started on the
landing page on MPN.



https://mspartner.microsoft.com/en/us/Pages/Membership/Digital-Partner-of-Record.aspx

i

Not ready for
Cloud —
Competency
yet?

Consider joining
Microsoft Action Pack:
http://aka.ms/MAPS

*price varies by country

Get the best
value for your
business

Increase your
profitability

Enable you to
bring ideas
to life

Go to market
faster

Access
dedicated
support

For $475 USD a year*, you get Windows 10
Enterprise (Upgrade), Office 365, Enterprise
Mobility Suite, Microsoft Azure , and other software
to run your business.

Your sales and marketing teams can use Microsoft's
latest technology to more effectively market and
sell.

The world-class developer tools in Action Pack,
such as the Visual Studio Professional, enable you
to create applications or solutions for your
customers.

Go to market faster by using ready-to-go
marketing campaigns, highlighting your solutions
on pinpoint, and connecting to your Microsoft
peers for practical advice.

Our technical support will ensure you can
confidently serve your customers’' needs.



Partner Readiness at a Glance

Training Type Optimize

Business
Development

Business School

Meet Microsoft Online
Sales Webcasts Drumbeat Grow Drumbeat Optimize
Drumbeat Start

Modern Marketing (SmartMarketing)
Modern Marketing Breakfasts (quarterly)

Marketing

Partner Practice Enablement

Technical Microsoft Learning Paths ModernBiz Technical Series Workshops

Microsoft Official Curriculum

o Microsoft


https://partner.microsoft.com/de-ch/training/business-school
https://partner.microsoft.com/de-ch/Training/Meet-Microsoft-Online
http://www.drumbeatondemand.com/
http://smartpartnermarketing.microsoft.com/
http://training-studio.com/tdgo?go=7ec4cefe-24dd-4242-afe2-5eff1dcefae6&r=calendar&o=ch&m=ch
https://mspartnerlp.mspartner.microsoft.com/LearningPath
https://www.microsoft.com/learning

Partner Readiness at a Glance

Training Type Optimize

o Microsoft



https://partner.microsoft.com/de-ch/training/business-school
http://smartpartnermarketing.microsoft.com/
http://training-studio.com/tdgo?go=7ec4cefe-24dd-4242-afe2-5eff1dcefae6&r=calendar&o=ch&m=ch
https://mspartnerlp.mspartner.microsoft.com/LearningPath
https://www.microsoft.com/learning

Partner Readiness at a Glance

Training Type Optimize

Meet Microsoft Online
Webcasts

Drumbeat Grow Drumbeat Optimize

Drumbeat Start

o Microsoft



https://partner.microsoft.com/de-ch/training/business-school
https://partner.microsoft.com/de-ch/Training/Meet-Microsoft-Online
http://smartpartnermarketing.microsoft.com/
http://training-studio.com/tdgo?go=7ec4cefe-24dd-4242-afe2-5eff1dcefae6&r=calendar&o=ch&m=ch
https://mspartnerlp.mspartner.microsoft.com/LearningPath
https://www.microsoft.com/learning

Meet Microsoft Online Welbcasts

Bi-weekly 45min Sales/Marketing (or Technical)

Webcast on different hot-topics with opportunity to
ask questions

 24.3. Digital Marketing
» 8.4, Cloud Solution Provider Program
» More to come... Check the Training calendar

o Microsoft


https://msevents.microsoft.com/CUI/EventDetail.aspx?EventID=1032735130&Culture=de-CH&community=0
https://msevents.microsoft.com/CUI/EventDetail.aspx?EventID=1032741952&Culture=de-CH&community=0
https://www.microsoft.com/de-ch/partner-training

Drumbeat Sales Training Series

@ Start your business

Drumbeat Start

On-demand Self-service level 100-200
Sales training on Office 365. The
Drumbeat Start Webpage also host a CSP
learning path, that covers a number of
topics around to the CSP program.

Goal

Teach Sellers the basics on Office 365. At
the end of Drumbeat Start training, you'll
be able to answer these foundational
questions: What is Office 3657 What is the
Office 365 partner opportunity? And how
do | sell Office 365, and support my
customers?

o Microsoft

\z‘ Grow your business

Drumbeat Grow

Is a 1 day in-person sales workshop that
helps partner sellers build the core skills
to transform thier converstaions with
customers. The workshop includes a
number of activities that enable your
sellers to practice the techniques they

learn throughout the day.

Goal

Help sellers evolve their customer
conversations from talking about
products to delivering a solution to meet
a business need.

Optimize your
business

po o

Drumbeat Optimize
COMING SOON!

Is a 1 day in-person sales workshop that
helps partner sellers upsell solutions to
scale their cloud business and showcases
tools to help drive usage.

Goal

This workshops helps partners to deliver
solutions based on a broader rang of
Microsoft Products to most optimally
meet a customers business needs.




Partner Readiness at a Glance

Training Type Optimize

Modern Marketing (SmartMarketing)
Modern Marketing Breakfasts (quarterly)

o Microsoft



https://partner.microsoft.com/de-ch/training/business-school
http://smartpartnermarketing.microsoft.com/
http://training-studio.com/tdgo?go=7ec4cefe-24dd-4242-afe2-5eff1dcefae6&r=calendar&o=ch&m=ch
https://mspartnerlp.mspartner.microsoft.com/LearningPath
https://www.microsoft.com/learning

Modern Marketing Yammer Group

https://www.yammer.com/mpnswitzerland/groups/digitalmarketingexchange

E3 Microsoft Partner Network

® O
fh = 0 ' vloied @ €

MICROSOFT PARTNER NETWORK - SWITZ..

Wupgate o ¥ Praise " Announcement MEMBERS |109)
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https://www.yammer.com/mpnswitzerland/groups/digitalmarketingexchange

Partner Readiness at a Glance

Training Type Optimize

Partner Practice Enablement

Microsoft Learning Paths ModernBiz Technical Series Workshops

Microsoft Official Curriculum

o Microsoft



https://partner.microsoft.com/de-ch/training/business-school
http://smartpartnermarketing.microsoft.com/
https://mspartnerlp.mspartner.microsoft.com/LearningPath
https://www.microsoft.com/learning

Microsoft Learning Paths

Available here

MPN10689

(© IT Professional for Office 365 (MPN10689)

Watch now

I Office 365

Overview Syllabus System requirements

Show all Progress

@ Office Garage Series
Office Garage Series

i Click the link
@ Getting the Most out of Your Office 365 Trial

@ Managing Office 365 Identities and Services

@ Expanding Office 365 with Enterprise Mobility Suite

o Microsoft

% complete

% complete

% complete

% complete

Microsoft Training Platform that offers a range of free on-
demand video training that is searchable according to:

« Competency
« Exam/Accreditation
«  Product

The Platform hosts a number of trainings for various roles
within your organization:

Sales
Marketing
Technical
Developer

Enables you to quickly find, consume and mark trainings
relevant for you and the people in your organization.


https://mspartnerlp.mspartner.microsoft.com/LearningPath

ModernBiz Tech Series

A series of in-person technical events that include demos and
Hands-on-labs and aim to teach IT pros the skills they need to build
real-world solutions..

The content is built into tracks around the ModernBiz solutions:
» Business Anywhere (23.3.) cancelled
« Grow Efficiently (24.3.) cancelled
- Safeguard your Business (29.3.)
« Connect with Customer (64.)

Each track covers training on the products relevant for each solution
provided to the customer including Office 365, Azure, CRM online
and windows 10.

o Microsoft


http://training-studio.com/tdgo?go=b6398824-d54e-4302-b09b-163c8efdcd08&r=calendar&o=ch&m=ch
http://training-studio.com/tdgo?go=47af3dac-93f4-45a4-9581-453ae38a7016&r=calendar&o=ch&m=ch

Partner Practice Enablement Workshops

Azure PPE
Duration: 2 days

Delivery Format: Instructor-led in person

Objective: Online or classroom technical training
to drive level 200 to 300 technical enablement,
to support the deployment of key Azure
scenarios.

Audience: This training is for IT Professionals
targeting Microsoft Azure for enterprise
workloads and is relevant mainly for
Infrastructure roles.

Dates:
« 23-24.3.
« 30.5.-1.6.

o Microsoft

EMS PPE

Duration: 1-2 day
Delivery Format: In person

Objective: This training focuses on Microsoft's
four Enterprise Mobility solutions included in the
Enterprise Mobility Suite: Mobile Devices,
Application & Data Management with Intune,
[dentity & Access Management with Azure
Active Directory, Information Protection with
Azure Rights Management Services.

Audience: Partners with existing competencies
around devices and deployment, access and
identity, management and virtualization, and
Office 365 related competencies.

Dates: 29-30.3.


https://msevents.microsoft.com/CUI/EventDetail.aspx?EventID=1032714889&Culture=de-CH&community=0
http://training-studio.com/tdgo?go=ec180998-4ac8-4734-8225-e5305c840dc4&r=calendar&o=ch&m=ch
http://training-studio.com/tdgo?go=a5328fdc-5242-4e16-8c97-65d39de2a3d8&r=calendar&o=ch&m=ch

Microsoft Official Curriculum

Microsoft Learning

MOC is in-depth, instructor-led in-person and virtual Value of Certification

training.

It is deep technical training for IT pros, developers and
students who are looking to master any of a broad range
of Microsoft technology.

Each training is aligned to an exam, that students can Have Conﬁdenfoe Maximize your Kee? your
take to test their skills and, once passed, display those inyour IT sta | 'Te;tm‘f”t teag“ carning
skills to customers R S e

Exams can be bundled together to a wide range of Certification shows which candidates
certification programs designed to take your IT skills to have the necessary skills needed
the next level and differentiate them from the

competition.

Find a Learning Partner in your region on Microsoft Pinpoint

o Microsoft


https://pinpoint.microsoft.com/
https://www.microsoft.com/learning

Next steps

https://partner.microsot
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https://www.microsoft.com/de-ch/partner-training
https://www.yammer.com/mpnswitzerland
https://partner.microsoft.com/de-CH/

Thank you!



