


Managed und Unmanaged Partner MRI Partner

• Registrierung auf dem Kampagnenportal bis zum 01.06.2016 

Auszahlung per 30. Oktober in USD

100% Cashback

Auszahlung 50% als Coop 

und 50% als Rebate

!

Keine Registrierung 

erforderlich

Angebotslaufzeit vom 1. Februar bis 30 Juni 2016 – keine Weiterführung des Angebots – Starten Sie also noch heute!

https://www.microsoft.com/emea/mos/SMBSprint.aspx


Earn up to •

•

•

•

•

a)

b)

•

•

•

• Terms & Coditions

• Frequently Asked questions

. • bieten Sie in Neuverträgen immer erst Office 365 an
• planen Sie rechtzeitig einen Endkundenevent und begeistern  Sie Ihre Kunden mit einem 

attraktiven Angebot

https://assets.microsoft.com/en-us/Office-365-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/en-us/FY16H2-O365-Sprint-to-the-Finish-Offer-FAQs.docx


Earn up to •

•

•

•

•

•

•

•

• Terms & Coditions

• Frequently Asked questions

• führen Sie aktive Upsell Gespräche mit Ihren  bestehenden Office 365 Kunden

• im Gegensatz zu SalesForce verfügt CRM Online über  ein systemeigenes Outlook und 
Office. Es ist bis zu  40% günstiger, bietet einen kostengünstigen  Speicher, darüber hinaus 
können die Mitarbeiter  online und offline arbeiten. CRM Online bietet Social Analytics 
und Email Marketing Möglichkeiten.

https://assets.microsoft.com/en-us/CRM-OL-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/en-us/FY16H2-CRM-Online-Sprint-to-the-Finish-Offer-FAQs.docx


Earn up to

• Terms & Coditions

• Frequently Asked questions

•

•

•

•

•

•

•

•

Upsellmöglichkeiten bei Ihren O365 Kunden wenn:
• beschäftigen Ihre Kunden Mitarbeiter, die von einem Remotebüro oder in einer 

geografisch  verteilten Arbeitsgruppe arbeiten?
• greifen diese Mitarbeiter auf mehrere  Clouddienste zu?
• Benötigen Ihre Kunde eine gemeinsame  Identitäts- und Zugriffskontrolle für jene  

geografisch verteilten Mitarbeiter?

https://assets.microsoft.com/en-us/EMS-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/en-us/FY16H2-EMS-Sprint-to-the-Finish-Offer-FAQs.docx


•

•

•

•

•

•

Double your

Incentives

aka.ms/partnerincentives

• Frequently Asked questions

• überprüfen Sie Ihre Bestandskundenverträge > Der Support für SQL Server 2005 endet 
am  12. April 2016

• verfolgen Sie konsequent auslaufende Verträge
• beraten Sie Ihre Kunden in Richtung Annuity Verträge – sichern Sie sich 

wiederkehrende  Umsätze. (Ihren Kunden können Sie somit bei  der Senkung der 
Kapitalausgaben unterstützen

To Partner Offer Overviews and Email OFTs/aka.ms/partnerincentives
https://assets.microsoft.com/en-us/FY16H2-O365-Sprint-to-the-Finish-Offer-FAQs.docx


SMB Sprint to the Finish Resources

• Office 365 Terms and Conditions

• EMS Terms and Conditions

• CRM Online Terms and Conditions

• Cloud Services Dashboard – Active Usage Guidance

• Cloud Services Dashboard – Full User Guide

• All Partner Cloud Offers PPT

• MPN cloud offers landing page

• Registration portal for Office 365, CRM Online, and EMS

• Step-by-Step Guidance Digital Partner of Record 

https://assets.microsoft.com/Office-365-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/CRM-OL-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/CRM-OL-Sprint-to-the-Finish-Incentive-Terms-and-Conditions-Global.docx
https://assets.microsoft.com/Cloud-Services-Dashboard-for-Partners-Instructions.pptx
https://assets.microsoft.com/Partner-Online-Services-Dashboard-User-Guide.pdf
https://assets.microsoft.com/SMB-FY16-H2-Sprint-to-the-Finish.pptx
https://partner.microsoft.com/en-US/solutions/SMB
https://www.microsoft.com/emea/mos/SMBSprint.aspx
https://assets.microsoft.com/en-us/customer-guide-to-attaching-a-digital-partner-of-record-for-o365-crmol-intune-and-ems-oct-2015-v3




Unlock the benefits of partnership as your Cloud business grows
We offer competencies for Microsoft Office 365, Microsoft Azure and Microsoft Dynamics CRM that partners can qualify 

for through proven cloud performance.

Unlimited cloud support

Additional software 

licenses and Azure credits 

for development and test 

environments

Partner incentives and 

access to special offers

Guaranteed account 

management at the Gold 

level

Priority placement in 

Pinpoint customer 

marketplace

Pass Technical

Exams

Customer References 

& Satisfaction

Grow your Cloud 

Business

Enter at Silver level at 

no cost 

Enter at Gold level at a 

reduced fee

Cloud 

Platform

Cloud 

Customer Relationship 

Management

Enterprise Mobility 

Management

Cloud Productivity

Small and Midmarket Cloud 

Solutions

Enterprise 

Mobility Suite



2,000 active entitlements across any Office 365 workload

(1,000 active entitlements in developing markets)

40 seats sold with at least 4 new customers in last 12 months

$15K Azure Consumption within the previous 12 months 

($10K Emerging Markets) 

150 assigned seats (75 seats in developing markets) in the 

last 12 months

4,000 active entitlements across any Office 365 

workload

250 seats sold with at least 25 new customers in 

last 12 months

$100K Azure Consumption within the previous 12 

months

450 assigned seats (225 seats in developing 

markets) in the last 12 months

Earn additional benefits and support by reaching these performance requirements:

Cloud 

Platform

Cloud 

Customer Relationship 

Management

Enterprise Mobility 

Management

Cloud Productivity

Small and Midmarket Cloud 

Solutions

Enter at Silver level at 

no cost 

Enter at Gold level at a 

reduced fee

Enterprise 

Mobility Suite
500 active users 2,000 active users



Hey, Deployment Partners!

Make sure you are the Digital Partner of Record for your 

customers cloud subscriptions.

This critical step ensures that your cloud deployment 

efforts qualify you for Incentives and MPN Cloud 

Competencies. 

You can find all the information you need to get you and 

your customers started on the Digital Partner of Record

landing page on MPN.

https://mspartner.microsoft.com/en/us/Pages/Membership/Digital-Partner-of-Record.aspx


*price varies by country

Not ready for 

Cloud 

Competency 

yet?

Consider joining 

Microsoft Action Pack: 

http://aka.ms/MAPS

For $475 USD a year*, you get Windows 10 

Enterprise (Upgrade), Office 365, Enterprise 

Mobility Suite, Microsoft Azure , and other software 

to run your business.

Your sales and marketing teams can use Microsoft’s 

latest technology to more effectively market and 

sell.

The world-class developer tools in Action Pack, 

such as the Visual Studio Professional, enable you 

to create applications or solutions for your 

customers.

Go to market faster by using ready-to-go 

marketing campaigns, highlighting your solutions 

on pinpoint, and connecting to your Microsoft 

peers for practical advice.

Our technical support will ensure you can 

confidently serve your customers’ needs.

Increase your 

profitability

Enable you to 

bring ideas

to life

Go to market 

faster

Access

dedicated 

support

Get the best 

value for your 

business



Training Type Start Grow Optimize

Business 

Development
Business School

Sales
Meet Microsoft Online 

Webcasts

Drumbeat Start

Drumbeat Grow Drumbeat Optimize

Marketing
Modern Marketing (SmartMarketing)

Modern Marketing Breakfasts 

Technical Microsoft Learning Paths ModernBiz Technical Series

Partner Practice Enablement 

Workshops

Microsoft Official Curriculum

https://partner.microsoft.com/de-ch/training/business-school
https://partner.microsoft.com/de-ch/Training/Meet-Microsoft-Online
http://www.drumbeatondemand.com/
http://smartpartnermarketing.microsoft.com/
http://training-studio.com/tdgo?go=7ec4cefe-24dd-4242-afe2-5eff1dcefae6&r=calendar&o=ch&m=ch
https://mspartnerlp.mspartner.microsoft.com/LearningPath
https://www.microsoft.com/learning


Training Type Start Grow Optimize

Business 

Development
Business School

Sales

Meet Microsoft Online 

Webcasts

Drumbeat Start

Drumbeat Grow Drumbeat Optimize

Marketing
Modern Marketing (SmartMarketing)

Modern Marketing Breakfasts 

Technical Microsoft Learning Paths ModernBiz Technical Series

Partner Practice Enablement 

Workshops

Microsoft Official Curriculum

https://partner.microsoft.com/de-ch/training/business-school
http://smartpartnermarketing.microsoft.com/
http://training-studio.com/tdgo?go=7ec4cefe-24dd-4242-afe2-5eff1dcefae6&r=calendar&o=ch&m=ch
https://mspartnerlp.mspartner.microsoft.com/LearningPath
https://www.microsoft.com/learning


Training Type Start Grow Optimize

Business 

Development
Business School

Sales

Meet Microsoft Online 

Webcasts

Drumbeat Start

Drumbeat Grow Drumbeat Optimize

Marketing
Modern Marketing (SmartMarketing)

Modern Marketing Breakfasts 

Technical Microsoft Learning Paths ModernBiz Technical Series

Partner Practice Enablement 

Workshops

Microsoft Official Curriculum

https://partner.microsoft.com/de-ch/training/business-school
https://partner.microsoft.com/de-ch/Training/Meet-Microsoft-Online
http://smartpartnermarketing.microsoft.com/
http://training-studio.com/tdgo?go=7ec4cefe-24dd-4242-afe2-5eff1dcefae6&r=calendar&o=ch&m=ch
https://mspartnerlp.mspartner.microsoft.com/LearningPath
https://www.microsoft.com/learning


24.3. Digital Marketing

8.4. Cloud Solution Provider Program

Training calendar

https://msevents.microsoft.com/CUI/EventDetail.aspx?EventID=1032735130&Culture=de-CH&community=0
https://msevents.microsoft.com/CUI/EventDetail.aspx?EventID=1032741952&Culture=de-CH&community=0
https://www.microsoft.com/de-ch/partner-training


Optimize your 

business
Grow your businessStart your business

Drumbeat Start

On-demand Self-service level 100-200 

Sales training on Office 365. The 

Drumbeat Start Webpage also host a CSP 

learning path, that covers a number of 

topics around to the CSP program. 

Goal

Teach Sellers the basics on Office 365. At 

the end of Drumbeat Start training, you’ll 

be able to answer these foundational 

questions: What is Office 365? What is the 

Office 365 partner opportunity? And how 

do I sell Office 365, and support my 

customers?

Drumbeat Grow

Is a 1 day in-person sales workshop that 

helps partner sellers build the core skills 

to transform thier converstaions with 

customers. The workshop includes a 

number of activities that enable your 

sellers to practice the techniques they 

learn throughout the day. 

Goal

Help sellers evolve their customer 

conversations from talking about 

products to delivering a solution to meet 

a business need. 

Drumbeat Optimize

COMING SOON!

Is a 1 day in-person sales workshop that 

helps partner sellers upsell solutions to 

scale their cloud business and showcases 

tools to help drive usage.

Goal

This workshops helps partners to deliver 

solutions based on a broader rang of 

Microsoft Products to most optimally 

meet a customers business needs. 



Training Type Start Grow Optimize

Business 

Development
Business School

Sales

Meet Microsoft Online 

Webcasts

Drumbeat Start

Drumbeat Grow Drumbeat Optimize

Marketing
Modern Marketing (SmartMarketing)

Modern Marketing Breakfasts 

Technical Microsoft Learning Paths ModernBiz Technical Series

Partner Practice Enablement 

Workshops

Microsoft Official Curriculum

https://partner.microsoft.com/de-ch/training/business-school
http://smartpartnermarketing.microsoft.com/
http://training-studio.com/tdgo?go=7ec4cefe-24dd-4242-afe2-5eff1dcefae6&r=calendar&o=ch&m=ch
https://mspartnerlp.mspartner.microsoft.com/LearningPath
https://www.microsoft.com/learning


https://www.yammer.com/mpnswitzerland/groups/digitalmarketingexchange

https://www.yammer.com/mpnswitzerland/groups/digitalmarketingexchange


Training Type Start Grow Optimize

Business 

Development
Business School

Sales

Meet Microsoft Online 

Webcasts

Drumbeat Start

Drumbeat Grow Drumbeat Optimize

Marketing
Modern Marketing

Technical Microsoft Learning Paths ModernBiz Technical Series

Partner Practice Enablement 

Workshops

Microsoft Official Curriculum

https://partner.microsoft.com/de-ch/training/business-school
http://smartpartnermarketing.microsoft.com/
https://mspartnerlp.mspartner.microsoft.com/LearningPath
https://www.microsoft.com/learning


Available here

https://mspartnerlp.mspartner.microsoft.com/LearningPath


Safeguard your Business (29.3.)

Connect with Customer (6.4.)

http://training-studio.com/tdgo?go=b6398824-d54e-4302-b09b-163c8efdcd08&r=calendar&o=ch&m=ch
http://training-studio.com/tdgo?go=47af3dac-93f4-45a4-9581-453ae38a7016&r=calendar&o=ch&m=ch


• 23-24.3.

• 30.5.-1.6. 29-30.3.

https://msevents.microsoft.com/CUI/EventDetail.aspx?EventID=1032714889&Culture=de-CH&community=0
http://training-studio.com/tdgo?go=ec180998-4ac8-4734-8225-e5305c840dc4&r=calendar&o=ch&m=ch
http://training-studio.com/tdgo?go=a5328fdc-5242-4e16-8c97-65d39de2a3d8&r=calendar&o=ch&m=ch


Microsoft Pinpoint

Microsoft Learning

https://pinpoint.microsoft.com/
https://www.microsoft.com/learning


https://www.microsoft.com/de-ch/partner-training

https://www.yammer.com/mpnswitzerland

https://partner.microsoft.com/de-CH/

https://www.microsoft.com/de-ch/partner-training
https://www.yammer.com/mpnswitzerland
https://partner.microsoft.com/de-CH/



