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Business needs 

As SMEC entered a period of unprecedented growth and change both locally and overseas, they 

found that managing cash flow was increasingly becoming a challenge for staff and they 

needed a more predictable solution. 

Solution
To improve budgeting and business cash flow, SMEC reviewed their accounts process with the 

help of Microsoft Payment Solutions. To ensure seamless licensing and manageable payments, 

SMEC purchased their Microsoft Volume License Agreement with Microsoft Payment Solutions. 

This allows the company to pay for the necessary licenses to use business-critical applications 

with predictable monthly payments rather than an annual payment. Microsoft Payment 

Solutions enabled SMEC to efficiently maintain the company's rapid global growth with a 

payment structure suited to their business needs.  

“We have a growth strategy to further expand our global footprint, we see Microsoft 

Payment Solutions as an integral part of how we get there.” 

Benefits
With Microsoft Payment Solutions SMEC's IT managers now enjoy hassle-free processing and a 

predictable payment structure, safe in the knowledge that they are totally license-compliant. 

Streamlined processing: “Microsoft Payment Solutions is really easy for us to process and 

incurs no additional management overheads – getting from the point of invoice to signing off 

documents is virtually seamless from our point of view.” 

Predictable, monthly billing structure: By paying for their licenses monthly through 

Microsoft Payment Solutions, SMEC has turned software licensing into a manageable operating 

cost, rather than an annual investment. 

Competitive rates: “We did some testing in the marketplace about a year after signing up 

with Microsoft Payment Solutions to see if there was a more competitive offering, and we found 

Microsoft Payment Solutions was superior.” 
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Industry: Infrastructure Consulting 

Organisation Profile: 

Australian-based global infrastructure 

services consulting company, SMEC, is 

regarded as one of the world’s leading 

engineering and development 

consultancy firms. With a network of 70 

offices across the globe SMEC delivers a 

wide range of services across a variety of 

sectors including transport, water, 

hydropower, energy, mining, oil and gas. 
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 Microsoft Payment Solutions 

Solution 

SMEC was looking to spread their 

licensing costs into manageable monthly 

repayments, and after consultation with 

their Microsoft account manager, 

realised this could be achieved through 

utilising Microsoft Payment Solutions to 

purchase their licenses.  

Programs 

Microsoft Payment Solutions 

Microsoft Payment Solutions is a name 

for products that are offered by De Lage 

Landen under the Microsoft Financing 

name, and provides flexibility and eases 

technology acquisitions by offering 

flexible payment solutions for Microsoft 

Software and Services, Partner Services, 

Hardware and 3rd Party Software in a 

single investment. To learn more, visit 

www.microsoft.com.au/financing   

Microsoft Volume Licensing  

Microsoft Volume Licensing offers 

simple, flexible, and affordable licensing 

programs to meet the needs of 

companies of all sizes and purchasing 

preferences. To learn more, visit:  

www.microsoft.com.au/licensing

“Microsoft Payment Solutions takes the guess work out of cash flow 

management. Once licensing costs would cripple cash flow and cause 

confusion, now Microsoft Payment Solutions takes care of it all with 

standard monthly repayments."  

Ian Van Dyk, General Manager of IT and Communications, SMEC 
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