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Agenda

<About SWIFT

<Overview of SWIFTSolutions

< Focus on SWIFTNet Funds

< Funds technical considerations

<BizTalk for SWIFT case studies

ïBNP Paribas

ïCuscal
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About SWIFT
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What is SWIFT?

Platform

Industry 

owned 

cooperative

Standards setting 

body for electronic 

financial messaging

Mandated by the 

United Nations

SWIFTNet 

Highly secure

Highly resilient
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SWIFT figures

8,195 live clients

208 countries

2.8 billion messages per year 

Average daily traffic 13.1 million messages

Peak day of 15.9 million messages 31 July 2006
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SWIFT history and evolution

fund administrators

MA-CUGs

banks 
found SWIFT

money brokers

trading 
institutions

- registrars & transfer 
agents
- custody providers
- trust or fiduciary 
services companies

investment 
managers

- broker/dealers
- central depositories 
& clearing institutions
- exchanges

- payments MIs
- proxy voting agencies
- non-shareholding 
financial institutions

- treasury counterparties
- treasury ETC service 
providers

travellers cheque 
issuers

securities MIs

1973

2000

securities market 

data providers

1
9
9
6

treasury securities ETC 

service providers
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Payments

Trade services

Securities

Treasury

SWIFT messages by market ï2007 YTD

53%

2%39%
6%
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SWIFT traffic growth ï2007 YTD

Globally Australia

Payments 13.8% 14.9%

Treasury 12.3% 3.7%

Trade 1.5% -2.0%

Securities 23.3% 53.3%

Total 17% 24.6%
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Pricing and traffic 
Harnessing economies of scale
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SWIFT Partners

<Solution Partners: Application providers and 

business / integration consultants

<Service Partners: Installation and integration 

services related to connectivity

<Business Partners: Marketing and selling 

SWIFT interface products

<Network Partners: AT&T, Colt, Orange, Infonet
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Working with SWIFT Partners

4

Network

Partners

40

Service

Partners

20

Business

Partners

250

Solution

Partners
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Standards SWIFTNet
Market

practice

SWIFT

A business centric approach to standards

Business process modelling

Applications Integration

Partners
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SWIFTNet messaging services

ïMessages with MT standards and rules

ï Store-and-forward

ï Feature-rich

ï 8,400 clients

SWIFTNet 

FIN

SWIFTNet 

InterAct

SWIFTNet 

FileAct

ï File transfer for data intensive applications

ï Standards and rules

ï Store-and-forward and real-time

ï Messages and query-and-response

ï MX standards (XML-based) and rules

ï Store-and-forward and real-time

SWIFTNet 

Browse

ï Secure browsing

ï Complements InterAct, FileAct, and FIN
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Overview of
SWIFTSolutions
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SWIFTSolutions

Rules
Industry agreed market 
practice and R&L, with SLAs

Standards
Structured standards
ïSWIFT or others

SWIFTNet
SWIFTNet in a SWIFT 
managed CUG

Mandatory

Application Provided by FIs or vendors

Partners To enable FI integration

For most

solutions
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Banking Markets
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Securities Markets
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Focus on
SWIFTNet Funds
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The Australian Funds Industry

< Australia has the largest Funds base in Asia Pacific with 
over AUD1 trillion FUM.

ï This is growing at 17-25% p.a.

< Significant manual processes exist including paper and 
faxes.

ï Over 4 million faxes p.a.

< A growing global investment focus

ï means a truly global standard is necessary

< Over 70% of Australian Fund participants representing 
more than 75% of total FUM already have access to the 
SWIFT network
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Managed Funds Industry Model (Australia)

Reports:

4.5 Current Position

Custodian

Regulators

Reports:
2.6 Confirmations

2.7 Holding Statements

2.8 Transaction History

2.9 Commission Accounting

2.10 Fund Valuation

2.11  Tax Statements

2.12 Agent Registration & Modification

Payment Systems

Transactions:

2.1 Initial Application (Account Opening)

2.2 Account Modification

2.3 Financial Transactions

2.4 Cancellations

2.5 Distributions

Transactions:

5.1 Initial Application (Account Opening)

5.2 Account Modification Request

5.3 Depost/Redemption

5.4 Distribution

5.5Cancellations

Transactions:

7.1 Wholesale Deposit/ 

Redemption

7.2 Confirmations

7.3 Distribution

7.4 Transfers

7.5 Cash Accounting

7.6 Tax Reporting

7.7 Settlement

Reports:

7.8 Reconciliation

7.9 Current Position

7.10 Unit Price Information

Reports:

8.1 Investor Tax Statement

8.2 Prudential Report

Transactions:

3.1 Initial Application (Account Opening)

3.2 Account Modification Request

3.3 Financial Transactions

3.4 Distributions

3.5 Cancellations

3.6 Agent Regisration & Modification

Reports:

3.7 Unit Price Information 

3.8 Confirmations

3.9 Holding Statements

3.10 Transaction History

3.11 Commission Accounting

3.12 Fund Valuation

3.13  Tax Statements

3.14  Sales/Market reports

Client Market

Investors

Distributors

Transactions:  

1.1 Application

1.2 Deposit/Redemption

Contracts:

4.1 Prospectus

IDPS

(Master Trust / WRAP)

Managed Fund Provider

Margin Lender

Registries Asset 

Manager

Transactions:

4.3 Wholesale 

Deposit/

Redemption

4.4 Distribution

4.5 Unit Price 

Information

Transactions:

6.1 Deposit Redemption

6.2 Distribution

Reports:

6.3 Current Positions

6.4 Unit Price 

Information

Reports:

* Fund performance 

* Rates of return 

* Unit prices 

4.2 Admin 

Agreement

Reports:

5.6 Confirmations

5.7 Holding Statements

5.8 Transaction History

5.9 Commission Accounting

5.10 Fund Valuation

5.11 Tax Statements

5.12  Sales/Market reports

Dealer Distribution

Dealer Group

Financial

Planner

Agencies

Life Agencies

Referral

Organisations

MarketingMarketing Financial 

Planning

Product 

Admin.

Product 

Admin.

Investment 

Management

Investment 

Custody

Source: swimEC

Current focus is 

on the largest 

triangle of 

ñpainò

ISO20022 

messages are 

applicable 

throughout the 

value chain
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SWIFT Net Funds - Benefits of Automation

Risk reduction : No manual errors

Operational Efficiency : Straight through processing

Volume in-sensitivity : More business, less headcount

Market Standards : Global reach, reuse, lower IT costs

Audit Trail : Neutral evidence

Regulatory Compliance : eg MiFID & Giovannini




